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USDA Rejects Industry Drouth Plan 


Missouri, Arkansas 
Counties Designated 
as Disaster Areas 


WASHINGTON—President Eisen- 
hower this week designated 32 coun- 
ties in Missouri and 35 in Arkansas 
as disaster areas eligible for federal 
drouth aid. The Missouri counties 
are: Barry, Barton, Camden, Carter, 
Christian, Dade, Dallas, Douglas, 
Greene, Hickory, Howell, Iron, Jas- 
per, Laclede, Lawrence, Maries, Mc- 
Donald, Miller, Newton, Oregon, Oz- 
ark, Phelps, Polk, Pulaski, Reynolds, 
Ripley, Shannon, Stone, Taney, Texas, 
Webster, Wright. 

The Arkansas counties are: Baxter, 
Benton, Boone, Carroll, Clark, Cle- 
burne, Conway, Crawford, Dallas, 
Franklin, Fulton, Garland, Grant, 
Hot Spring, Independence, Izard, 
Johnson, Logan, Madison, Marion, 
Montgomery, Newton, Perry, Pike, 
Polk, Pope, Saline, Scott, Searcy, 
Sebastian, Sharp, Stone, Van Buren, 
Washington, Yell. 

Previously designated as disaster 
areas were counties in Texas, Okla- 
homa, New Mexico, Colorado and 
Kansas. 

The counties named by Mr. Eisen- 


hower were recommended to him by 


the U.S. Department of Agriculture | 


after a study of the farm situation. 


In asking earlier that part of Mis- | 


souri be declared a drouth disaster 
area, Gov. Phil Donnelly had said 
there were 43 counties in serious con- 
dition and 15 others partly affected. 


MISSOURI ELEVATOR BURNS 

KANSAS CITY—The Roy Wil- 
liams Elevator at Rea, Mo., burned 
July 6. The structure contained 17,- 
000 bu. wheat. Cause of the fire was 
not known. 


House Passes Bill 
to Restore FDA 
Inspection Right 


WASHINGTON — The House of 
Representatives this week passed a 
bill which would restore to the Food 
& Drug Administration its authority 
to enter food processing plants to 
make sanitation inspections without 
first obtaining permission from the 
owner. 

The Senate has not taken any ac- 
tion on the House measure or simi- 
lar proposal. Some observers doubt 


“OPEN-FORMULA” REQUIREMENT 


SEEN IF TRADE TO TAKE PART 


Contemplated Regulations 


Would Prescribe Certain 


Formula Requirements for Feeds Con- 
taining CCC Ingredients 


whether the Senate will get around 

to considering the bill during the 
present session since the members of 
Congress are impatient to conclude 
the session. 

The Food & Drug Administration 
lost its authority to make plant in- 
spections against the wishes of the 
owner last fall in a federal court 
decision. 


EDDIES TO VISIT EUROPE 

OKLAHOMA CITY—B. D. Eddie, 
president and general manager of the 
Superior Feed Mills, Oklahoma City, 
left July 18 for New York City for 
a brief visit before taking a plane for 
Europe. He was accompanied by Mrs. 
Eddie. The couple will spend two 
months touring the continent and 
will include in their itinerary visits 
in London, Paris, Rome and Beirut. 


Industry Awaits Word on Role in 
Drouth Aid; CCC Shipments Rise 


KANSAS CITY—Low-priced Com- 
modity Credit Corp. grain and cotton- 
seed meal began reaching the drouth 
areas of the southwest in substan- 
tial volume late this week. Some 
1,200 cars are estimated to have been 
shipped into Texas and New Mexico, 
and a lesser volume into Oklahoma, 
Colorado, Kansas, Missouri and Ar- 
kansas, the other drouth-designated 
states. 

By next week it is expected full 
movement will be on as more feeders 
are certified to buy the government 
offerings. 

Meanwhile, the feed industry 
marked time during the week, un- 
certain as to what role, if any, firms 
in this business would play in the 
distribution and processing of the 
government cut-price stocks. 

The principal impact of the govern- 
ment give-away has fallen thus far 
on mills and dealers in Texas and 
New Mexico particularly on those 
firms which are located in the drouth 
districts or which ship extensively 
into those areas. Mills were await- 
ing word from Washington officials 
as to whether they would be per- 
mitted to obtain low cost govern-: 
ment supplies for their own formula 
feeds sold to drouth-certified feeders. 


Pelleting CCC Meal 
In Texas some 15 firms in the 
state were pelleting CCC cottonseed 


meal for government account at fees 
ranging from $2.50 to $7.50 in dif- 
ferent cases. Twelve of the pelleters 
were cottonseed mills, and three were 
formula feed manufacturers. It was 
reported that some feed manufac- 
turers in western drouth areas of 
Texas had closed their plants be- 
cause of the competition from the 
cheaper government stocks. 

The CCC supplies are being shipped 
to local PMA tommittees in desig- 
nated counties. The committees give 
instructions as to where the cars are 
to be stopped and authorize a feed 
dealer in that town to open the car 
and check out the feed to certified 
feeders. The dealer is now handling 
this work on a basis of $1 ton, which 
dealers regard as too low a handling 
charge in most instances. 

So far the PMA committees have 
kept a rather tight rein: on feeders, 
who are supposed to get only enough 
for a 30-day supply of feed at any 
given time. Fears that large amounts 
of the cheap CCC feed would find 
a way to non-authorized channels 
thus far have not been justified, and 
state feed control officials are report- 
ed on the alert to prevent such digres- 
sion. 

The PMA state committee in 
Texas has scheduled a meeting at 
College Station, Texas, July 20, at 
which some of the feed industry prob- 
lems in that state will receive con- 


7 


sideration on the agenda. 
Farther north the effects of the 
cheap drouth area feeds have not 


yet become pronounced. Most of 
these feed manufacturers do not 
normally sell much cattle feed at 


this time of year, and so they have 
no evidence of much decline in bus- 
iness as a result of CCC competition. 
Dairy feed sales apparently have 
not been curtailed by the prospect 
of cheap government supplies. 

The test in both of these areas 
will come later in the year. In gen- 
eral, feed business in the Southwest, 
outside the drouth stricken sections, 
has improved in the past several 
weeks in lines other than cattle feed. 

Weather in the drouth counties has 
been both favorable and unfavorable. 
Seattered heavy thundershowers 
have helped pastures in some places, 
while at the same time the dry area 
seems to be spreading at the edges. 
Central western Kansas _ received 
heavy rains during the past week, 
and in many places pastures are 
much improved over the condition of 
a few weeks ago. Some cattle sched- 
duled to be shipped out have been 
retained as a result. Some good rain- 
fall also has been reported in parts 
of Texas, but as a whole these have 
provided local relief only and there 
has been no general break in the 


dry weather. 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGTON.--U. S. Department 
of Agriculture administrators this 
week rejected the formula feed in- 
dustry’s proposed plan for participa- 
tion in the drouth aid program in 
the Southwest. And they proceeded 
to order the working staff to prescribe 
an “open-formula” feed if the feed 
industry in the drouth area is to use 
the government's reduced-price in- 
gredients. 

A group of feed manufacturers had 
asked USDA last week to permit the 
industry to obtain emergency-priced 
Commodity Credit Corp. ingredients 
and price these ingredients into 
branded formula feeds at the level 
paid the government. (Feedstuffs. 
July 11.) 

This proposal was virtually a re- 
placement cost proposition. Feed 
manufacturers and dealers, in selling 
branded feeds containing CCC in- 
gredients to eligible cattlemen and 
farmers, would obtain certificates of 
eligibility which had been issued to 
the feeders. Through surrender of 
these certificates, feed firms would be 
able to replace their inventories from 
the government stocks of cottonseed 
meal and corn. 

Top Production and Marketing Ad- 
ministration officials—reportedly very 
sympathetic to the industry proposal 
—denied the suggested avenue of ap- 
proach. 

They ruled—and their decision is 
now going forward to the front office 
of USDA—that the feed industry 
would have to go along with a com- 
pletely open-formula basis if it wished 
to obtain the reduced price feedstuffs 
USDA is offering to feeders in the 
drouth area. 

Officials insist, first, that in a ton 
mix of formula feed for the drouth 
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An Industry Runaround 


F YOU will pardon our English, one of the damndest things is happening 
I in Washington right now that ever has been experienced by any industry 
And that is saying a lot, when you consider some of the things government 
did to business men during the past two administrations 

The Production and Marketing Administration is recommending to Secre- 
tary of Agriculture Benson that the plan advanced by feed manufacturers 
associations for providing a nutritionally balanced cattle feed for distribution 
in the drouth stricken lands of the Southwest be turned down. The plan 
described in Feedstuffs a week ago, would utilize CCC stocks of cottonseed 
meal and grains and reflect the lower prices at which the government will 
release them for drouth relief, but it also would provide other nutritional re- 
quirements, which would be neglected in the feeding of straight cottonseed 
pellets and corn. The program would be handled through established feed 
manufacturers and dealers without any additional government expense 

Under the plan, certificates of eligibility would be issued to feeders in 
the drouth area by government appointed committeemen. These certificates 
could be used by the feeders to obtain either straight cottonseed meal or the 
balanced ration. Feed dealers would turn the certificates in to their feed 
manufacturers and the latter would turn them in to the CCC to obtain re- 
placement stocks of the low priced cottonseed meal and grain. 

The feeder would not be forced into taking the fortified ration. He would 
have his choice between buying that and the straight ingredients, just as he 
does normally. He would gain an advantage, however, in that the choice 
would be his as to what he would buy and feed. He would not be limited to 
straight feeds which would be nutritionally inadequate. 

The government—or the nation, rather—would gain through the better 
nutrition provided and the more beef that would be produced. It also would 
gain from more efficient distribution of the feeds. It would gain, and sub- 
stantially, by keeping alive a valuable feed manufacturing and distributing 
industry in the drouth states that otherwise is threatened with economic 
disaster. 

Almost certainly, there is no feed company in the drouth area or its 
fringes that can stay in business very long if it is not given the opportunity 
to participate in the manufacture and distribution of relief feeds. Feed com- 
pany inventories and replacements are priced at the market, and they pay 
full freight rates. If feed companies must compete against government dis- 
tributed cottonseed meal at $35 a ton, corn at $1, oats at 50¢, all moving at 
50% of narmal freight rates, it is obvious that they cannot do business and 
that it will not be long until they are broke. 

These are legitimate business men, all of them, as far as we know, honest, 
honorable, law abiding. They have spent their money and efforts in building 
organizations to serve the feeders of their area, which they have done well 
on a competitive basis. We think the government should do everything it can 
to preserve these organizations and facilities, rather than to make it difficult 
or impossible for them to survive. This viewpoint is given emphasis by the 
fact that this whole setup, with its plants and experienced personnel, can be 
used to great advantage in this emergency. 


* * * 


HAT the PMA is recommending, in place of the industry’s program, 

is that feed companies be allowed to participate in the program 
through manufacture and distribution of a fortified ration only if they accept 
the open formula principle. The low priced ingredients the USDA now is 
making available to the drouth area could not be utilized by feed manufac 
turers unless the exact amount of each ingredient in the mixture is listed. 

Just what is behind this is difficult to see. PMA officials say that they 
must safeguard the taxpayer and the consumer, and that the government's 
General Accounting Office would look with disfavor zilpon any closed formula, 
even if the precise amount of concession-priced ingredients were certified. 

We have observed a good many examples of asininities in government 
red tape and procedure, but we can’t quite follow that one. Apparently it 
indicates that the PMA, the GAO and other federal functionaries start out 
with the presumption that the feed industry is dishonest. It can’t be trusted 
and must be required to spell out just what it puts in every sack. 

The feed industry has a high degree of integrity, on the whole. Just for 
the sake of analyzing the viewpoint, however, let us suppose that there are 
some persons in it who might try to take advantage of the government in 
the purchase and use of the low priced CCC ingredients. Would such a shyster 


have any more difficulty in doing it under an open formula than under a 
closed formula, providing the government stocks be made available only on 
certificates of necessity? We fail to see any remedy for crookedness in an 
open formula. If anyone else can see one, we would like to hear about it. 

Open feed formulas have been a subject of intermittent controversy 
almost since there has been a formula feed industry. Some companies, most 
of them cooperatives, use them. Most manufacturers do not, and have aggres- 
sively contested any attempt to make them mandatory through legislation. 
The pros and cons have been discussed many times and probably are familiar 
enough that they do not need to be gone into here. The two basic reasons a 
majority of feed manufacturers oppose open formulas are: (1) They destroy 
the identity and prestige of branded products which have been established 
through the persistent sales efforts and advertising of the manufacturers; 
(2) they open the way for extensive chiselling, as there is no way of checking 
the percentages claimed, and the unscrupulous person is given an advantage 
over an honest or conscientious one. 

Insistence on an open formula would be of no advantage either to feeders 
in the drouth area or in preventing cheating. It would harm many fine com- 
panies in the area because of loss of brand identity. We cannot see that it has 
any proper place in the drouth relief program. 

The thing that should be getting attention is how the established feed 
companies in the drouth area and its fringes can best be utilized to help 
the feeders. 

In any emergency, the first one to turn to is someone who has had experi- 
ence in dealing with the problem and who has special facilities for dealing 
with it. If your roof leaks, you call a roofer. In the case of the drouth in the 
Southwest, the feed industry has the plants, personnel and experience to be of 
great help, and its members have every reason for wanting to serve. It will 
be a great mistake to look upon their offers with suspicion, or to handicap 
them so that their efforts are minimized. 


Formula feed sales held to about a normal mid-summer pace and were 
better than usual in some regions, particularly the Southwest. So far, manu- 
facturers in that area report, business has not been hurt by the government’s 
relief program for cattlemen. Buying tapered off in the Northwest but was 
still considered good, and central states tonnage was termed satisfactory. 
Reports from other areas reflected somewhat spotty sales. Poultry feeds con- 
tinue to move in good volume, with turkey feeding at its peak and broiler and 
egg prices offering a feeding incentive. Hog feed sales remain good in the 
main producing areas. Soybean meal values slipped slightly, although linseed 
meal firmed up a little. Animal by-products advanced, as did millfeed. The 
index of wholesale feedstuffs prices declined .3 point to 212.4 in the week 
ending July 15, and the feed grain index dropped 2.8 points to 220. (Ingredient 


market details on pages 62-64.) 
ent reflection of the good egg-feed 


Northwest ratio. The chicks hatched in January 
Formula feed business slowed down | and February are already being 
somewhat in the Northwest this week, housed by some farmers and being 
although the volume is still considered put on laying rations. 
good for the season. Most manufac- Hog concentrate demand varies 
turers indicate that business is ahead somewhat among the manufacturers, 
of last July and some feel that sales | although the volume is considered 
may even top the excellent June total | good. A surprisingly large interest in 
by the time the month is over pig starters is still reported by some 
The lull which developed this week | firms. 
was attributed to a slowing down in 
retail demand because farmers are Southwest 
busy with harvesting small grains An unusually good summer demand 
and also to a bearish feeling among | ¢. formula feed continued to be 
dealers which has led them to reduce reported by manufacturers in the 


their inventories. The July crop re- 
port, indicating a bumper crop of 
corn, apparently has encouraged them 
to look for lower feed prices. This 
thinking reverses the recent trend 
toward better inventory practices and 
has resulted in more hurry-up truck 
orders, frequently in smaller lots 
than usual. This in turn has put 
somewhat of a strain on orderly feed 
plant operations. Some manufacturers 
report about 70% of current business 
is in trucklots. 

Backlogs of orders are down this 
week, although because of the day- 
to-day truck, orders, plant managers 
are not concerned about making a 
full run next week. Some plants 
which previously had been running 
Saturdays decided to shut down this 
week, though most of them main- 
tained 24-hour operations all week. 

Poultry feed volume makes up the 
bulk of current business. Turkey feed- 
ing is right at its peak, and chicken 
grower feeds and laying mashes are 
holding up well in volume. Chick 
starter feed sales are off, of course, 
but a fair amount of this business 
continues, too. 

Some manufacturers term chick 
grower demand “terrific,” an appar- 


Southwest, particularly mills outside 
of areas designated as drouth dis- 
aster sections. If there is to be any 
adverse effect on feed operations in 
the Southwest by the prospective re- 
lief program for cattle feeders, it has 
not been felt yet. Actually, business 
is very good for most plants who 
have effective sales campaigns going 
on turkey feed, broiler rations and 
hog feed. 

The industry was reaching the 
peak in demand for turkey feed. 
Starting types still were in good de- 
mand, and range supplement sales 
were increasing in volume. Egg feeds 
were moving in good quantities due 
to satisfactory feeding ratios, and 
broiler feed demand was good. A 
fairly good demand for dairy cattle 
feed also was indicated by some 
plants, and hog feed demand con- 
tinued good in areas where hog feed- 
ing still is a major farming practice. 

Feed plants operated five to six 
days this week. Some reported orders 
were running three to five days ahead 
of the mill. All of this added up to a 
very good July volume, with indica- 
tions that July will be better than 
last month and may equal May. 


(Continued on page 66) 


#§;%SX%Ff 

| 

A FEEDSTUFFS 
_|FORMULA FEEDS: HOW’S BUSINESS? 

FEATURE | 


Here’s a new problem in f 


fat or grease in animal feeds pres 


development of sta 


the use of approve 


starts, chemical antioxidants are 


problem. 
The solution: STOC-JOY 


the oxidation of fat bearin 


preserving t 
of a feed, particular! 


tion over a long period of time 


purpose palatability facto 
feeds until it is consumed, 2. 


induce animals an 


> 
* 


A FREE SAM ———— 
100 Ib. price wh STOC-JOY A-M”, or a 5 lb. trial ord 
ach, Ae be sent on request. Get the full 
od of flavor, sweetness and 
ontrol. 


eed palatability. 
ents the problem of pr 


le, rancid off-odors 


A partial answer: When the fat is fresh . 
d chemical antioxidants is he 


antioxidants may impart a strong, 


A.M” FLAVOR contains na 
t does more than merely retard 


tends to neutral- 
is off-flavors and 


ish By-Products, Cracked Grains, 


which have antioxidant properties. But 1 
nutrients. STOC-JO 
ize staleness caused by rancidity, 
off-odors of such products as Animal and F 
Protein Meals and Milk Products of all types: It 
he basic natural flavor 
y in the summer months. 


A twofold service: Hundreds of f 


r. 1. It stabilizes the original fl 
palatability factor to 


d birds to eat and enjo 


and off-flavors 


oxidation of fat bearing nutrients. 


ineffective .- - excessive use 


bitter taste... adding 


and specifically retar¢ 


and aroma sO often lk 


eed dealers have pro 


that ST¢ 


It provides a specific 


LAVOR CORPORA 
= pi OF AMERICA, FARM FEED SALES DIVISION 
, 3037 NORTH CLARK STREET, CHICAGO 14, ILLINOIS 


The nutritional utility of ani 


otecting against the 


ed by the natural 


__ before oxidation process begins, 
Ipful. Once oxidation 
of chemical 


another palatability 


tural ingredients 


is particularly useful in 


yst in the aging a 


ved to their satisfac- 


IC-JOY “A.M” FLAVOR is an all- 


avor freshness of 


y their daily rations. 


FEEDSTUFFS, July 18, 1953——: 


mal 


4 
bh 
Ay 
4 
ang 

4 

| 
“ ” b C | 
Over 1500 Feed Manufacturers use STOC-JOY “A-M” Flavoring and Palatability Contro ES 


4——FEEDSTUFFS, July 18, 1953 
SOYBEAN MEAL FUTURES 
MOVE LOWER AT MEMPHIS 


MEMPHIS—Soybean oil meal fu- 
tures moved sharply lower — both 
price and volumewise—in trading on 
the Memphis Merchants Exchange 
this week. 

Losses ranged from 75¢ for nearby 
July to $3 ton for May. 

Old crop soybean oil meal was 
dominated by the tendering of 2,200 
tons of July oil meal, about half the 
amount tendered the week before. 
They were stopped a little more 
readily than those of the previous 
week, 

The open interest in July now is 
relatively small and is expected to be 
liquidated in an orderly manner. 

An improved cash demand was re- 
ported last week, and the conversion 
ratio was said to have improved 
somewhat for new crop months, but 
continues poor for the old options. 

July soybean oil meal closed July 
15 at $63.25 ton as compared with 
$64 July 8. The widest break was on 


May, which closed at $59.70, as com- | ing industry, died here July 16, aged 


pared with $62.70 on July 8. 

Cottonseed oil meal prices wer 
mostly up during the week. Only on 
minus sign was recorded on the 
board, October declining 25¢ ton. The 
advances ranged from 25¢ for Jan 
uary, March and May to $1.50 fo 
nearby July. 

Announcement of a package pro 
gram for cottonseed products had 
no effect on the market, apparently 
having been discontinued 


dation of July cottonseed oil mea! 
continues at a slow pace. 
Total volume for the week was 


markedly lower at 22,200 tons. Soy- 
bean oil meal contributed 18,200 tons 
as compared with 33,000 tons the 
week earlier. Cottonseed oil meal's 
1,800 tons compared with 4,000 tons 
the week hefore. 

WILLIAM H. SUDDUTH DEAD 
SANTA BARBARA, CAL Wil- 

liam H. Sudduth, for many years a 
conspicuous figure in the flour mill- 


The liqui- | 


78. His milling career began in 1895, 
when he entered the W. J. Jennison 


| Co. in Minneapolis. He was associated 
| in executive capacities with various 


other companies in the Northwest 
and in 1926 he became vice president 
of the Commander-Larabee Corp. 
which was formed in that year. In 
1930 he was elected president of the 
company. He retired many years ago, 


| since which time he has lived here. 


Among the surviving members of his 
family are Mrs. Sudduth and his 
son William H. Sudduth, manager of 
Commander-Larabee grain operations 
in Kansas City. 


GOP Chairman 


Robert L. Pierce, president of the 
Wiscorisin Milling Co., Menomonie, 
Wis., has been elected Wisconsin 
state Republican chairman. In assum- 
ing the new position, Mr. Pierce is 
resigning as chairman of the state 
Republican central committee. 


when moistur 
is a problem... 


When conditions warrant, a layer 
of Albemarle moisture-resistant 
paper can be built into Albemarle 
Multiwall Bags, to keep moisture 
in or out, as required . . . with- 
out sacrificing exterior beauty. 


NEW YORK 21 West St., HAnover 2-4645 


CHICAGO 1707 Daily News Bidg., 400 W. Madison St., CEntral 6-5593 
BUFFALO 121 Center St., East Aurora, N. Y., Telephone 1269 


OMAHA 320 W. 0. W. Bidg., 14th & Farnam Streets, HArney 8600 


LOUISVILLE 120 N. 10th St, CLay 1476 


the trees in Albemarle’s 
own forest preserves. 


Albemarle controls every step, from tree to 
train. Albemarle-owned trees supply the pulp 
wood, and Albemarle factories process it right 
through to printing and stitching. 

That’s why ‘“‘open market” conditions have no 
effect on Albemarle delivery dates. 


Get acquainted with your Albemarle repre- 
sentative. Perhaps he can make some helpful 
suggestions. His address is below. 


ALBEMARLE PAPER MANUFACTURING COMPANY + RICHMOND, VA. * PHONE 2-9061 


PHILADELPHIA 123 S. Broad St., Kingsley 6-3616 
MINNEAPOLIS 1122 Flour Exchange Bldg., BRidgeport 1353 


CLEVELAND 801 Caxton Bidg., CHerry 1-4480 


BALTIMORE 32 South St., MUlberry 5060 


KANSAS City 1015 Walnut St., BAltimore 7830 


APPLICANTS CONSIDERED 
BY MIDWEST FEED GROUP 


KANSAS CITY—A committee to 
select an executive vice president for 
the Midwest Feed Manufacturers 
Assn. met in Kansas City recently 
and considered applications on file. 
Maurice Johnson, Staley Milling Co., 
Kansas City, chairman of the group, 
indicated that the committee has de- 
cided to continue to accept written 
applications until a July 27 deadline. 
After that date another meeting of 
the committee will take place. 

Present at the meeting in addition 
to Mr. Johnson were Ray Ammon, 
Schreiber Mills, Inc., St. Joseph, Mo.; 
Max Shields, Albers Milling Co., Kan- 
sas City; Oscar Straube, Pay Way 
Feed Mills, Inc., Kansas City, and 
Edward Worth, L. C. Worth Commis- 
sion Co., Kansas City. 

The recent death of Jack D. Dean, 
executive vice president of the asso- 
ciation since 1945, necessitated the 
search for a new Officer. 


ALFALFA DEHYDRATORS’ 
ORGANIZATION FORMED 


BOWLING GREEN, OHIO—A new 
organization of alfalfa dehydrators, 
called the Alfalfa Processors Assn., 
was formed at a meeting of dehydra- 
tors at the Midway Restaurant here 
July 3. 

According to Marvin Rohloff, Rohl- 
off Bros., Inc., Graytown, Ohio, who 
was elected secretary-treasurer of 
the group, a corporate charter was 
granted to the group by the state of 
Ohio May 20. 

Officers of the group, besides Mr. 
Rohloff, are: Arnold Poppe, Bremco 
Alfalfa Mills, Inc., New Bremen, 
Ohio, president, and Fred Piehl, 
Piehl]’s Alfalfa Mill, Blissfield, Mich., 
vice president. 


J. F. HEIMOVICS JOINS 
MILL MACHINERY FIRM 


KANSAS CITY—John F. Heimo- 
vics has been appointed executive 
vice president of the J. B. Ehrsam & 
Sons Mfg. Co., Enterprise, Kansas, 
according to an announcement made 
by W. J. Ehrsam, Jr., president and 
general manager. He will assume his 
new position immediately. Mr. Heimo- 
vices, a feed and flour milling engi- 
neer, has been associated with the 
Jones-Hettelsater Construction Co. 
as engineer and equipment buyer 
since 1945. For the past three years 
he has been principal of the annual 
formula feed production short course, 
conducted annually by the Midwest 
Feed Mfrs. Assn. 


HORMEL BUYS TOBIN 
PACKING CO. PLANT 


AUSTIN, MINN.—The Hormel Co. 
this week announced the purchase of 
the pork slaughtering and processing 
facilities of the Tobin Packing Co., 
Ft. Dodge, Iowa. The transfer will 
take effect July 25. 

The Tobin company, which has its 
home plant at Rochester, N. Y., built 
the Ft. Dodge plant in 1934. Last 
year the plant dressed 605,000 hogs. 

Hormel operates plants at Mit- 
chell, S.D., Fremont, Neb., and Dal- 
las, Texas, in addition to its Austin 
plant. 


DEHYDRATED 
PALFALFA MEALS 
Car Lots—Truck Loads 


Distributors for 
MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
L and Northern WISCONSIN 


For Information write 
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Unidentified 


factor 
means 
“Xtra” 


value 


Recent university research* shows that dehydrated alfalfa contains an unidentified 


‘ factor(s) that promotes better health and growth in poultry and livestock. 
To date this unknown factor(s) has escaped detection but its effects, as reported by researchers, are impressive: 


“Work with high-energy broiler rations has shown that the addition of 
5 per cent of alfalfa meal improved rather than depressed both growth 
hm and efficiency of feed utilization. We now believe that this improvement 
f is brought about by one or more unidentified growth-promoting factors in 
alfalfa meal.” 


“Fertility and hatchability were increased 9% by adding 5% dehydrated 
alfalfa to the breeder hen diet.” 


“With dehydrated alfalfa, steers gained one-fourth pound a day more.” 


’ 


To make sure that your feeds receive the full benefit of this and other “Xtra values’ 
in dehydrated alfalfa, specify Small’s Dehydrated Alfalfa. Every 
step of the way, from the field to the finished product, the W. J. 


FOR FEEDS 
WITH A FUTURE 


Small Co. takes extra care to see that the Small’s Dehydrated Alfalfa 


VL [7 | delivered to you is packed with extra values. 


*Reprints available on request 


THE W. J. SMALL COMPANY division Archer -Daniels-Midland Co. 


1200 Oak Street Kansas City, Missouri 
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DIFFICULTIES IN STIMULATING 
EXPANSION OF STORAGE SEEN 


Absence of Long Range Grain Production Policy Noted— 
Firm Incentives Believed Necessary If 


Warehousemen Are to Expand 


By JOHN CIPPERLY 


eedstuffs Washington Correspondent 


WASHINGTON-In the absence of 
firm long range government grain 
production program,,plus strong in- 
centives, the U.S. Department of Ag- 
riculture may find it difficult, if not 
impossible, to persuade either grain 
cooperatives or proprietary warehous- 
ing enterprises to start on a grain 
storage expansion program 

USDA has held some _ desultory 
conferences with the grain warehous- 
ing industry—-terminal and country 
at which it has been implied that the 
government would like to obtain more 
storage space and that it would con- 
sider some form of incentive, such as 
tax amortization or occupancy guar- 
antees, to get the trade to take over. 

When government oflicials brought 
up the issue the Grain & Feed Deal- 
ers National Assn. offered its co- 
operation if the government would 
submit some formal proposals. These 
conferences have resulted in no firm 
understanding to date, leaving the 
G&FDNA in the dark. 


Buys More Bins 

Subsequently, USDA announced it 
had expanded its temporary storage 
facilities through the acquisition of 
approximately 90 million bushels of 
capacity—-largely for corn, it is in- 
ferred from the locations of the con- 
templated storage. (Feedstuffs, July 
ll, page 6.) 

This brings the total capacity of 
government-owned storage facilities 
to more than 600 million bushels. 

Recently USDA sounded out ter- 
minal storage industry representa- 
tives here on the possibility of ex- 
pansion of permanent terminal space 
There was no firm affirmative re- 
sponse. 

The terminal storage industry rep- 


resentatives said that if the govern- 
ment intended to offer building in- 
centives, it should not earmark the 
incentives to any class or type of stor- 


age but should make the incentives 
generally available at the judgment 


of the warehouseman 


Program Called Vague 
More recently the warehousing in- 
dustry has reviewed the storage 
look and determined that 
ernment program is at best vague 


out- 
the gov- 


Those discussions reached the con- 
clusion that the need for 
new storage was in the central states 
area east of the Mississippi River, al- 
though it was agreed that there were 
spots even in Kansas where new sub 
terminal space could be added. The 
soft red wheat belt has an immediate 
surface attraction for new storage 
since this area would be hit the 
through the imposition of wheat 
age allotments and marketing quotas 

Another point brought out by a 
representative of the terminal storage 
industry was the condition that in 
most instances terminal warehouse- 
men without integrated operations in 


greateset 


least 


icre- 


merchandising, milling and the feed 
and export industries, would be the 
least attracted to any expansion pro- 
gram whatever. At the same time it 
was pointed out that the integrated 
operator would not commit himself 


type of warehouse 


to any orthodox 
but would prefer or that with 
any incentive program he be permit- 
ted to choose the location and type of 
his new house 

All construction costs are substan- 
tially higher today, and the terminal 
operator must meet higher priced la 
bor, materials and other 
while storage rates have never been 
set high enough to permit a normal 


char ges, 


DEALERS—MIXERS... 
Select a Brand You Can Sell! 


MEAT SCRAPS 
DIGESTER TANKAGE | 


3232 Bd. of Trade Bldg. 


Our famous “G-L" Brand i4 synonymous for gualily products 
GREAT LAKES By-PRODUCTS Co. 


Chicago 4, Ill. 


Phone: HArrison 7-2984 


“| DON’T CARE IF YOU DO HAVE TO MAKE SALAD FOR 300 PEOPLE 
FOR THE CHURCH SOCIAL — NOTIN MY BRYANT CRUSHER FEEDER.” 


... Turn to Page 10 
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| chills 


usiness set-aside for reserves to am- 
rtize for new facilities. 

Warehousemen say that if the gov- 
rnment wants new storage facili- 
ties from the trade, it will have to 
submit some combination of occu- 
yancy guarantee and a short term 
mortization program. 

This attitude is said to be that of 
oth the country and terminal groups 
ind both the proprietary and cooper- 
itive enterprises. 

There is no certainty in the gov- 
ernment policy as to reserves. At the 
same time there is a definite drive 
to reduce acreages of all grains, which 
the enthusiasm of the grain 
warehouseman for expansion at this 
time. 

The main attraction in the ware- 
housing industry to those operating 
solely as warehousemen is the storage 
of wheat. Corn is not a highly ac- 


| ceptable commodity for permanent 


| CCC in wheat 


St. Joseph, Mo 


storage under current warehousing 


operations. 
Sanitation Question 

Another factor in the warehousing 
scene is the uncertainty in regard to 
the intentions of the Food & Drug 
Administration as to contamination. 
The present re-seal commitments of 
and corn at the farm 
any assurance as to 
FDA program set a pitfall for the 
warehousemen at some later date. 

The attitude of the warehousemen 
to corn storage may be found in the 


level without 


last report of CCC on its loan pro- 
gram for 1952 crop corn. Three- 
fourths of the amount has been placed 
under loan at the farm level. Another 
quarter is under purchase agreements 
where the point of holding cannot be 
clearly identified, although it is sus- 
pected to be at the farm level. Of the 
more than 415 million bushels held 


| under the CCC program, approximate- 


ly 1.6 million are stored in commer- 
cial warehouses. 

Clearly, the grain storage industry 
may be in a state of evolution, but 
that evolutionary process cannot be 
completed until] the entrepreneur sees 
more clearly the course of events 
ahead. 

In some circles, it has been assert- 
ed that with a government drive to 
check the contamination of grain, and 
with the spread of hard surfaced high- 
ways, the grain storage map is in for 
a broad overhaul, Remaining open 


the grain storage industry can re- 
locate itself, how it can determine 
size of plant capacities, what type of 


| to question are such things as how 
} 


plant it must build. 

Few in the grain warehousing in- 
dustry can reach any satisfactory 
conclusions or forecasts with the un- 
certain ingredient of government poli- 
cy thrown into the melange. How 
large crops will the government en- 
courage? How large reserves will be 
necessary ? What types of wheat will 


it encourage ? 


Huge Ground Storage Site 
Being Built by Burrus Mills 


KANSAS CITY—-Burrus Mills, Inc., 
is establishing a ground storage 
project for wheat and other grains at 
The project will be 
of a size to accommodate several 
million bushels of grain and will cen- 
ter around a conventional elevator 
headhouse for loading and unloading 


| boxcars. 


| a transfer point 


The handling facilities are now un- 
der construction and are expected to 
be in operation by the end of July. 

The project will serve primarily as 
where wheat and 
other grains can be _ stored tem- 
porarily on the surface of the ground, 
pending eventual movement to other 
points. A similar type of storage has 
been used successfully in Texas on a 
small scale and it has been found that 
the grain holds its quality well under 
such storage conditions for three or 
four months. 

The facilities at St. Joseph will be 
operated in connection with the firm’s 
big Santa Fe elevator in Kansas City, 


| which has a capacity of 10,250,000 bu. 


| equipment, similar to that used for | 


12-Acre Site 
The St. Joseph storage site com- 


| prises 12 acres and is adjacent to the 


Burlington grain elevator in an in- 
dustrial area south of the city. The 
land is flat and will be served by a 
railroad spur which will run through 
the storage area and which will be 
in the form of a loop to facilitate 
easy car movement. Cars will be un- 
loaded into a conventional concrete 
grain elevator pit 30x40x26 ft. deep 
and the grain will be distributed 
through the headhouse on a conven- 
tional elevator belt to a pneumatic 
distribution and pickup system. This 


| pneumatic unloading of railroad cars, 


barges, ships, etc., will distribute the 


| grain to desired points in the ground 
| storage area. This distribution sys- 


tem then can be reversed in direction 
to pick up the grain and return it to 
the headhouse for outshipment. 
70-Foot Piles 

The grain probably will be piled 
to a height to 70-80 feet in some in- 
stances and the area is large enough 
to segregate grades and types as de- 
sired. Probably grain would -not be 
held on the ground for more than 30 
to 60 days in most instances, although 
it could be kept longer based on past 
experience with this type of storage. 


age area could be diked for greater 
protection against any surface water 
movement. 

The cost of the project will be 
about $90,000, J. P. Burrus, president 
of the company, said. Of this amount 
only $30,000 will be invested in fixed 
underground installations and the re- 
mainder of $60,000 represents cost 
of the headhouse which is of bolted 
construction and which is movable. 


June Poult Output 
Unchanged; Total 
for Season Down 


WASHINGTON — Hatcheries sup- 
plying information on turkey opera- 
tions reported that they produced 
about the same number of turkey 
poults during June as they did in the 
same month last year, according to 
the U.S. Department of Agriculture. 

These same hatcheries reported 3% 
more eggs in incubators on July 1 
than a year earlier, USDA said in its 
latest hatchery report. For the peri- 
|.od of February through June, reports 
from hatcheries showed that the num- 
ber of poults hatched was about 13% 
less than during the same period last 
year. 

The main hatching season ‘for 
poults is over, USDA pointed out, 
although some demand for poults for 
turkey fryers and light roasters will 
continue through the rest of the year. 

Although poult production in June 
was no lower than a year earlier, pre- 
vious reports, along with the new re- 
port showing a 13% reduction for 
the February-June period, indicate 
that turkey production this year is 
being cut in line with predictions. 

Officials said earlier that the re- 
duction in output of heavy breeds, 
which were in surplus last year, would 
probably be about in line with in- 
dustry recommendations. 


RUSSELL-MILLER TO PAY 
30c DIVIDEND ON STOCK 
MINNEAPOLIS — The Russell- 

Miller Milling Co. recently declared 

a quarterly dividend of 30¢ a share 

on the common stock payable Aug. 1 


In case of heavy rainfall, the stor- | to stockholders of record July 20. 
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Storage Pinch 
in Soft Wheat 
Area Indicated 


WASHINGTON — The U. S. De- 
partment of Agriculture’s July crop 
report, including statistics on last 
year’s grain remaining on farms, in- 
dicates that it may be difficult to 
find cover for the big soft red wheat 
crop now being harvested. 

The outturn of this type of wheat 
is estimated at about 223 million 
bushels, about 25 million more than 
harvested last year. Red wheat stocks 
on farms in the central states total 
about 8 million bushels, compared 
with 4 million a year ago. 

At the same time, soybean stocks 
on farms in these states are consider- 
ably larger than a year ago—about 
11 million bushels as compared with 
about 2 million. Also, oats in farm 
storage in this area are down only 
slightly. 

This indicates, observers say, that 
unless there has been a sharp in- 
crease in farm and country elevator 
storage, the soft red wheat crop may 
have difficulty in finding a storage 
home, despite the availability of loans 
on wheat placed in temporary facili- 
ties. 


STRAY RIFLE BULLET 
KILLS JOSEPH RHYNE 


CAMP BLANDING, FLA.—Joseph 
E. Rhyne, 46, president of Jackson- 
ville Feed Mills, Inc., Jacksonville, 
Fla., was killed July 12 near a rifle 
range by a bullet that hit him in the 
face. 

Sheriff J. P. Hall said 10 persons 
were firing on the range, and one of 
the bullets went into a heavily wood- 
ed area where Mr. Rhyne was driv- 
ing his car, smashed through the 
windshield and struck him below the 
left eye. 

A companion, K. A. Stowe, said he 
and Mr. Rhyne were searching for 
two fox hounds they had lost on a 
fox hunt the previous morning. 

Mr. Rhyne, a native of Dallas, N.C., 
moved to Jacksonville from Tampa, 
Fla., 10 years ago. A graduate of 
North Carolina State College, he was 
president of the North Carolina State 
Alumni Assn. in Florida. 

Surviving him are his widow and 
two daughters of Jacksonville; two 
sisters, Mrs. Grace Moretz, of Boone, 
N.C., and Miss Alena Rhyne, of Dal- 
las, and a brother, David B. Rhyne, 
Chicago. 


Agreement Reached 
on Disposal Plan 
for Surplus Crops 


WASHINGTON — A conference 
committee of Congress has reached 
an agreement on the mutual security 
aid program bill which would make 
available in counterpart funds be- 
tween $100-250 million for the pur- 
chase of agricultural surpluses from 
the U.S. during the fiscal year 1953- 
54. 

This authorization, which is a com- 
promise between the American Farm 
Bureau Federation billion dollar give- 
away plan and the McClellan amend- 
ment to the Mutual Security Admin- 
istration act, provides that $100 mil- 
lion of counterpart funds under the 
MSA must be used for the procure- 
ment of surplus USS. agricultural 
commodities to the extent that they 
are in addition to the normal re- 
quirements of the nation using coun- 
terpart funds. 

Previously only 10% of counter- 
part funds were at the disposal or 
direction of the MSA officials. 

This provision of the conference 
committee is a sharp departure from 
the AFBF suggestion that all of these 


funds be earmarked for purchase of 
US. surplus agricultural commodities. 
The MSA procurement commitment 
is only above the normal require- 


ments of a nation in MSA—above 
what they would have purchased 
from all sources. 

If the MSA finds administratively 
that there are funds available under 
this amendment the MSA is admon- 
ished that such disposal will not dis- 
place normal transactions of private 
trade channels. 


ALFALFA PLANT BURNS 

AURORA, NEB.—A short in an 
electrical switch is believed to have 
caused a fire that destroyed the in- 
terior and equipment of Aurora’s 
alfalfa dehydrating plant recently. 
J. J. Emch, manager, estimates dam- 
age at $10,000 and said the loss was 
covered by insurance. About eight 
tons of alfalfa meal was destroyed in 
the fire. 


Wheat Acreage 
Allotment Set 
at 62 Million 


WASHINGTON —— Ezra Taft Ben- 
son, secretary of agriculture, this 
week announced a national acreage 
allotment of 62 million acres for the 
1954 wheat crop. He also set Aug. 14 
as the date for a referendum among 
wheat growers on the question of 
whether to use quotas in marketing 
the 1954 crop. 

Mr. Benson's action followed pas- 
sage of amendments to marketing 
quota legislation. 

Wheat marketing quotas, which 
operate through acreage allotments, 
were proclaimed by the secretary 
July 1, as directed by law. They will 
not become effective, however, unless 
at least two thirds of the growers 
voting approve their use. 

Growers with more than 15 acres 
planted to wheat and with normal 
production of 200 bushels or more are 
subject to quotas and are therefore 
eligible to vote in the referendum. 
This is the same condition as in the 
previous law. The original House bill 
would have raised these figures to 25 
acres or 400 bu.—a proposal aimed 
at assuring a favorable vote on quotas 
by eliminating more of the smaller 
growers from voting eligibility. How- 
ever, the Senate bill did not contain 
this provision, and the final bill left 
the law unchanged on this matter. 


Compromise Figure 


The new minimum national acre- 
age allotment figure of 62 million and 
authorization to hold the referendum 
as late as mid-August were provided 
in the newly passed amendments. 
The House had earlier passed a bill 
setting a 66-million minimum, while 
the Senate had put the figure at 61 
million. 

The compromise 62-million-acre al- 
lotment is 20% less than the 78 mil- 
lion acres planted to wheat this year, 
but it is considerably above the 55- 
million-acre minimum required un- 
der previous law. 

Since the indicated 1953-54 wheat 
supply stands at an all time high, Mr. 
Benson said, the minimum acreage of 
62 million is called for in the national 
allotment. 

If growers approve marketing 
quotas in the Aug. 14 referendum, 
price supports on the 1954 wheat 
crop will be available to cooperators 
at 90% of parity. If growers do not 
approve quotas, price supports will 
drop to 50% of parity. 


Penalty Provision 


Under a marketing quota program, 
growers .who cooperate with their 


wheat acreage allotments may mar- 
ket all of the wheat grown on their 
allotted acres. Non-cooperators will 
be subject to a penalty of 45% of the 
wheat parity price as of May 1, 1954, 
on their farm marketing excess. The 
penalty can be avoided or postponed 
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Production of Millfeed Expands 


Production of millfeed in tons for week ending July 10 and prior two weeks together 
with season total of (1) principal mills in Nebraska, Kansas and Oklahoma and the cities 


of Kansas City and St 


Dakota and Montana, including Minneapolis, 
Production computed on the basis of 72% four extraction. 


Buffalo, N.Y 


——Northwest*—, 
Weekly Crop year 
production to date production to date production to date 


Weekly Crop year 
Production § to date 
July 5-July 10 .. 22,407 36,222 11,900 
Prey is week. .$23,026 10,085 
Two ago. 22,045 12,762 
1952 . 23,068 42,671 13.588 
1951 22,930 43,697 12,864 
1950 2 43,323 12,848 
1949 27,69 53,987 12,878 
Five-yr. average 23,73 43,980 12,816 


*Principal mills. **84% of total capacity 


Joseph; (2) principal mills of Minnesota, lowa, North and South 


St. Paul and Duluth-Superior; (3) mills of 


-—Buffalot— -~Combined**— 
Weekly Crop year Weekly Crop yr 


17,951 9,296 14,646 43,603 68,719 
$8,750 341,861 
9,642 44,349 
24,306 8,506 19,049 46,162 $9,307 
22,790 8,577 19,131 44,371 $5,618 
23,300 9,554 19,146 46,089 $5,769 
23,032 8,626 17,428 49,098 04,447 
22,27 8,912 17,860 46,466 84,772 
tAll mills, tRevised. 


by withholding excess wheat from 
the market. This may be done by 
storing it or by delivering it to the 
Secretary of Agriculture for relief 
use or diversion, under regulations 
established by the Secretary. 

The national wheat acreage allot- 
ment will be apportioned among the 
states, and the state allotments 
among the counties, on the basis of 
the acreage seeded for wheat dur- 


ing the preceding 10 years, with ad- 
justments for abnormal weather and 
for trends in acreage. County allot- 
ments will be apportioned among in- 
dividual farms according to past acre- 
age, tillable acres, crop rotation prac- 
tices, type of soil, and the slope and 
lay of the land. 

Every grower affected by quotas 
will be notified of his acreage allot- 
ment before the referendum is held. 


FRUEN’S FRUEN'S « F 


"S FRUEN’S + FRUEN’S + FRUEN’S + FRUEN’S 


TOWER BRAND ROLLED OATS 
(Steam Rolled) 

ACE BRAND ROLLED OATS 
(Steam Kolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OATS 


S + FRUEN'S + FRUEN’S + FRUEN'S + FRUEN’S + FRUEN’S « FRU 


FRUEN'S FRUEN’S FRUEN’S + FRUBN'S + PRUGN'S FRUEN’S + FRUEN’S + PRUEN'S 


For 
Highest Quality Oat Products 
COME TO AN OAT MILLER 


Our milling process gives you the fine, 
uniform texture you need for perfect 
results in your formula feeds 


Mixed cars shipped at straight car prices 
Our Teletype number is MP 477 


TRI-GRAIN PELLETS 
(Wheat - Corn - Oats) 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


STAR BKAND PULVERIZED 
MIXED FEED OATS 

ENERGEFR PULVERIZED OATS 

MIXERS’ PULVERIZED OATS 

FAGLE BRAND STEAM CRIMPED 
OATS 

OAT FEED (when available) 

STEAM ROLLED WHOLE BARLEY 

GROUND BARLEY 

PEARLED BARLEY FLAKES 
(Max. 244% fiber) (steam rolled) 

GLENWOOD PEARLED BARLEY 

STAR PEARLED BARLEY GRITS 

STEEL CUT DURUM WHEAT 
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Pillsbury Directors 


Go Calling .... 


Modern trend toward corporate neighborliness 
was shown July 6-7, when the board of directors 
of Pillsbury Mills, Inc., held its meeting at Clinton, 
Iowa, which is the headquarters of its Feed and 
Soy division. The occasion was a civic event for 
Clinton, and it enabled the directors and other 
company executives to obtain a first hand view of 
a midwestern farming community. In the picture 
at the right above, a group of Pillsbury directors 
and officers are shown on the train en route to 
Clinton. Time was occupied with committee meet- 
ings and similar discussions. (Left) On the shady 
lawn of a livestock farm, a lunch of fried chicken, 
homemade rolls and pies was served by 4-H Club 
girls to the Pillsbury people and neighboring farm- 
ers. Livestock and feed prices were principal topics 
of the informal conversations. Philip W. Pillsbury, 
board chairman, greeted the girls and women serv- 
ing the lunch (right). 


After lunch the group visited several 
farms (above). All of the farmers had 
steers on feed, but they told the Pills- 
bury directors that operations were cur- 
rently unprofitable because of the break 
in cattle markets, Hog raising is profit- 
able on current feed-hog ratios, how- 
ever. Clinton business leaders met the 
directors at dinner at the Clinton Coun- 
try Club, where the Mayor presented 
John 8, Pillsbury, honorary board chair- 
man, with a scroll proclaiming him a 
Clinton citizen (right). The next day, 
Pillsbury directors toured company 
plants and offices in Clinton (far right), 
held their formal board meeting, were 
entertained at a civic luncheon, and re- 
turned to Minneapolis in the evening. 
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ER NEST ADS REDUCE BRE/ 
NEST 62% 
62% of all eggs that get broken in hay and straw and similar 
nesting materials are saved by the PIONEER NEST PAD. That 
62% saving in egg breakage more than pays for the nest 
pad...actually provides a sizable profit! During some months 
of the year, breakage of eggs in the nest eats up all profits. 
Even during the months that egg shells are hardy, egg 
breakage in the nest accounts for a heavy loss, The PIONEER 
NEST PAD puts that money back into the producers’ pockets. 


tw 


To clean out and replace new and straw in one nest hole 
takes 5 to 6 minutes. To do this same job with the Pioneer 
NEST PAD takes only a moment. An egg producer that handles 
2,000 eggs a week can eliminate two hours of hard work each 
week by using PIONEER NEST PADS. That 92% reduction in 
labor may be worth $1.50 or more in hired labor... will look 
mighty big to every farmer. When it is the farmer's or his 
wife’s own time, that two hours looks even better. PIONEER 
NEST PADS labor savings more than pay for their cost no mat- 
ter how you figure labor’s value...and, again, furnish a 
sizable profit besides. Even the small hen house with as few 
as 12 nest holes will profit by using | PIONEER NEST PADS. 


F EED DEAL ERS 
will make BIG REPEAT PROFITS 
selling PIONEER NEST PADS — 


a 


PIONEER NEST PADS 


- increase every egg producers profits 


E NUMBER OF NESTING 


aA ‘ 
Vit IN 


That's right...the egg producer who uses hay and straw will 
replace nesting material seven times as often as he would if 
he used Pronger Nest paps! That reduction of 84% in the 
number of times he has to clean out messy nesting material 
and replace with fresh hay and straw is a big problem to all 
egg producers. Aside from handling seven times as much 
nesting material and all the cleaning and fussing he also dis- 
turbs his laying hens seven times as much. PIONEER NEST PADS 
create no fuss or bother...they are ready to use and no 
trouble at all to install or replace. 


Py VAI 


They speed up egg gathering...no more clutching around in 
straw and hay hunting for that buried egg. The Pioneer Nest 
pap holds the eggs up where you can see them. The eggs are 
cleaner...in nests that were 2 months in steady use, 50% 
absolutely clean eggs were taken off Pioneer Nest paps. They 
promote contentment and comfort for the hens, reduce pick- 
ing and scratching and retain their natural nest shape. They 
filter broken eggs, dirt and droppings down out of reach of 
the eggs. When a pad must be replaced, it is removed with 
one scoop of the hand. Some reports show PIONEER NEST PADS 


still in good condition after five months of use including the 


soft shell egg season. 


We conservatively estimate the national sales potential of the 
PIONEER NEST PAD to be far more than $12,000,000.00 per year. 
Over 70,000,000 nest holes that are used by approximately 
350,000,000 hens are now supplied with hay and straw type 
nesting material. Each feed dealer’s share of that market can 
be calculated quickly. Just add up the number of nest holes 
in your territory and figure that you can sell at least two 
nest pads per nest hole each year. This is conservative. ..some 
egg producers and hatcheries that strive for extra clean eggs 
will replace the pads more often. Every feed dealer has a 
gold mine in the Pronger NEsT PAD, year after year! 


The PIONEER NEST PAD is nafionally advertised in pyblications that 
reach every segment of the egg producing industry. The product has 
been on the market for more than two years. Over 3,000,000 have 
been sold. Tests have been conducted under close scientific supervision 
for periods of as long as 133 days involving 55,797 “hen-days” produc- 
tion time. 8 different lots of 3 breeds produced 27,795 eggs to give 
us the conclusive evidence that the PIONEER NEST PAD will actually 
create more profit for the egg producer and for the alert feed dealer 
that sells them. 


Monvtoctured by~AMERICAN EXCELSIOR CORPORATION 
1008 N. HALSTED ST., CHICAGO 22, ILLINOIS 


Manufacturing Plants—LITTLE ROCK, Ark., OSHKOSH, Wis., GRAND RAPIDS, Mich. 
MORE THAN 50 YEARS MANUFACTURING PRODUCTS FOR THE POULTRY INDUSTRY 


Your careful study of the above merits of the Pioneer nest 
pap will show you how you can render a valuable service to 
your egg producer customers by selling them the Pioneer 
nest pap. Any time that you can show your customers how 
to increase their profits you can make a sale and in the case 
of the Pioneer NEST PAD, you will create a lasting impression 
on your customers...year after year repeat profit for your- 
sclf. Get started first in your territory. Send in the coupon 
below if your distributor does not handle the Pioneer nest 
pap...we'll put you in touch with a distributor near at hand 
and give you all other information you need. 


DISTRIBUTORS INQUIRIES INVITED 


MAIL COUPON FOR MORE INFORMATION 


AMERICAN EXCELSIOR CORPORATION 
1008 North Halsted Street, Chicago 22, Illinois 
Gentlemen: |} Please give me nome and address of my nearest Distributor of 
PIONEER NEST PADS 
Please hove salesmon coll 
Nome_____ 
Compony Nome = 


Address___ 


Stote — 


RR No 
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18, 1953 


J. P. Grady 


REGIONAL SALES DIRECTORS—Three new regional 
sales directors for the Chase Bag Co. have been appoint- 
ed, according to W. N. Brock, general sales manager. 
The appointments were effective July 1. J. P. Grady is 
with headquarters at 
Philadelphia, He has been with the Chase organization 
for 15 years, starting in the promotion department of the 
general sales office, and has been manager of the Phila- 
delphia branch since 1949. J. H. Counce will direct sales 


eastern regional sales director, 


J. H. Counce 


agers. 


J. A. Brewster 


in the southern region and will maintain his office at New 
Orleans. He has been with the firm for 15 years and has 
been manager of the New Orleans branch since 1944. 
The western regional sales manager is J. A. Brewster, 
manager of the Portland branch. He has been with the 
firm for 30 years, beginning in Toledo, Ohio, as a sales- 
man, In addition to handling their new duties, the men 
will continue in their present capacities as branch man- 


415,474,853 Bu. 
Corn Put Under 
Price Support 


WASHINGTON-—The U. S. Depart- 
ment of Agriculture reported July 9 
that farmers put 415,474,853 bu. of 
1952-crop corn under Commodity 
Credit Corp. price support. This com- 
pares with a total of only 26,262,776 
bu. of the 1951 crop, and the high 
record total of 551,000,000 bu. of the 
1948 crop. 

Price support availability for the 
1952 crop ended on May 31, 1953, but 
the USDA had announced in April a 
“reseal” program to enable farmers 
to obtain a one-year extension of 
loans, and to convert purchase agree- 
ments into corn loans for the ex- 


1G 
qual! 
. 
eee 


Ray Ewing 


tended period. The “reseal” program 
is designed to encourage farmers to 
keep price-support corn on the farms, 
where it is ultimately used, instead 
of delivering the grain to CCC. 

The extended loans will be carried 
through July 31, 1954, or earlier on 
demand by the CCC. Farmers who 
“reseal” will receive a storage pay- 
ment for the extended period on corn 
that is delivered to CCC at the end of 
the “‘reseal” period. For the full “re- 
seal” period the storage payment will 
be 13¢ bu. 

The 415,474,853 bushels of 1952- 
crop corn put under price support con- 
sisted of 306,094,425 bu. under farm- 


storage loans, 1,685,022 bu. under 
warehouse-storage loans, and 107,- 
695,406 bu. under purchase agree- 


ment. Of the support total, 170,163,- 
945 bu. were in Iowa, 77,737,640 in 
Illinois, 55,242,428 in Nebraska and 
40,479,900 in Minnesota. 

With the approximately 415 mil- 


Distributed in Utah and Southern Idaho by: 


BADER,INC. 


214 24th Screes 
P.O. Box 267 Ogden, 
Telephone: Ogden 9325 


 HERE’S WHY 
_THEY’RE YOUR 


BUY! 


Please send us complete information about 


the Bryant Series-Sixty Crusher-Feeder. 


NAME 


STREET 


city 


lion bushels of 1952-crop corn under 
supports, plus the inventory of egarlier- 
crop corn, CCC currently owns or 
controls more than 660 million bush- 
els of the corn supply. With a new 
3.3-billion-bushel crop in_ prospect, 
there is a potential supply of corn 
as of Sept. 30 of 3.5 billion bushels, 
based on a liberal fourth-quarter dis- 
appearance allowance of 500 million 
bushels. This would be a total ex- 
ceeded only four times in the last 25 
years. 

Purchase agreements were heavier 
than last year percentage-wise. This 
year purchase agreements amount to 
roughly one fourth of the government 
price support account. Last year they 
amounted to only one-twentieth of 
the relatively small support total. 
The purchase agreement percentage 
is heaviest in Illinois, where about 
half of the support total is in the 
purchase agreement category. 


NEW FEED PLANT IN 
COLOMBIA PLANNED 


BOGOTA, COLOMBIA—A com- 
pany has been formed in Colombia 
to build a plant for the manufacture 
of feed concentrates for livestock. 
Sponsoring the development is a large 


(SERIES SIXTY) EAR CORN 
CRUSHER FEEDERS 


PORT HURON 
MICHIGAN 


brewery concern, Cervecerias Ba- 
varia, and, in conjunction with a 
group of local financiers, a capital 


| of $480,000 has been provided. 


The machinery for the new plant 
is being purchased in the U.S., and 
production is expected to begin in the 
fall, with an initial volume of 900 
tons a month, to be increased eventu- 
ally to 1,200 tons. 

The expanding livestock industry 
has had to depend upon imported con- 
centrates in the past, supplemented 
by copra cake, a by-product of the 
larg and vegetable oil plants in Bar- 
ranquilla. Most of the required in- 
gredients, such as cottonseed cake, 


| yeast, corn germ, minerals and vita- 


mins, are already available in the 


country. 


U.S. FARM ADVISORY BODY 
ISSUES PROGRESS REPORT 

WASHINGTON—-Secretary of Ag- 
riculture Ezra Taft Benson has re- 
ported that he has received a prog- 
ress report from the National Agri- 
cultural Advisory Committee, which 
met June 30-July 1, to discuss agri- 
cultural price support and other pos- 
sible farm legislation. 

The committee, which was appoint- 
ed by President Eisenhower to advise 
with the secretary on agricultural 
matters, consists of 14 men from va- 
rious parts of the U.S. Chairman of 
the group is W. I. Myers, farmer and 
dean of the New York State college 
of agriculture. 

The committee considered plans 
for drouth relief, emergency credit 
and other matters of current inter- 
est. 

A major portion of the time was 
spent on evaluations and suggestions 
regarding price supports which had 
been submitted by more than 100 
separate groups from the agricultur- 
al colleges, the various farm organ- 
izations, the trade, and from study 
groups in the department. 

The committee’s attention was fo- 
cused on improvements which might 
be made in the program after the ex- 
piration of the present legislation for 
the support of 1954 crops of the basic 
commodities. Among the main ideas 
considered were: (1) present high lev- 
el price supports, (2) the flexible 
price supports of the Agricultural 
Acts of 1948 and 1949, and (3) two- 
price plans for major export crops. 

In the progress report the commit- 
tee recommended that further study 
be undertaken to determine the ef- 
fects of specific programs and pro- 
posals. The advisory committee will 
reconvene in early September. It is 
expected that they will make specific 
recommendations to the secretary be- 
fore the end of the year. 

Mr. Benson emphasized that other 
studies are being made in addition 
to those of his committee. He said 
that “we shall obtain opinions from 
many additional sources—from the 
grass roots, from farm organizations, 
and from congressional leaders.” 


NOPCO CHEMICAL CO. 
HOLDS SALES MEETING 

HARRISON, N.J.—Twenty seven 
jobbers and sales representatives of 
the Nopco Chemical Co.'s agricul- 
tural department attended the com- 
pany’s 1953 sales and promotion con- 
ference June 29-July 1 at Newark, 
N.J. Dr. C. I. Post, Nopco vice presi- 
dent, presided. 

Speakers outlined new trends in 
feed fortification and saw previews 
of the company’s sales promotion 
plans for fall. Dr. M. H. Hochberg, 
head of Nopco’s Technical Service 
Bureau and keynote speaker, illus- 
trated the growth in the use of the 
company’s micratized vitamins and 
discussed experimental results ob- 
tained at universities and experiment 
stations. 

A. V. Jay, eastern sales manager, 
discussed jobber problems, and the 
company’s advertising department 
gave a film presentation of new pro- 
motion and advertising material. 
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lo you? Exactly three ounces of Pro-Gen to every ton of 

your feed. And when you figure it out, ounce for ounce, you'll 

find this price is far lower than you'll pay for any antibiotic 
or arsonic compound, 

But ask any poultryman how Ae figures it. 

Ask him what it’s worth to reduce early mortality in his 
broilers and turkeys. To keep just a few more birds disease- : 
} free. And to send them on to market a few feedings earlier. 
, Or you might ask him about growth response. You'll hear 
how Pro-Gen registers remarkable weight gains in his flock. 

How it noticeably improves feathering and helps insure good se 
skin pigmentation. 

} Pro-Gen blends easily, quickly and safely with all ingredients 

in your feeds. You can use it as the pure arsanilic acid or as a 


pre-mixed supplement. Either way, won’t you find out how 
Pro-Gen can bolster both your feeds . .. and your feed 


business? Chemical Sales Division, Abbott 


Laboratories, North Chicago, Illinois. 


1 1-186 


NOW | NO £.D.A. NEW DRUG APPLICATION NEEDED FOR PRO-GEN 
According to the Food and Drug Administration (FDA) you no longer need a government 
application when you use PRO-GENW at the recommended poultry level. 
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CONVENTION CALENDAR 


July 19-22 — Grain Processing Ma- | Department of 
Bed- | 


chinery Manufacturers Assn.; 


ford Springs Hotel, Bedford Springs, | 


Pa.; exec, sec., Raymond J. Walter, 
511 Fifth Ave., New York 17, N.Y. 

July 21-22 — Poultrymen’s Get-To- 
gether; Cornell University, Ithaca, 
New York. 

July 28-31 — American Poultry & 
Hatchery Federation; Auditorium- 
Arena, Milwaukee; exec. sec., Don 
M. Turnbull, 15 W. 10th St., Kansas 
City 5, Mo. 

Aug. 14-15—North Carolina Feed 
Manufacturers Assn.; Battery Park 
Hotel, Asheville, N.C.; sec.-treas., 
Mary V. Lassiter, Lassiter’s Milling 
Co., Lassiter Mill Road, Raleigh, N.C. 


Aug. 17-18—Wisconsin’s Nutrition 


School for Feed Men; College of Ag- | 
riculture, Memorial Union, University | 


of Wisconsin; chm., Gust Bohstedt, 


jtator Molasses 
complete Duplex BO 165 


mixer System 


ing Scalper 
it Receiving 


Cracker 
imper-Corn 
Oot Roll- Bull. 184 


kers 
nd Feed Pac 
flour 178-A 


Animal Husbandry, 
University of Wisconsin, Madison. 

Aug. 17-20—School for Flock Se- 
lecting and Pullorum Testing Agents; 
South Dakota State College, Brook- 
ings, S.D.; chm., Wm. Kohlmeyer, 
Department of Poultry Husbandry. 

Aug. 18 — South Dakota Poultry 
Improvement Assn.; South Dakota 
State College, Brookings, 

Aug. 20-21 
Assn.; Jefferson 
sec., George M. 
Iowa. 

Aug. 20-21 — New England Feed- 
man’s Conference; University of 
Rhode Island, Kingston; sec., George 
E. Durgin, Durgin & Co., Ine., 116 
Foundry St., Wakefield, Mass. 

Aug. 25-26—Mutual Millers & Feed 
Dealers Assn.; Hotel Jamestown, 
Jamestown, sec.-treas., Mar- 


— American Soybean 
Hotel, St. Louis; 
Strayer, Hudson, 


N.Y.; 


Horizontal Batch Mixers 
Bull. 165 


BUILT TO PRODUCE 
Quality in Quantity 


Shown here are 11 Eureka ma- 
chines which we believe are the 
finest on the market today. Sound 
engineering and construction 
principles are basic in their de- 
sign. All Eureka equipment for 
grain handling, grain processing 
and flour and feed manufacture 
is built to produce Quality in 
Quantity and at a minimum of 
man hours and power require- 
ments. Feel free to write us about 
your problems and requirements 
... no obligation is entailed. 


- - _ = 


MANUFACTURERS OF: Flour, Feed, Seed, 
Grain and Cereal Machinery and Equip- 
ment « DEPARTMENTS FOR: Silk and 
Wire Screening Cloth « Roll Grinding 
and Corrugating. 


| garet K. Bentley, 41 Chautauqua Ave., 
Jamestown, N.Y. 

Aug. 26-28—Amburgo 9th Annual 
Course of Study in Animal Nutrition, 
Feed Formulation and Salesmanship; 
National Agricultural College, 
Doylestown, Pa. 

Sept. 7-11—Turkey Short Course; 
Texas A & M College, College Sta- 
tion; chr., E. D. Parnell, Texas A & M 
College. 

Sept. 10.—Feed Institute, Inc., 10th 
Anniversary Observance; Hotel Sav- 
ery, Des Moines, Iowa. 

Sept. 11—Nutrition School for Feed 


Men; Iowa State College, Ames, 
Iowa. 

Sept. 15-17—Dixie Poultry Exposi- 
tion; City Auditorium, Asheville, 


N.C.; sec., N. B. Nicholson, Box 226, 
Monroe, N.C. 

Sept. 20-22—Grain & Feed Dealers 
National Assn. and Texas Grain & 
Feed Dealers Assn.; Hotel Galvez, 
Galveston, Texas; sec.-treas., John C. 
Bowden, 100 Merchants Exchange 


Bldg., St. Louis, Mo., and Ben Fer- 


Snappy Shakers ond 


Bull, sea” Finishers 


©. K. Baga; 
Sging Scal 
Ytomatic Wom 502 
Bull. 102-8 


Corn Cu 


tte 
Related Grader 


Sand 
Cat. 167.4 


Vertica) Batch 
Bull. 165 


Mixers 


| guson, 614 Meacham Bldg., Ft. Worth 
| 2, Texas of TGFDA. 

Sept. 21-22 — National Renderers 
| Assn.; Chase Hotel, St. Louis; sec.- 
treas., Omer Dreiling, Box 1344, San 
| Angelo, Texas. 

Sept. 24-25 — Pennsylvania Millers 

& Feed Dealers Assn.; Abraham Lin- 
coln Hotel, Reading; sec., Richard I. 
Ammon, 43! E. Main St., P.O. Box 
329, Ephrata, Pa. 


| Sept. 24-25—California Animal In- 
| dustry Conference; Yosemite Nation- 
al Park, Yosemite Valley, Cal.; exec. 
sec., Jack Stromnes, Blue Anchor 
Bldg., 1400 10th St., Sacramento 14, 
Cal. 

Sept. 28-29—Kentucky Feed Assn.; 
Kenlake Hotel, Kentucky Lake, Har- 
din, Ky.; sec., William C. Willock, 
P.O. Box 1914, Louisville, Ky. 

Oct. 1-2—Arkansas Formula Feed 
Conference; University of Arkansas, 
Fayetteville; sponsored by the col- 
lege, Arkansas and Midwest Feed 
Manufacturers Associations; Dr. E. L. 
Stephenson, University of Arkansas. 


Oct. 14—Virginia State Feed Assn.; 
Jefferson Hotel, Richmond; sec., W. 
W. Chewning, Manchester Mills, 2105 
Hull St., Richmond, Va. 

Oct. 14-15—Association of Ameri- 
can Feed Control Officials; Shore- 
ham Hotel, Washington; sec., L. E. 
| Bopst, Rm. 036, New Chemistry Bldg., 
University of Maryland, College Park, 
Md. 

Oct. 15-16—Virginia State Poultry 
Federation, Inc.; Jefferson Hotel, 
Richmond; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 


Oct. 15-16—Texas Nutrition Con- 
ference; Texas A & M College, Col- 
lege Station; Dr. J. R. Couch, Texas 
A & M College. 

Nov. 5-6—Cornell Nutrition Con- 
| ference; Statler Hotel, Buffalo, N.Y.; 
| chm., Prof. 8S. T. Slack, Wing Hall, 
| Cornell University, Ithaca, N.Y. 

Nov. 12-18 — Florida Feed Dealers 
Nutrition Conference; University of 
Florida, Gainesville, Fla.; sec. of 


(Continued on page,6) 


Vitamin Antibiotic 


PRE-MIX 


“PLUS” for swine and poultry. 
Also custom pre-mixes. 


Carroll Swanson Sales Co. 
620 Des Moines Bidg., Des Moines, Iowa 


Distributors and Sales Agents Wanted. 
Protected Territories 


OF THE HIGHES 
QUALITY, PURITY 
AND AVAILABILITY 


with the 


LOWEST POSSIBLE 
INERT MATTER 
AND FLUORINE CONTENT 


Mass 


lumbia, | + Adams, Mass. 
Morysville, Ohie—Phone: LD 64 
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THE NEWEST 


DICALCIUM PHOSPHATE 


1520 SOUTH CLINTON STREET 
BALTIMORE MARYLAND 


BARNETT BANK BUILDING 
FLORIDA 


JACKSONVILLE 


FOR ANIMAL 
FEEDING 
USE 


— MANUFACTURED BY — 


TEXAS CiTy CHEMICALS INC. 


TEXAS CITY, TEXAS 


— SALES AGENTS — 


BRADLEY BAKER 


155 EAST 44th STREET * NEW YORK, N. Y. 


-- 


ADDRESS INQUIRIES | 
TO NEAREST BRANCH | 
SALES OFFICE LISTED 


1411 MELROSE BUILDING 


HOUSTON TEXAS 
MERCHANTS EXCHANGE BLDG. 
ST. LOUIS MISSOURI 
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The, 
REAL McCOY _ 


A. J. McCOY 


President 


Am | happy — 

Your response has been wonderful 

and | do appreciate it all. 

However, a few more of you “so and 
su“ 

sos have yet to report. 


Here’s hoping. 


< NOTHING BETTER> [ 
Mayvo's 
Write — WIRE — Phone eunas 
ROCK PHOSPHATE 
MAYO SHELL CORP. | 
P. O. Box HOUSTON, Phone 
774 TEXAS OR-9441 


A. E. BAXTER ENGINEERING CoO. 


Designers and Engineers for Mills, Elevators 
and Feed Mills 


900 ELECTRIC BUILDING BUFFALO 3, NEW YORK 


HERE ARE THE FACTS YOU NEED FOR SCIENTIFIC, | 
PROFITABLE BEEF CATTLE PRODUCTION 


Expert ROSCOE R. SNAPP answers the questions asked 
every day by cattle men—in the new fourth edition of — 


BEEF CATTLE 


This book gives you the latest breed- 
ing and feeding methods plus helpful 
information obtained in recent beef cat- 
tle experiments. It covers breeds, eco- 
nomic trends, equipment, all kinds of 
feed, and anything else a breeder or 
feeder might want to know. 641 fact- 
packed pages—Only $6.50. 


ORDER TODAY FROM-— 


FEEDSTUFFS 


118 South Sixth Street, Minneapolis, 2, Minn 


‘A. C. Douglas Heads 


Canadian Feed 
| Manufacturers 


| TORONTO—With an attendance of 
| :round 225, comprising feedmen and 
their wives, with a strong contingent 
from the allied trades, the eighth an- 
nual convention of the Canadian Feed 
Manufacturers Assn., held in Ottawa 
July 6-8, was marked down as an- 
other success for the organizers 
Hosts for 1953 were members of 
the association’s Ontario division un- 
der the direction of T. J. Payne and 
the program proved to be a judicious 
mixture of business and pleasure. 
The highlight of the business ses- 
ions was an examination of the pres- 
ent status and future prospects of 
the livestock and poultry industries 
in the U. S. and Canada, the respec- 
tive speakers being Dr. G. W. Hed- 
lund of the department of agricul- 
tural economics, Cornell University, 
Ithaca, N. Y., and S. C. Barry, chief 
of the Canadian government’s live- 
stock and poultry division in the De- 
partment of Agriculture. The interest 
of members in the subjects under re- 
view was sustained by the allowance 
of ample time for discussion. 
The second business day was de- 
voted to a tour of the Central Fx- 
perimental Farm, the program pro- 


ALFALFA MEAL PRODUCTION (tons) 
May, 1953, With Comparisons 


Sun- Dehy- 
ired drated Total 
May 1953° 12.600 69,100 $1,700 
April 19 11,400 21,400 32,800 
May 19 1 500 115,000 130,500 
April 19 14,600 32,000 46,600 
Season's total 
April-May, 1953 24,000 90,500 114,500 
April-May, 19 0,100 147,000 177,100 
*Preliminary 


Stocks of Alfalfa Meal at Pro- 
ducing Plants in Tons 
May 31, 1953 3,900 96,100 
April 30, 1953 1,700 35,700 
: 5,900 57,500 


100,000 
37,400 


63,400 


viding a cross section of all aspects 
of feeding. Speakers were detailed to 
describe to the visitors the reasons 
for, and the results to be attained 
from, the various projects. 

At the meeting of the national 
council A. C. Douglas, Quaker Oats 
Co. of Canada, Ltd., was appointed 
to succeed William Wilson, Saskatche- 
wan Federated Cooperatives, Ltd., as 
president for the ensuing year. Wal- 
ter N. Hendrick, Purity Flour Mills, 
Ltd., was elected to the secretaryship, 
a position he has held for a number 
of years. 


CHICAGO BOARD ISSUES 
SERIES OF INTERVIEWS 


CHICAGO — The 1953 edition of 
“The Farmer and the Market Place” 
will be completed and distributed in 
the next two weeks, announces the 
Chicago Board of Trade. This edition 
consists of a series of 12 five-minute 
interviews with persons interested in 
the agricultural field, which are re- 
corded and distributed to 600 radio 
stations, college educational stations 
and to the National 4-H and Future 
Farmers of America. 

The series is a public service fea- 
ture and is the most constructive and 
valuable series that has been done, 
says Henry Wolf, chairman of the 
public relations committee of the Ex- 
change. The series was prepared by 
Me] Galliart, Chicago public relations 
man. 

Interviews include talks with Sam 
Schneider, past president of the Na- 
tional Association of Radio Farm Di- 
rectors; William H. Davidson, farmer, 
Stanwood, Iowa; a woman wheat 
farmer; the national soybean king; 
the corn king; the “star farmer of 
America,” and others. 


KANSAS STORAGE PURCHASED 
HIAWATHA, KANSAS The 


building and grain storage of the 
former Thomson Soya Mill here have 
been sold to the Standard Milling 
Co., Kansas City 


For efficient custom milling, 
you can't beat the Jacobson 
“Master.” You select the 
grind right from the Service 
Floor with a simple push- 
pull movement of the con- 
trol rods. And you can 
make the change while the 
hammermill is in operation. 


1076 TENTH AVE. S. E. 


Learn the facts 


—JACOBSON METHOD- 


Instant Screen Change 
from Service Floor 


HAMMERMILL 


For further information, write for Bulletin 1152 


JACOBSON MACHINE WORKS 


Over 43 Years of Continuous Service to the Feed Industry 


MINNEAPOLIS 14, MINNESOTA 


about the 


“MASTER” 


| 
Ne Mayo's | | 
PEA SIZE | 


Court Decides in 
Favor of Railroad 


in Flood Loss Suit 


KANSAS CITY—The first appel- 
late court decision concerning rail- 
road liability for damage or destruc- 
tion of freight by the Kansas River 
flood of July, 1951, was handed down 
in San Antonio, Texas, recently in 
favor of the railroad. 

The Texas Court of Civil Appeals, 
in an opinion written by Associate 
Justice James R. Norvell, found that 
the flood was an act of God and that 
the carrier was not liable for damage 
caused thereby. The decision reversed 
a lower court jury verdict in Kansas 
City which held that the railroad 
was negligent. 

The decision was in an action 
brought to recover $9,000, represent- 
ing the value of 23 steers which died 
in the Kansas City stockyards dur- 
ing the flood. The steers were shipped 
by the Roeglein Provision Co. on the 
Missouri-Kansas-Texas Railroad. The 
shipment left Omaha for San Antonio 
via Kansas City. After the shipment 
moved through Kansas City, the rail- 
road right-of-way was washed out, 
and the cattle were unloaded at the 
Kansas City stockyards. They were 
not reloaded before the yards were 
flooded. 

The appeals court ruled that the 
railroad was not negligent in handling 
the shipment. 


May Have Bearing 

Many suits for recovery have been 
filed against railroads by grain firms 
and flour mills involving shipments 
of grain caught in the flood. The 
Texas decision may have a bearing 
on these suits. 

Among suits filed against railroads 
and forwarding companies for dam- 
age to merchandise in transit were 
the following: Cargill, Inc., $3,497.58; 
Mid-Continent Grain Co., $3,640.09; 
International Milling Co., $9,257.75; 
Norris Grain Co., $4,875; Cargill, Inc., 
$17,762.99; Interstate Grain Corp., 
$8,803; Cargill, Inc., $4,569.42; B. C. 
Christopher & Co., $4,389.55; Cero- 
phyl Laboratories, $3,378.40; New 
Era Milling Co., $4,263; Security Mill- 
ing Co., $3,413.96. 

Numerous flood suits also have 
been filed against the U.S. govern- 
ment in U.S. District Court in Kansas 
City. The suits allege that the Corps 
of Engineers and the Weather Bureau 
disseminated false information by say- 
ing at the time that the Kansas River 
would not overflow its banks. 

The deadline for filing suits under 
the statute of limitations expired 
July 13. Among the new suits filed 
just before the deadline were an ac- 
tion for $500,000 by the Hart- 
Bartlett-Sturtevant Grain Co., $800,- 
000 by the Rodney Milling Co., one 
for $44,000 by the Blacker Milling & 
Grain Co., and another for $65,000 
by the Feeders Supply & Mfg. Co. 

Other suits filed against the U. S. 
government were: Sunshine Biscuits, 
Inc., $1,565,000; Kelso Feed Co., 
$30,710.48; Nutrena Mills, Inc., $231,- 
372.24; Independent Bag Co., $30,000; 
Simonds-Shields-Theis Grain Co., 


$750,000. 

The plaintiffs are firms whose 
properties were damaged by the 
flood. 


Grain Firm Sued 

TOPEKA, KANSAS — The C-G 
Grain Co., Topeka, was named de- 
fendant in 27 lawsuits filed July 8 in 
Shawnee County, Kansas, District 
Court by 32 plaintiffs seeking $20,783 
for damage to wheat in storage at 
the grain company’s elevator during 

the 1951 Kansas River flood. 
Warren W. Shaw, an attorney for 
the plaintiffs, said that the basis for 
the claims was that the company 
was negligent in failure to act. Mr. 
Shaw pointed out that the company 
ordinarily would not be held liable 
for an act of God such as a flood, ac- 
cording to well established legal prec- 


edent originating after the 1903 flood. 
However, he said that while there 
was no ample flood warning in 1903, 
the present suits allege that there was 
sufficient warning in 1951 to enable 
the company to act and prevent 
damage to stored grain. 


NATION OF MEAT EATERS 

More than 120 million cattle, hogs 
and sheep move from farm and ranch 
to market each year. In 1952, these 
meat animals were sold for approxi- 
mately $10% billion—or an average 
of more than 28 million dollars a day. 
The cash receipts from meat animal 
sales in 1952 represented a little more 
than 31% of the total national farm 
income. 


FEED OFFICIAL’S MOTHER DIES 
JAMESTOWN, N. Y.—Mrs. Harriet 
Carpenter, mother of Austin Carpen- 


Safety with Pacal 
When you spot a hazard... 
tell the boss! 


When you 


BUY PACAL 
HARD FACED 
HAMMERS 
They'll grind 3 to 
4 times longer 

in your hammermill 


ter, president of the Mutual Millers 
& Feed Dealers Assn., died last week 
- the age of 90. Mrs. Carpenter lived 


County Rood B & Walnut St. adjoining Highwey 36 
St. Pau! 8, Minn. Telephone NEster 9456 


all her life in Cattaraugus County. 


First of all, what is it? 


More and more during the past year, our conversations with 
many feed manufacturers have revealed increasing mortality 
among 3/2 to 4 Ib. broilers, just at the time of marketing. 
When these birds were submitted to poultry diagnostic lab- 
oratories to ascertain the cause of death, the report was “No 
known disease or organic disturbance”. 


Question! Then why do these fully grown, seemingly healthy 
birds die? 


At this time, there is no clear-cut answer to this highly 
provocative question . . . which has become a subject of deep 
concern among farmers, feed manufacturers and college 
authorities. Is it because of what Amburgo has named ‘HIGH 
ENERGY EXHAUSTION’? Because the animal digestive system 
cannot continually withstand the artificial stress placed upon 
it by nutritional stimulants of chemical vitamin additives, 
antibiotics, arsenicals, etc.? 


True, these newer stimulants have found a place in modern 
nutritional programs. And little wonder, what with today’s 
emphasis on speedier growth and greater feed conversion 
(25% to 30% less feed per pound of gain than 4 to 5 years 
ago). But Amburgo continues to place its primary em- 
phasis on Natural Nutrition. 


A philosophy which was climaxed in 1953 with the intro- 
duction of 


Amburgo SUPERTRATE with UNIFAC 


The industry, and research authorities too, have acclaimed 
this growth power-packed feed supplement because it offers 
more than vitamin additives alone . . . it provides identified 
and unidentified growth factors from richest natural sources. 
Manufactured by a special blending process, the result is a 
highly concentrated product whose elements are easily 
absorbed and assimilated in the blood stream of the animal — 


without placing abnormal strain on its digestive system. No 
other feed supplement gives you this added natural protec- 
tion! No other feed supplement is so 


Highly Digestible, Easily Assimilable 


Each 50 Ib. bag of Amburgo SUPERTRATE contains: 

e The dry-form equivalent of 40 Ibs. of 
Condensed Sardine Fish Solubles 
Plus UNIFAC as contained in 

e Sardine Fish Meal 

e Dried Whey Solubles 

e Grass Juice Concentrate 

e Active Live Yeast 

e Fish Livers and Glandular Meal 

e Hydrolized Cod Livers in Soluble Form 

e Grain Fermentation Solubles 


Plus these POWERFUL Guarantees: 


RIBOFLAVIN . . . not less than 44 mg. per Ib. 
TRUE CHOLINE . . . not less than 44 mg. per Ib. 
VITAMIN B12... not less than .3 mg. per Ib. 
NIACIN .. . not less than 500 mg. per Ib. 
PANTOTHENIC ACID . . . not less than 50 mg. per Ib. 
High Content Methyl Compounds 

High Content Methionine & Other Essential Aminos 
Not less than 40% Crude Protein 

Not less than 6% Crude Fat 

Not more than 4% Crude Fibre 

Not less than 12% Nitrogen Free Extract 


You can build insurance against ‘HIGH ENERGY EXHAUSTION’ 
into your formula feed through the addition of Amburgo 
SUPERTRATE with UNIFAC. And at the same time create speed 
and efficiency, with lower net feeding cost... . and higher 


net profit. 
*COPYRIGHT 1953 


SUPERTRATE with ||| 


THE AMBURGO CO., INC « 1315-17 WALNUT STREET ¢ PHILADELPHIA 7 
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items discussed in this department 
may be obtained by writing the 
Reeder Service Department of: 


No. 2683—Supple- 


ment 

A granulated, free-flowing 100% 
animal fat product for supplementing 
animal feeds is now available from 
tjowman Feed Products, Inc., under 
the trade name, Hydropoid. The prod- 
uct mixes “dry” with feeds and feeds 


with this supplement will not become 


rancid, even after prolonged storage, 
nor is vitamin A stability decreased, 
the company claims. Calf, swine, dog 
and fur bearing animal feeds are 
being manufactured with this supple- 
ment. The company states that fat 
contains 24%-2% times the calorific 
value of other carbohydrates or pro- 


Worrn loonie tvro... 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims made 
in this department are those of the firm concerned. Further information on any of the 


FEEDSTUFFS 
118 So. 6th St. 


Send me information on the items marked: 


No. 2671—- Basket 

| No, 2679 Bulk Packing 

No. 2680— Barrels 
Others (list numbers) .......... 
ADDRESS...... 


CLIP OUT — FOLD OVER ON THIS LINE — FASTEN (STAPLE TAPE, GLUE) — MAIL 


New Propvcts 


New Senvens 


New 


Minneapolis, Minn. 


that 


does 


teins and there is evidence the 
presence of stabilized fat not 
decrease, and may even increase the 
Stability of the oil soluble vitamins 
in feed during prolonged storage. The 
refrigerated drying tower method is 
| used in the manufacture of this prod- 
| uct, which is bagged in multiwall 
| comet sacks. More information may 
| be obtained by checking No. 2683 on 
the coupon and mailing it. 


No. 2679—Bulk 
Packing 

A new six-page bulletin, offered by 
Richardson Scale Co., pictures and 
describes the company’s bulk packing 
and handling system. In this system, 
chemicals and food products are 
weighed and packed in giant card- 
board boxes at rates up to 20 tons an 
hour. 
the specially 


designed Bulk Packer 


by Container Corp.—the basic ele- 
ments of the system. It tells how the 
system operates, explaining the load- 
ing, packing, strapping and unload- 
ing processes in detail. Each step is 
photographically illustrated and a 
schematic drawing lays out the over- 
all operation. Also described and 
illustrated are automatic scales used 
in the system. For copies of this bul 
letin check No. 2679 on the coupon 
| and mail to this magazine 


No. 2681— Nesting Material 
No. 2682. -Car Handling 
No. 2683— Supplement 


FIRST CLASS 
PERMIT No. 2 
(Seo, 34.9, 

P. L. & R.) 


MINNBAPOLIS, 
MINN. 


BUSINESS REPLY ENVELOPE 


No postage stamp necessary if mailed in the United States 


Reader Service Dept. 


POSTAGE WILL BE PAID BY— 


Feedstuffs 
118 South Sixth Street 


Minneapolis 2, Minn. 


sides 


one 


This two-color bulletin describes | 


and the Bulk-Pak Bins, manufactured | 


| tility of 


No. 2681—Nesting 
Material 


A new nesting material, the Pioneer 
Nest Pad, has been announced by the 
American Excelsior Corp. The pads, 
made from tightly meshed wood wool 


ind glued to heavy kraft paper, form 
i clean, natural nest, according to the 
firm, which remains intact for more 
than five months and is convenient 
and easy to handle and store. The 
nest pads fit any chicken nest. Re- 
search shows, the company says, that 
the pads reduce egg breakage in the 


nest 62%, reduce the number of nest- 
ing material replacements by 84% 
reduce replacement and cleaning la- 
bor by +, with the added advan- 
tages of keeping eggs cleaner and 
accessible by filtering droppings 
and dirt downward. The pads are de- 
scribed in a folder, illustrated in 
orange color, which may be had by 
circling No. 2681 on the coupon and 


gor 


more 


| mailing to this magazine. 


No. 2671—Basket 

A complete line of hot-dip galvan- 
ized steel baskets, all featuring a 
double bottom, is now being manu- 
factured by the Langer Manufactur- 
ing Co. The basket is fabricated from 
28 gauge cold rolled steel sheets, with 
and double bottom welded into 
integral piece. The entire basket 
rust resis- 


is hot-dip galvanized for 


tance. Continuous corrugations give 
rigidity and strength, the company 
states. These baskets are available 


with either steel drop handles or rope 
handles, in 1, 1%% or 2 bu. sizes. They 
are shipped in bundles of six. Com- 
plete literature and prices are avail- 
able by checking No. 2671 on the 
coupon and dropping it in the mail. 


No. 2680—Barrels 


“The Logistics of Barrels,” an illus- 


| trated 8-page booklet offered by the 


Elwell-Parker Electric Co., describes 
methods for fast handling of barrels 
and barrel “shapes” by power indus- 
trial trucks. The free literature tells 
how any cylindrical-shaped container 

standard wooden or steel barrels, 


drums, rolls of paper, linoleum or 
roofing, large spools of cable, car 
wheels—can be assembled on pallets 


or skids, More than two dozen photos 
show various methods of handling by 
fork and platform trucks alone or 
with the addition of special attach- 
ments designed to increase the versa- 
this equipment. Handling 
methods are detailed in the booklet, 
along with suggestions for planting 
the flow of goods and obtaining more 
effective storage practices. Advan- 
tages claimed for load unit handling 


More Information... 


You will find it simple to obtain 
additional] information about the new 
products, new services and new liter- 
ature described in the Worth Look- 
ing Into department. Here’s all you 
have to do: 

(1) Clip out the entire coupon and 
return address card in the lower out- 
side corner of this page. 

(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, 
with the return address portion on 
the outside. 

(4) Fasten the two edges together 
with a staple, cellophane tape or 
glue, whichever is handiest. 

(5) Drop in any mailbox. 

That’s all you do. We'll pay the 
postage. 

You can, of course, use your own 
envelope or paste the coupon on the 
back of a government postcard if you 
prefer. 

Whichever way you use, be as- 
sured we'll see to it that you get 
the additional information you want 


quickly. 
—The Editors 


of barrels include: greater speed of 
transportation; multiplied use of floor 
and vertical areas; increased safety 
for operators, other employees; pro- 
tection for in-transit, stored and ad- 
jacent materials; reduced physical ef- 
fort; and increased operating effi- 
ciency. Copies of this literature may 
be obtained by checking No. 2680 on 
the coupon and mailing it to this 
magazine. 


No. 2682—Car 
Handling 


Improved operational features of 
Trackmobile model 2TM for freight 
car handling are presented in a new 
bulletin, “Solve Your Car Handling 
Problems,” published by Whiting 
Corp. In addition to picturing this 
vehicle’s “road to track” flexibility, 
the bulletin spotlights such features 
as electric sanders, improved road 
wheel drive and steering and _ in- 
creased chain drive power for a maxi- 
mum drawbar pull! of 8,400 Ib. Appli- 
cations illustrated cover numerous in- 
dustries. Also included are complete 
specifications, performance and di- 
mension tables. Check No. 2682 on 


the coupon, mail it and the free bulle- 
tin will be mailed to you. 


The Worlds Choscest 
FEED Ore 


such as 
FISH MEAL 

DICALCIUM PHOSPHATE 
BONE MEAL 


Write, wire or teletype 


Est. 


Philadelphia 2, Pa. 
Teletype PH 109 


1400 So. Penn Square 
Phone LOcust 4-5600 


Minnesota 


MINNESOTA LINSEED OIL COMPANY 


* Minneopolis 21, Minn. 


25—44th Ave. N. E. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s a QUALITY DIFFERENCE 


STERLING 
1-9511 
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CREST QUALITY 


LIME 


TRACE MINERALS 


LIME CREST Trace Mineral Premixes are 
designed to meet today’s requirements. 
BEST TODAY: Constant quality control and 
an exclusive blending process assure that 
Lime Crest Trace Mineral Premixes today 
are as fine as it is possible to make them. 
BETTER TOMORROW: Advanced research in 


the Lime Crest Laboratory assures that 


Lime Crest Trace Mineral Premixes to- 
morrow will continue to set the standard, 


as they are setting it now. 


AVAILABLE IN... 


Standard Formulas Custom Blends 
MICO® formulas Made according 
Delamix® formulas to specifications 


LIME CREST PRODUCTS 


are made by Limestone Products Corporation of America 
DEPT. A-7, NEWTON, NEW JERSEY 


WORLD'S LARGEST PRODUCER OF CRYSTALLINE CALCITE PRODUCTS 
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CALF FEEDS 


New calf milk replacers and calf starters with Ter- 
ramycin reduce calf losses, promote fast growth 
and early maturity and save good whole milk for 
the dairyman. Pfizer tells the story of new calf 
feeds in national and regional farm papers to create 
new customers for you. Pfizer’s aggressive adver- 
tising support pays off when you choose Terramycin. 


HOG SUPPLEMENT 


Field tests show that it pays to feed Terramycin 
all the way to market in hog supplements. Hogs 
maintain high rate of gain—reach market weight 
days earlier. Pfizer promotes this discovery in na- 
tional and regional farm papers. Top feeding results 
and national advertising pay you to tie in with 
Terramycin. 


PIG STARTER 


Pig starters fortified with Terramycin cut down on 
little pig losses, save runts, help control scours and 
promote fast growth. And this year Pfizer gave you 
the greatest pig starter promotion the industry has 
ever seen, Pfizer’s $20,000 Hog Judging Contest. 
It will pay you to tie in with Terramycin. 


CHICK and BROILER RATIONS 


Nationwide field tests prove that high levels of Ter- 
ramycin in poultry feeds promote fast gains and 
help prevent specific common diseases, halt spread 
of infection, cut down on death losses and aid in 
recovery. Pfizer advertising helps create a new 
market for your high-level Terramycin feeds. 
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antibiotic... 
make 


| Delivers more per dollar than any other antibiotic you can buy. 
Pfizer’s powerful promotions build demand for Terramycin-fortified feeds. 


If you prefer to use only one antibiotic in 
your feed-mixing operation, make your 
first choice Terramycin: Pfizer has the feed- 
ing tests, field reports, and disease control 
information proving Terramycin’s value 
in pig, hog, calf and poultry feeds. And 
Pfizer’s advertising in national farm and 
state farm magazines paves the way to 
sales for you—builds a ready-made market 
for your Terramycin supplemented feeds. 


lf TURKEY FEEDS 


New weapon against Blue Comb, also called 
Mud Fever and Non-specific Enteritis, is feed 
' containing high levels of Terramycin. Pfizer 


advertising in national farm magazines and CHAS. PFIZER & CO., INC 

turkey magazines builds sales of high-level 630 Flushing Avenue 425 N. Michigan Avenue 1500 16th Street 

Take advantage of Pfizer’s advertising. Make HEADQUARTERS FOR ANTIBIOTICS AND VITAMINS 
more sales this fall. FOR ANIMAL HEALTH AND NUTRITION 


| ¢ turkey feeds to control and prevent Blue Comb. Brooklyn 6, New York Chicago 11, UMtinois Sen Frencisco 3, California 


Terramycin + Penicillin + VitaminA + Riboflavin + Vitamin B,, 
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Specifide 


Your KEYS to— 
@ Better Nutrition 
Bigger Feed Sales 
@ Bigger Profits 


from the “Farmacy’’ of 


Specifide, Inc.— 


P. O. Box 5305 © Indianapolis, Ind. 


RINGING THE 


cash 
register 


MERCHANDISING HINTS FOR THE FEED RETAILER 


ENDOWED WITH NUTRIENTS 
IN NATURE’S OWN 
INIMITABLE PROPORTIONS... 


these concentrates fit 
into all feed rations with 
safety and integrity. 


rep Weranp 50% Meat and Bone Scraps 
rED 60% Digester Tankage 


rep Weranp Special Prepared Steamed Bone 
Meal —70% Bone Phosphate of 


Lime (minimum) 


Their substantial presence in formulas is your as- 
surance of quality. 


Use Them —To Be Sure! 


This well-known brand is produced from uniformly 
excellent materials the year ‘round at the plants 
where you see the Wilson sign. 


Co 


Chicago Los Angeles Albert Lea 
Kansas City, Kans. Memphis Omaha 
Oklahoma City Cedar Rapids Denver 


Dothan, Ala. 


OUTSIDE CONTACTS—Feed and farm supply dealers are reminded fre- 
quently that they should get out of their stores and do outside selling and 
contact work on prospects’ and customers’ farms. However, the dealer's out- 
side contacts should not be confined to direct business contacts. He should be 
associating with prospects and customers in other ways, too—in as many ways 
as possible. The dealer should belong to and be active in various community, 
rural and church organizations. He will get to know more farmers better in 
this way, and those customers or potential customers will get to know him 
better as a friendly businessman interested in their welfare and their com- 
munity welfare. These community and civic activities should not be measured 
only in contacts and directly resulting sales, however. These activities, sin- 
cerely entered into by the dealer, will help build a better and more progressive 
community in which to live and do business. 


$ $ §$ 


GOOD DISPLAY—The fact that good display is very important in a 
retail store is emphasized in results of a buying habit study in Iowa. 
The study was made by the bureau of business and economic research 
of the State University of Iowa in a small community in the state. 
Farmers covered in the survey were asked what features of a store 
they thought made it attractive. Forty-two per cent of them said 
“display.” Twenty per cent of the families answered “cleanliness and 
neatness.” Tied for third, with 11% were “arrangement” and “front 


entrance.” 
$ $ $ 


SCHEDULE OF EVENTS—lIf you are planning an extensive program for a 
store opening, anniversary celebration, special sale or similar promotion 
effort, you might find this idea worthwhile. A two or three-day program 
would undoubtedly include a number of entertainment and free gift features. 
If that is the case, one of your ads can carry a complete schedule of events 
planned for the celebration,or sale. In that way, farmers and their families 
could be sure to be on hand for events in which they were particularly inter- 
ested. Some of the things which might be listed in the schedule are: free lunch 
at certain hours, talks by feed experts, musical entertainment, free gift items 
to the first 100 visitors each day, other prizes or gifts at all hours, special 
demonstrations, and so on. § 
$ §$ 


DISPLAY CHECKLIST—Here’s a general checklist which will help 
you to make a quick check on the effectiveness and sales appeal of 
displays of various farm supply items. Ask yourself the following 
questions: Are displays too symmetrical or even? Will displays of 
some items fall if several of the items are removed? Is the price tag 
or card too small or placed where it might fall or be brushed off? Are 
displays of different items really related for display purposes? Are 
displays erected in a poor location from a traffic point of view? Is the 
lighting adequate? Is the display too high or too low or otherwise 
located so that it is not easily seen? Are the displayed items clean 
and neatly arranged? If you check these points and make correc- 
tions where necessary, you will find it is easier to keep displays at a 
high level of interest. 
$ $ 


CLASSIFYING CUSTOMERS—To help keep their credit under control, some 
feed dealers have a system of classifying customers as to their credit rating. 
A handy file with this information can be used by employees in determining 
how much credit or whether or not credit should be granted to a particular 
customer. If certain standards are set up and if the system is followed, losses 
on credit can be reduced to a minimum. Such a system might work this way. 
A card can be made out for each customer which lists credits and debits so 
that the owner or manager can reclassify the customers at regular intervals. 
Then, at the top of the card can be one of, say, four numbers showing the 
credit classification. No. 1 customers can be granted credit in almost unlimited 
amounts. No. 2 customers might have a certain maximum in the amount of 
credit they may be given. No. 3 customers could have a lower maximum; also 
they could be required to sign a note if credit is granted for more than a 
certain time. Customers classified No. 4 would be required to pay cash for 
their purchases in all cases. 


Your Feed Requirements 


C. J. MARTENIS GRAIN CO. 


Produce Exchange 
NEW YORK - 


MALT SPROUTS 


Cottonseed Meal 
Distillers’ Grains 
Old Process Oil Meal 


IMPORTED BRAN AND 
MIDDLINGS 
DRIED BREWERS’ GRAINS 


| ib. 
| 
| 
a 
| 
i 
1 
INC. ) 
PRODUCERS and DISTRIBUTOR 
. 90 North Wacker Drive Chicago 6, Ill. Phone Franklin 2-7755 / 


OR about 11¢ you can adequately fortify a hundred pounds 
of typical broiler ration with a top-quality phosphorus 
supplement. 


The name of the supplement is Cura-phos®. 


| Compare it critically—for feeding value, growth response, and 
‘for phosphorus availability in poultry feeds. 


On each count, Cura-phos is equal to every higher-priced phos- 
phorus supplement on the market and is superior to every lower- 
priced supplement on the market. These are the facts based on 
recent, practical test work on chicks. 


| 

| Guaranteed to contain 14% phosphorus and 31% calcium, 
| Cura-phos is neither waste product nor by-product. It is a unique 
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Which head you use buy phosphorus? 


mineral supplement coming from only one place in the world— 
the island of Curacao. It is a low-cost, high-quality, natural inor- 
ganic product—preferred by manufacturers for over 20 years. 


You can pay more. You can pay less. Which head do you use to 
buy phosphorus? Let us send you a sample and further informa- 
tion. Write today. 


H. J. Baker & Bro., 600 Fifth Ave., New York 20, N. Y., 208 So. 
LaSalle St., Chicago, Ill., Maryland Trust Bldg., Baltimore, Md., 
Savannah Trust & Bank 


Bldg., Savannah, Ga., 
or 501 Jackson St., Tam- = 


pa, Florida. 
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Make Your Ad Copy 
Easy to Understand 


By Edward Ritter 


UPPOSE a featured speaker got 
up at a feed convention and 
started talking in Chinese. Lots 

of feed dealers would perhaps turn to 
their companions and, with puzzled 


frowns, ask, “What the deuce is he 
talking about?” 

No matter how dynamic the 
speaker, or how good his message, 
so long as he continued to talk in a 


AMERICAN ELEVATOR & GRAIN DIVISION 


Russell-Miller Milling Co. 
P.O, Box 157, Buffalo, N. Y., Phone WAshington 0920-21-22, Teletype BU 550 


SHIPPERS CARLOAD LOTS—CHOICE WHEAT, CORN, OATS, BARLEY 


TERMINAL ELEVATORS AT 


BUFFALO — DULUTH — MINNEAPOLIS — ST. JOSEPH 
New York Minnesota Minnesota Missour! 


strange tongue his listeners would not 
be interested, because they would not 
understand him. 

Thus it is in the feed business, too. 
You may have a wonderful message 
to tell farmers in your area about the 
feeds you handle, but if you use too 
many big words, too many 
fallutin’” phrases, the farmer may 
say to his wife, “What the deuce is 
this feed dealer talking about?” 


Simple Language Best 

And with these words he may 
throw your expensive direct mail 
circular, your half page newspaper 
ad or the three color brochure irto 
the wastebasket. The farmer wants 
to know what you have to say—but 
he wants it straight from the shoul- 
der, in simple language. 

Now there are some feed dealers 
who play up the feed ingredients in 
their advertisements. They stress all 
the minerals and vitamins and name 
them. This is all right to some extent. 
It tells the farmer that a modern 
formula feed contains valuable nutri- 


“high* 


Chickens in the know’ 


for 


ROC 


~ 


For a Convenient, Year ’’Round Supply 


of Fish Solubles Specify... 


SEA-MAID 60-40 is a con- 
venient pre-mix of Paproco 
Condensed Fish Solubles, top 
uality alfalfa leaf meal and 
ydrated alfaifa meal. 


SEA-MAID 40 is a convenient 

remix of solvent extracted 
Soybean oil meal and Papro- 
co Condensed Fish Solubles. 


Sea-Maid PREMIXES 


Wise birds know that Sea-Maid Fish Solubles Premixes 
are palatable and nutritionally balanced, and provide a 
rich, natural source of the Fish Solubles growth factors. 


Paproco West Coast Condensed Fish Solubles used in 
the manufacture of Sea-Maid Fish Solubles Premixes 
is a natural source of vitamin B-12, unidentified growth 
factors, B-complex vitamins, amino acids and essential 
trace minerals. Our special patented processes carefully 
preserve the original nutritive qualities of the Fish Solu- 
bles and the alfalfa or soybean oil meal carriers. 

Sea-Maid Fish Solubles Premixes are free-flowing, easy 
and convenient to use, and provide a year-round supply 
of fish solubles without burdensome inventory or special 


mixing equipment. 


LIF.» FONTANA, CALIF. DUBUQUE, | 


the amino acid 


Be “in the know,” and investigate Paproco today! 


ents for animals and livestock. The 
farmer may be impressed by the list, 
but he will not always buy, unless 
you can translate those facts, those 
minerals and vitamins into his laying 
flock, egg production, and egg check. 

There is no reason why the farmer 
should not get used to the three and 
four syllable nutrient names in 
modern feeds. He should also get 
used to the six and seven syllable 
words for poultry and livestock dis- 
eases. But he should not be given 
these names in a steady dose. 

You will note that in the paragraph 
I have not quoted any names of min- 
erals or vitamins. I omitted them ex- 
pressly and substituted the words 
“minerals” and “vitamins.” Farmers 
know what those two words mean 
today. Twenty years ago there was 
a lot of doubt in farmers’ minds. They 
did not, in all cases, know the dif- 
ference between minerals and vita- 
mins, just as today they do not know 
the difference between technical trade 
names. Some day they will learn the 
difference, but until they do, the alert 
feed dealer should use “simple, easy 
to understand language” along with 
the antibiotics, if he wants his cus- 
tomers to understand what he is talk- 
ing about. 

Suppose, a new food element known 
as factor Zenobotchopopovitch is dis- 
covered. Addition of this element, let 
us say, would increase egg produc- 
tion as much as 10% annually. The 
farmer would not care if this new 
factor was named X or B, but if you 
could show him, by test, that it in- 
creases egg production 10%, then he 
would associate this factor with in- 
creased profit and love it. 

If you really want publicity for 
your quality poultry feed, publish a 
few outstanding egg production rec- 
ords of your customers. List costs, 
production and net profit. Then, at 
the bottom of the ad, tell the reader 
that this customer uses your brand 
SXX feed which has the following 
ingredients (list them). 

Do not start the ad by stressing 
your feed. Show the result—that’s 
what the farmer wants. Then, at- 
tribute the results to your feed. It can 
be done. Farmers would rather read 
an account of how a job was done, 
than they would 200 words of copy 
boosting some special product. You 
can boost your feeds, too, by publish- 
ing the testimonial first. 

Do you want to bring out the value 
of 10 important minerals and vita- 


“BRODLEAF”’ 


HOLLAND PEAT MOSS 


HALF MOON MFG. & TRADING CO., Ine. 
90 West Street New York 6, N.Y. 


G. W.NOEL & CO. 


FEED INGREDIENT BROKERS 


ALFALFA MEAL SPECIALISTS 
BILL NOEL «¢ BILL BURGE 
Phone ENdicott 5511 
P. O. Box 7045 Kansas City, Mo. 


FOOD RESEARCH 
LABORATORIES, IRC. 
fourfed 


VITAMIN 
ASSAYS 
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SALES 


are and jumping 


Bemis Sandman Pillowcase Bags are the hottest selling 
bags in the feed and flour business. Customers keep com- 
ing back for more of these popular, pastel-bordered bags 
that are so easily made into handsome pillowcases, 
aprons, scarves, etc. 

Sandman Bags will help sell your feed and flour, too. 
Ask the Bemis Man for details. 


Here’s Why Women Want 
Bemis Sandman Bags 


They come in five handsome pastel colors-—blue, 
pink, green, yellow and orchid. They are made of 
superfine bleached cambric ... smooth and strong. 
They are easily converted into pillowcases and 
other household items, at about one-third of store 
cost. THEY ARE A GREAT BARGAIN. 


Sandman Posters for Your Dealers 
Ask your Bemis Man about multi-color Sandman 
Pillowcase Bag posters, imprinted with your brand 
name, for display in your dealers’ stores. 


Bemis 


General Offices —St. Louis 2, Mo. 
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Brower Mixer is 


“The 
the best I’ve ever seen. 
It has boosted our busi- 
ness at least 20% and 
brought in a steady num- 
ber of new customers. 


or 


The Mixer puts out a 
good uniform mix in 
about 5 minutes and will 
save two-thirds on the 
mixing cost over the old 
scoop method on the 
floor. Our Mixer easily 
paid for itself the first 
year. 


The BROWER MIXER 
has boosted our 


business 20%... 
| brings in new customers 


says Mr. Ealys 
Ealys Feed Bin 
Canutillo, Texas 


“Our six-year-old Mixer has given us excellent service. How- 
ever, I’ve just bought a new Whirlwind as it now takes two 
mixers to handle all the work.” 


BROWER MIXERS 


Used by more feed men than any other... 
Five sizes—for every mixing need 


Aggressive feed dealers are increas- 
ing their margin of profit as much 
as $10 per ton by mixing their own 
brand of feeds with the Brower 
“Whirlwind” Mixer. 
is also «© proven money-maker which 
attracts new business. 


Custom mixing 


30 DAY TRIAL. Let us send you full details. 
BROWER MFG. CO., 402 N. 3rd St., Quincy, Ill. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
of 3¢ to 5¢ per ton. Above-and-below 
floor models, Five sizes—mixing ca- 
pacities of 700, 1,200, 2,000, 3,000 and 
4,000 pounds feed. Built to give years 


of trouble-free service. Many out- 
standing features for easier and 
faster mixing. 
J 
Write 


Worlds Largest Selling Mixer! 


BUDDE 


MILWAUKEE, WIS. 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
AND 44 OTHER FEEDS 


mins in your calf feed? Then put a 
calf in a pen at your store, feed him 
regularly, record the weight gains, 
etc., and post a sign saying that your 
calf feed contains these 10 minerals 
and vitamins needed for good calf 
growth. List them. The onlooking 
farmers will associate the calf gains 
with those minerals and vitamins. It 
is done better and quicker this way 
than by trying to plug them without 
the calf experiment. 

When you want to familiarize your 
customers with the ingredients of 
your poultry mash, put some hens 
into a brooder during the fall and 
winter months. Get farmers into the 
habit of watching those hens. Post 
the production and feed record. Then 
let other posters tell onlookers what 
wonderful minerals and vitamins 
needed for egg production are in the 
feed you sell. Let the farmer see for 
himself. 

When you see a healthy man or 
woman, almost bursting with vigor, 
your first thought is, “They must eat 
well.” 

The psychology of this example 
works with livestock and poultry, too. 
Farmers judge cattle, pigs and hens 
by how they look, how much they 
gain and what they produce. If these 
factors satisfy and impress the farm- 
ers, then the feed satisfies and im- 
presses, too. 

Which is better—to tell the farmer, 
“John, I have the best hog feed on 
the market!” and show him no hog, 
or to show him a well fed hog, and 
say, “John, here’s how this hog looks 
after two weeks on my quality hog 
supplement”? 

In order to sell anything—from au- 
tomobiles to feed—one must talk to 
the farmer, in person and in print, in 
language which he can understand. 
If you must use words which are be- 
yond him—new technical terms—then 
explain those words to him in simple 
terms. But the farmer’s attention will 
soon wander if difficult terms are 
used. Stick to simple copy and watch 
the sales climb steadily. 


Alan G. Baird 


JOINS NEAR’S—Alan G. Baird is 
the New York state representative 
for Near’s Food Co., Inc., Bingham- 
ton, N. Y., manufacturers of feed 
supplements, it has been announced 
by Paul C. VanDerKar, president of 
the company. Mr. Baird has taken 
over the sales territory formerly 
covered by Ernest L. Feuz, recently 
advanced to sales manager. Mr. Baird 
represented the Standard Milling Co. 
for several years in bulk flour and 
feed sales in central and northern 
New York. Previously he was in the 
wholesale and retail feed business 
with Morris Bros. Feed Co., Inc., 
Oneonta, N. Y., and before that with 
General Mills, Inc. 


FEED STORE MOVES 
FARGO, N. D.—The Oscar H. 
Kjorlie Co. has moved its feed, farm 
supply and seed business into new 
headquarters here. 


reduces todine loss 


STABILIDE®— potassium iodide stabilized with calcium stearate —is designed 
to iodize feed, salt and calcium carbonate mixtures. Try sTABILIDE. 


It may solve your problem of iodine loss in storage. 


Scientists at the Mellon Institute found that “an iodized live- 
stock mineral containing 0.21% stearate-coated potassium iodide 
lost 0.5% of the original iodine content during two months, while 


an unstabilized mineral containing the same ingredients lost 14% 
of the iodine content.”* 


REDUCES RATE OF IODINE LOSS 


STABILIDE 


Iodide Mixture. 


EASY TO MIX THOROUGHLY 
FREE FLOWING 


Write today to your nearest Mallinckrodt office for samples, prices 
and complete literature. 
Other Mallinckrodt iodizing mixtures are Ioflow®, Iomag®, and 


*" Stabilization of Iodine in Salt and Feedstuffs” by F. F. Johnson and E. R. Fred- 
erick, Oct. 4, 1940, Vol. 92, PP315-316. 


MALLINCKRODT CHEMICAL WORKS 


Mallinckrodt St., St. Louis 7, Mo. 


72 Gold St., New York 8, N. Y. 


CHICAGO © CINCINNATI © CLEVELAND LOS ANGELES MONTREAL PHILADELPHIA SAN FRANCISCO 
Manvfacturers of Medicinal, Photographic, Anelytical and Industrial Fine Chemicals 
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Tough ee .. . but the farmer 


is no tougher customer than any other big businessman 
with a heavy investment at stake. Because, today, farm- 
ing is big business; the farmer-businessman demands, 
and must have, feeds that produce! 


Why not go after more big business! It can be done 
.. with Borden’s natural-source supplements, Techni- 
cal Advisory Service, complete feeding programs, and 


THE Wily COMPANY 
FEED SUPPLEMENTS DEPARTMENT 


350 Madison Avenue, New York 17,N. Y. 


Send the facts on how Borden Have the Borden man call .. . 
can help us win some tough no obligation to us. 
customers. 


Borden’s merchandising aids that help you sell! 


For years, Borden has helped feed manufacturers 
sell and hold the “tough customer.” The Borden man 
will be glad to call and show you how it’s being done 
today ... show you how Borden's supplements, counsel 
and services can turn tough customers into steady 
customers. 


David W. Miller 


Alma College, B.S.; Michigan State College, 
M.S. Member, American Statistical Associa 
tion. Mr. Miller, former instructor in experi 
mental and economic statistics at Michigan 
State College, is now chief statistician for 
Borden's Special Products Division. Mr. Mil 
ler works closely with Borden laboratories 
j experimental farms and research personne! 
in the Borden nutritional research program 
He uses modern statistical methods in design 
ing and analyzing the complex experiments 
so vital to continued progress in the fields of 
poultry and livestock nutrition 


Fords OF THE MONTH 


orden \S BASIC IN FOOD AND FEED RESEARCH 
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Boss gets 
TOP PRICES 
for 
QUALITY EGGS!” 


@ 


Hard, smooth-textured shells are 
essential for top-quality eggs. 
That’s one reason why more and 
more producers are changing to 
Eggshell Brand as an excellent 
source of calcium carbonate: It’s 
softened by ageing in Mobile Bay. 


@ ECONOMICAL, because the 
dust is screened out in a new, 
modern plant. 


@ 100% SAFE, because it’s heat- 
sterilized. 


manusactuneo 


SOUTHERN OYSTER 
POR 
MILLING 


SOUTHERN OYSTER SHELL MILLING CORP., MOBILE, ALA. 


A. 


futures 
soybeans, oil, meal 


Call ARTHUR C. HARRISON at STATE 2-1700, CHICAGO, ILL. 


Our direct wires to the Memphis Merchants Exchange, New York 
Produce Exchange, New York Cotton Exchange and the Chicago 
Board of Trade enable us to render unexcelled service to the trade. 


Mitchell, Hutchins & Co. 


MEMBERS 
One Wall St. Chicago Board of Trade 231 8. La Salle St, 
New York 3 Merchants Exchange of Memphis Chicago 4, TL. 
New York Stock Exchange ST. 2-1700 


Digby 4-0700 and Other Principal Commodity 


and Security Exchanges 


Call 


Van Dusen Harrington Co. 
for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


MINNEAPOLIS 


UNIVERSAL GRAIN CORPORATION 


Receivers — Shippers — Forwarders 
NEW YORK BUFFALO 


Feed Service Bulletin Board 


tal 


Artificial Lights 


North Carolina State College, an- 
swering the question of how arti- 
ficial lights should be placed in the 
chicken house, has this to say: 

“Lights stimulate egg laying. They 
have some influence on yearly pro- 
duction and will help increase the 
number of eggs during fall and win- 
ter. Morning lights are the most 
popular of the many systems used. 
Place bulbs 6 ft. above floors over 
feeders and waterers. Use a 40-watt 
bulb for every 200 sq. ft. floor space. 
Reflectors should be 16 in. wide and 
4 in. deep. Do not increase or de- 
crease length of day by more than 
15 minutes. 

“Lights on poultry and turkey 
breeders are profitable. Place lights 
on breeders three weeks before 
hatching eggs are desired; on turkey 
breeders two weeks before placing 
in breeding pen.” 


Cull “Boarders” 


Harry Whelden, Jr., of the Uni- 
versity of Vermont says that when 
a bird stops laying this time of year, 
she is usually in for a long rest. He 
advises farmers to watch for the 
“boarders” in their laying flocks. It 
doesn’t pay to carry them into a 
moult. 


Mr. Whelden says it isn’t hard to 


Helpful Notes on Feeding 
and Management for Feed 
Men and Their Customers 


pick out the hens that aren’t laying; 
the borderline birds are the biggest 
problem. Birds that are suspected 
non-layers should be picked up and 
examined closely. 

Birds that have stopped laying 
have a hardened abdomen, a small, 
dry and yellow vent and very little 
space between the keel and pelvic 
bones. The comb will be pale and 
shriveled and frequently looks scaly. 

Early moulters are usually long 
moulters, Mr. Whelden says. The 
birds that moult later in the season, 
he adds, are usually the best layers 
and will produce more eggs the year 
around. Mr. Whelden says that hens 
that go into a moult anytime from 
now until Sept. 1 should be culled. 

The poultryman who maintains an 
all pullet flock has few culling prob- 
lems, Mr. Whelden points out. This 
system of operation, he points out, is 
most popular and probably is one of 
the best methods of keeping “board- 
ers” in the flock at a minimum. 


Pullet Raising Costs 


What does it cost to produce a 
pullet? Ask poultrymen this ques- 
tion, and you get a variety of an- 
swers, the University of Missouri 
points out. Some point to the method 
of raising as being responsible for 
big differences. However, Q. B. Kin- 
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BACKED BY THE MOST COMPREHENSIVE 
GUARANTEE IN THE FEED INDUSTRY! 


Most economical because it’s the easiest to use and 
most fool-proof of all leading feed supplements. 


That's one more reason quality feed mixers 
everywhere have made this complete and 
stable vitamin-antibiotic-trace mineral feed 
supplement their first choice. 


AMAZING NOPCOSOL packs so many 
advantages into its ten pound batch-size 
bag! In addition to exclusive Micratized® 
truly stable vitamins A and D, batch-size 
packaging gives you exact amounts of all 
ingredients to properly fortify a one-ton 
batch of feed. The right amounts... pre- 
measured ... pre-mixed! You have no 
complicated, wasteful mis-weighing of indi- 
vidual ingredients . .. no costly overforti- 
fication ... no underfortification problems; 
just pour contents of the NOPCOSOL 
batch-size bag into the mixer ... that’s all! 


NOPCOSOL is truly stable! Exclusive Micratized Vita- 
mins A and D keep their potency where others fail. 
You get guaranteed stability . . . and guaranteed vita- 
min digestibility too. 


NOPCOSOL is complete! Contains all supplementary 
ingredients proved essential by nutritional science—in 
exactly the right potencies for top gains at lowest cost. 


Only NOPCOSOL is triple guaranteed — when made, 
when mixed, when fed! 


CHEMICAL COMPANY 
HARRISON 1, N. J. RICHMOND, CALIF. 
Pioneer Producers of MICRATIZED Vitamin Products 


See how NOPCO is pre- 
selling NOPCOSOL to your 
customers in COUNTRY GEN- 
TLEMAN! May, Page 78. 


NOPCOSOL is shipped in 10 Ib. “batch-size” 
bags, 4 bags to a carton. It is available in 
8 formulations for poultry, turkey and 
swine feeds, with or without trace minerals, 


Each bag contains guaranteed levels of: 
VITAMINS: Micratized Vitamin A, Micra- 
tized Vitamin D, Riboflavin, Pantothenic 
Acid, Choline, Niacin, Vitamin B,,. 
ANTIBIOTIC: Procaine penicillin (for poul- 
try), Aureomycin (for swine). 

TRACE MINERALS: Iron, Iodine, Manganese, 
Coppér and (in swine feeds) Cobalt. 


©1953 NOPCO Chemical Company 
*T.M. NOPCO Chemical Company 
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bout the NOP 


RELY ON THESE 
quality NOPCO products 
for your feeds: 


NOPCOSOL 
Complete vitamin -anti- 
biotic-trace mineral feed 
supplement. 


NOPCO 

A & D VITAMINS 

A complete line of 
Micratized dry Vitamin 
A & Vitamin D products, 
conventional dry Vitamin 
A & Vitamin D products, 
Vitamin A & D oils, 


NOPCO 
B VITAMINS 
Riboflavin, calcium pan- 
tothenate, niacin, choline 
chloride (liquid & dry), 
vitamin Bia feed supple- 
ment. 


NOPCAINE® 
Antibiotic feed supple- 
ment (procaine penicillin) 

NOPCOM* 23 


Vitamin Biz and procaine 
penicillin supplement. 
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MORE 

THAN PROTEIN 
ARMOUR 

MEAT PROTEINS 


\soleucine Lysine ethionine Tryptophane 
Arginine Glycine !ron rontoines 
Niacin Vitamin Bi2 
Aluminum Boron Choline 
Cal Chromiy Copper e magne 
alcium m Nickel] Potas Silicon 
Manganese Molybdenum silver 
Zing Thiamine Threonine 


You get valuable vitamins and minerals in addition 
to a fine balance of essential amino acids 


The results your customers get from the feeds you sell depend 
directly on the kind, quality and amounts of the various ingre- 
dients you use in building them. It has long been recognized 

: that meat proteins are a “booster’’ for any poultry or hog ration. 
To build feeds that insure results to feeders, hundreds of feed 
manufacturers and mixers depend on Armour natural teed ingre- 
dients. 

Armour meat proteins are high quality natura/ proteins con- 
taining all the essential amino acids so necessary for animal 
health and growth. They also contain an abundance of vitamins 
including the all-important Vitamins B,, and Riboflavin. 

Armour feed ingredients are especially rich in minerals. All 
| the essential and trace minerals needed by the animal body are 
found in Armour feed ingredients. They contain what the animal 
body requires because they are made from animal bone and tissue. 

Why gamble with results? Use Armour Digester Tankage in 
all your hog feeds~use Armour Meat and Bone Scraps in all 
your poultry feeds—and use Armour Standard Steamed Bone 
Meal to supply any additional calcium and phosphorus needed. 


Continued repeat sales to satisfied customers will be your proof 
that these really are high quality feed ingredients. 


| ARMOUR AND COMPANY 


Animal Feeds Dept. + General Offices * Chicago 9, Illinois 


; ment raising compared with range 


der, Missouri poultry management 
authority, says no. 

He cites various systems of flock 
replacement the colony system, 
longer brooder house and range shel- 
terssystem, barracks confinement plan 
and various combinations of these. 
“If we consider all costs, including 
labor,” says Mr. Kinder, “there is 
little difference in costs of confine- 


| raising.” 


Mr. Kinder says Leghorn pullets 
can be produced as cheaply from 
sexed pullet chicks as from straight 
run chicks. He estimates the net 
cost of housing a Leghorn pullet at 


| $1.90. Feed cost was figured at 4¢ lb. 


as an average for both mash and 
grain. Labor was figured at 60¢ an 
hour, Feed consumption was com- 
puted at 24 lb. at 24 weeks of age. 
Other cash costs as well as depreci- 
ation of buildings and equipment were 
included. 

Where day-old pullet chicks are 
used in producing a flock of New 


Hampshires, Mr. Kinder estimates | 


the cost of housing a pullet at $2. 
There would be some increased feed 
cost but some reduction in chick 
costs, compared to White Leghorns, 
he says. 

With heavy breed chicks such as 


the New Hampshires, Mr. Kinder | 


figures there is still a chance of re- 
ducing costs by using straight run 
chicks, figuring the cost per pullet 
housed at about $1.75 with this meth- 
od. However, he adds, it’s necessary 
to do a good job of growing the 
cockerels and selling them at a mar- 


| ket that will pay close to the broiler 
| price. He says it would be a good 
| plan to move the pullets to range at 
| 6 to 8 weeks and finish the males on 
| broiler mash in the brooder house. 


Mr. Kinder points out that the pres- 
ent situation on sale of farm run 
fryers is different from that of 10 
to 15 years ago. The ordinary farm 


| raised fryer-that spends a month or 


two on range before going to mar- 
ket cannot compete with the com- 
mercial fryer, he says. 


Good and Poor Layers 


Poultrymen should be sure to cull 
the loafers from their laying flocks. 
Harry Moore, head of the poultry 
department at Virginia Polytechnic 
Institute, says July and August are 
the best months to cull out poor 
layers. 

He says the following information 


| tells briefly the differences between 


| apart 


good and poor layers: 


Selection 

For each of several different char- 
acters, conditions in layers and non- 
layers are given. The first condition 
with each character is that in a 
layer, and the second is that in a 
non-layer. 

Comb: large, bright, red, smooth, 
glossy—dull, dry, shriveled, scaly. 

Face: bright red—yellow tint. 

Vent: enlarged, smooth, moist 
shrunken, puckered, dry. 

Pubic bones: thin, pliable, spread 
blunt, rigid, close together. 

Abdomen: expanded, soft, pliable 
contracted, hard, fleshy. 

Lateral processes: prominent, pli- 
able—hard to find, stiff. 

Skin: soft, loose—thick, underlaid 
with fat. 

Here are characteristics to show 
if previous production was continu- 


ous or brief. Given first with each , 


character is the condition associated 
with continuous laying, and given 
second is the condition associated 
with brief laying. 

Vent: bluish white—yellow tint or 
flesh color. 

Eye ring and ear lobe: white— 
tinted with yellow. 

Beak: white—tinted with yellow. 

Shanks: white, rather flattened— 
yellow, round. 

Plumage: worn, soiled—not much 
worn. 

Molting: late, rapid—early, slow. 


WINNING ‘ 
COMBINATION 


HONEGGERS’ 


RUMEN BACTERIA 
FEEDING PROGRAM 


Steer Popper, 

Milk Popper, 
ai Milk Popper, 24% 
H Calf Starter, 20% 
Maes Calf Conc. Pellets, 30% 


HONEGGERS’ & CO. 
FAIRBURY, ILLINOIS, 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


IN 
FULL PRODUCTION 


ur 


STURDY 


ROUND 
END 

TANKS ior 

Can be fitted 


Ney 
with Combination 
Drinkers 


Most rigid and strongest stock tanks 
made. STAR pipe-top, crush-proof rim. 
Double-locked seamed bottom. Soldered 
inside and out. Corrugated sides for ex- 
tra strength. A STAR profit performer 
for aggressive dealers. 

WRITE TODAY for FREE descrip- 

tive folder and low dealer 

prices. Dept. 46 
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orana 


| 
| 
Nan!’ 4 
POPPER 
| | H 
Molasses Dairy Feed, 16% 
H 12% Lasses Lumps H 
iG 
© 1952 
| 
| 
| 
| 
| \ 
| co. | 


Pullman Passenger: “Porter what 
about these shoes? One's black and 
one’s brown.” 

Porter: “Well ef it don’t beat all. 


Dis is the second time dat’ hap- 
pened dis mawning.” 

One morning of the pre-automobile 
era, a particularly dapper “drum- 
mer” was sweating out the coming 
of a train, long overdue for even 
the erratic service on that dinky rail- 
way. After considerable prancing up 
and down the platform, he stalked 
in and demanded of the ticket agent: 


MORE FARMERS buy the 


complete hog wormer, Dr. LeGear’s Hog 


Worm Powder. than any other brand. 
Are you getting your share of this 
business” 


EASY WAY 


¢ TO WORM 
| With Slop or Feed 


Dr. LeGear Medicine Co. 
4161 Beck Ave., St. Louis 16, Mo, 


INVESTIGATE 


.@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT Aa | 
PRODUCTS CO. ) 


Phone 6-3155 
Des Moines, Iowa 


FISH MEAL 
HEADQUARTERS 


ALL TYPES 


Domestic and Imported 
Fish Meals 


Fish Solubles 
Fish Soluble Mixtures 
Feeding Oils 


Write - Wire - Phone 
for prices and deliveries 


WILBUR-ELLIS 


COMPANY 


320 CALIFORNIA STREET 
SAN FRANCISCO 4 


Bankers Building 
19 Rector Street 
1206 8S. Maple Ave. 
Ellicott Sq. Bldg. 
Central Building 


CHICAGO 3 
NEW YORK 6 - - 
LOS ANGELES 15 - 
BUFFALO 3 - - 
SEATTLE 4 - - 


“Do you suppose that train will get 
here before the spring thaw sets 
in?” 

The agent strolled to the plat- 
form, eased his spectacles a notch 
higher on an unworried brow, and 
peered solemnly down the track. 
“Ought to be in any time,” he said. 
“Here comes the conductor's dog 
around the bend now.” 


Man can now travel swiftly on 
land, air and water. The only draw- 
back is that his creditors can, too. 


A certain movie executive, who 
used to enjoy delivering after-dinner 
speeches of interminable length, now 
expresses himself with the most com- 
mendable brevity. 

Asked to explain his reformation, 
the movie man shamefacedly replied: 
“It was a remark I overheard. Dur- 
ing a pause in one of my speeches, 
I overhead one man say to another, 
‘What follows Jones?’ And the other 


fellow replied, ‘Saturday’. 


A Scotchman rang up a doctor in 
a state of great agitation. “Come at 
once,” he said, “ma wee bairn has 
swallowed a sixpence!” 

“How old is it?” asked the doctor. 


“1894.” 


And then there was the dear old 
lady who sent her pastor a box of 
assorted goodies with the note, “Dear 
Pastor: Knowing that you do not 
eat sweets, I am sending candy to 
your wife, and nuts to you.” 


Inflation: A cockeyed economic 
condition that makes the prices you 
get look good—and the prices you 
pay look awful. 


Noticing George idling at his desk, 
Mary asked why he wasn’t working. 

“The boss and I had words,” he 
explained, “and he won't take back 
what he said.” 

“What on earth did he say?” in- 
quired Mary. 

“He said I was fired.” 


A badge of honor for a man is a 
medal on his chest, for a bachelor 
girl a blister on the heel. 


PILOT 


OYSTER SHELL 


FOR POULTRY 


This trade mark 
Is your double assurance 
of excellence and profits 


1. Our policy and determination is to continue 
to make Pilot Brand the purest and most 
economical crushed oyster shell that 
experience, superior raw material, loyal 
employees and management can jointly achieve. 


2. Our powerful National Advertising 
support for more than a quarter of a century 
constantly stimulates sales and profitable 
repeat business for dealers everywhere. 


OYSTER SHELL PRODUCTS CORP. 


St. Louls, Mo. 


New Rochelle, N. Y. 


Fortify your feeds with . 


Supplies: Vitamin B12 activity, live yeast digestive enzymes, B complex vitemins, 
plus other factors. Improves appetite, digestion (including rumen aid), health, 
growth, production. Increases feed utilization —lowers feed cost. 


write... DIAMOND V MILLS, INC. - CEDAR RAPIDS, IOWA 


Live yeast values improve feeding results in recent State conducted tests. | 


sprout-waldron roller mills 


“THE STANDARD BY WHICH OTHER MILLS ARE JUDGED” 


Sprout-Waldron Roller Mills have a well-earned reputa- 
tion for long life, vibrationless operation and minimum 
maintenance cost. For applications calling for roller mills, 
you can’t do better than buy Sprout-Waldron. 

As corn, bean and seed crackers, oat crimpers, crumble 
rolls, etc., these well-designed, sturdily-built machines 
have become the standard by which other mills are judged. 

Sprout-Waldron Roller Mills are built in the largest 
imaginable range of roll lengths and diameters, 1-2-or 3- 
pair-high .. . all with highest quality rolls, smooth or 
corrugated, to best meet your needs. They are designed 
for collar oiling or anti-friction bearings. 

Ask your SPROUT-WALDRON MAN to help you 
select the particular mill to meet your individual needs. 
Write Sprout-Waldron & Co., Inc., 61 Logan Street, 


Muncy, Pa. 


SPROUT-WALDRON 


PELLET MILLS 

HAMMER, ROLLER AND ATTRITION MILLS 
PNEU-VAC CONVEYING SYSTEMS 
MIXERS 

CUTTERS, CRUSHERS AND FEEDERS 


The Bet MILLING EQUIPMENT Since 


MUNCY, PA. 
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Whats New in Feeding 


Putting Feed Research Work 


* 


The Nutritive Value of 
Wood Charcoal for Pigs 


@k. Totusek and W. M. Beeson, Pur- 
due University; Journal of Animal Seci- 
ence, Vol. 12, pages 271-281 (May, 1953) 


Three feeding trials were conduct- 
ed to determine the effect of char- 


coal on growing-fattening pigs, the 
effect of charcoa] on the palatability 
of mineral mixtures and to determine 
quantitatively the mineral elements 
contained in charcoal. 

In all three feeding Duroc 
weanling pigs were used. They were 
maintained under dry lot conditions 
on either raised wire floors or on 


tests 


ADVERTISING CAPS for... | 
the Most In Publicity and Good Will 


Write Us for Samples and Prices 


MINNESOTA SPECIALTY CO., INC. 


121 N. 4th St., Minneapolis 1, Minn. 


concrete floors. The pigs were ex- 
perimentally fed until they reached 
market weights. The pigs in the first 
two trials were fed synthetic rations, 
and the pigs in the last trial were 
given a “corn-soybean oil meal-dehy- 
drated alfalfa meal” type ration. All 
rations were adequately supplement- 
ed with vitamins, minerals and anti- 
biotics. 

In the first two tests, rations con- 
taining 0.5% charcoal were compared 
with the same ration without char- 
coal. In the third trial charcoal and 
trace minerals were added to the 
basal mineral mix composed of three 
parts tricalcium phosphate, one part 


NEW YORK 10 . 
CANADA 


E. F. DREW & CO., INC. 


PHILADELPHIA 7 . 


BOONTON, N. J. 
CHICAGO 1 + BOSTON 10 


BRAZIL . ARGENTINA 


calcium carbonate, and one part 
iodized salt, both individually and 
together. The mineral mix was then 
offered free-choice to the pigs. Also, 
in the third test charcoal was added 
to the basal grain ration at levels 
of 0.5% and 3.0%. 

The results of the feeding trials 
indicate that the addition of char- 
cial had no significant effects on the 
growth rate or feed efficiency. The 
authors point out that the failure 
of charcoal to influence the perform- 
ance of pigs in the feeding trials 
was possibly due to the fact that 
sufficient minerals were already 
present in the basal ration or pos- 
sibly the minerals in the charcoal 
were not utilized by the pig. They 
mentioned that if charcoal had been 
added to a deficient ration, it might 
have been of some value as a source 
of minerals. 

The following is a partial chemi- 
cal analysis of the minerals in two 
types of charcoal: 


of charcoal 
Hardwood Softwood 


No. 36 grade No. 80 grade 
Ash, % 11.8 9.6 
Calcium, % 5.24 5.20 
Phosphorus, % 0.034 0.049 
Manganese, & 0.102 0.185 
Iron, % ee ° 0.047 0.044 
Copper, % 0.0084 0.0074 
Cobalt, p.p.m 0.356 9.0 


Based on the best data available, 
the hardwood charcoal at a level of 
3% of the ration furnished 28%, 
76%, 29% and 48%, respectively, of 
the pigs’ requirements for calcium, 
manganese, iron and copper. 
COMMENTS: 

Gradually some of the old feeding 
practices once thought necessary for 
efficient swine production are being 
shown to be of no value in our pres- 
ent day methods of feeding. Investi- 
gators at the University of Wis- 
consin concluded that the feeding of 
coal had no value if good well bal- 


SCROGGINS GRAIN CO. 


Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 


INDIANAPOLIS, IND. 


WHEAT 
MIXED 
FEEDS 


GUARANTEED 


EXCELSIOR MLG. CO. ATLANTIC 7152 
712 FLOUR EXCH. MINNEAPOLIS, MINN. 


Write today for FREE 


Hog Production Manual! 
HALES & HUNTER CO. 
141 WwW. on Bivd., Chicago 4 

MILLS MARSHALL. MO 
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ance rations were fed. They also 
disproved the idea that coal feeding 
would help to control round worms 
in pigs. Some pork producers will 
find it hard to believe that char- 
coal is not an essential ingredient 
in swine feeds and mineral mixes. 
Nevertheless, the above Purdue tests 
as well as others show that charcoal 
has no special advantages in swine 
feeding programs if the rations fed 
are properly balanced. 

It has been previously reported 
that charcoal had caused vitamin A, 
K, and riboflavin deficiencies in 
chicks fed rations which contained 
adequate levels of these vitamins for 
normal growth but which had no 
margin of safety. In the above tests, 
the charcoal additions to the rations 
had no adverse effects on growth or 
feed efficiencies. This would indicate 
that the vitamin content of the ra- 
tions was not adversely affected. Of 
course, the rations used in the Pur- 
due tests contained vitamins at high 
enough levels to give a reasonable 
margin of safety. One should bear in 
mind that it is possible to produce 
a vitamin deficiency by the feeding 
of charcoal if the ration is not am- 
ply fortified to supply a surplus of 
vitamins. 

The quantitative mineral composi- 
tion of charcoal reported in the 


above abstract may be of some in- 
terest to mineral feed manufactur- 
ers. It does not seem that charcoal 
is an essential ingredient in a min- 
eral mix; however, it may be used 
as a source of\ some of the mineral 
elements if thé price is such that 
it is economical. 


WESTERN STAR MILL CO. 
TO BUILD ADDED STORAGE 


SALINA, KANSAS — John J. 
Vanier, president of the Western Star 
Mill Co., Salina, has announced that 
the milling firm will build an addi- 
tional 650 000-bu. wheat storage cap- 
acity on the mill property here. 

The addition will increase the mill 
storage capacity to 1,500,000 bu. The 


. unit will be of concrete construction 


and will be a duplicate of one of the 
present tank units. 

Completion of the project is sched- 
uled for Sept. 1. 
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MEAL 


VITAMIN A FISH LIVER OILS 
DRIED FEEDING YEAST 
STERILIZED STEAMED BONE MEAL 

DICALCIUM PHOSPHATE 


ALBUMINA SUPPLY CO.., Inc. 
461 PRODUCE EXCHANGE 
NEW YORK 4, N. Y. 


Phone HAnover 2-4174 
TWX NY 1-3788 


ALBUMINA SALES CORP, 
327 $0. LA SALLE ST. 
CHICAGO 4, ILL. 


Phone HArrison 7-0026 
TWX CG 1250 


GRAINS FEED 


INGREDIENTS 
H. V. NOOTBAAR & CO. 


‘B90 S ARROYO PARKWAY 


RY¥on 1-849) 
rancisco 4. Yukon 2-5022 


Every Good Feed 


Get your supplies from 


HENRY K. FAUST 


Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pa. 


MORE ADS and radio ad- 


vertising pre-sell your customers on Dr. 
LeGear’s Hog Worm Powder than ever 
before. It's a real profit maker for you! 


EASY WAY 
TO WORM HOGS 
Mix With Slop or Feed 

LEGEAR’S 
HOG WORM 
POWDER 


Dr, LeGear Medicine Co. 
4161 Beck Ave., St. Louis 16, Mo. 


HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, Minn, 


For POULTRY WHEAT 
SCREENINGS 


Ground or Unground 


FEED BARLEY 
FEED OATS 


Wire or write for prices 


GROUND GRAIN & GRAIN PRODUCTS 


LABOR, POWE R, 
TENANCE 


AND DEPRECIATION 


mith TRIUMPH Zip COB BLOWING CORN SHELLERS 


Write for Full Details TODAY! 


@ Make corn shelling the profitable business 
it should — and can be. Use a Triumph Zip Cob 
Blowing Corn Sheller. Just one machine does 
everything: — shells the corn, separates out and 
air cleans the kernels; and removes cobs, husks, 
silk and dirt. No screens or cleaners to buy and 


_ THE C. O. BARTLETT & SNOW CO. 
Home Office and Works 
6249 HARVARD AVE. CLEVELAND 5,0HI0 / 


install. Ne major bajlding changes to make. All 
moving parts are mounted on just one shaft. 

Take care of more customers in less time. 
Eliminate delays, Bring more customers to your 
elevator. Make more money faster — with the 
best —a Triumph. Write for full details today! 


Manufactured by | THE C. O. BARTLETT & SNOW CO. 


6249 Harvard Avenue, Cleveland 5, Ohio 


Without obligation — send more details about the 
profits to be made shelling corn the Triumph way. 
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MHE twins, Joe, Jr., and Jimmie, 
sat with their father in the 
family sedan down at the rail- 

road depot at 10 o’clock at night. 

They were waiting fur No. 10 from 

Chicago and Milwaukee, on which 

Mary Brooks and h. * hired girl, Hilda 


\ 


JOE 


Mary Comes Laden With Ideas 


Johnson, were expected to arrive. 
They had left early that morning on 
a 6 a. m. train to do some shopping, 
and the twins had hung around the 
feed mill with Joe all day because no 
baby sitter was available 

After a day with the eight-year- 


BROOKS 


olds rambling around the mill, look- 
ing in every drawer, drawing pictures 
on ledger sheets, jamming the adding 
machine and running up the “No 
Sale” on the cash register just for 
fun, Joe was ready to take a long 
vacation. Joe wondered how in the 


Note to Feed Producers: 


Engineering 


give longer service. 


CPM "Direct-Thrust’’ Dies 


CALIFORNIA PELLET MILL COMPANY 


1800 Folsom St., San Francisco 3, California « 


ATLANTA 
MINNEAPOUS 


SALES AND SERVICE ALSO IN; } 


1114 E. Wabash Ave., Crawfordsville, Indiana = « 


BUFFALO 
OMAHA 


DENVER 
SEATTLE 7 


...but nothing is more basic 
than CPM Exclusive “Direct-Thrust” Die Design 


for High Capacity Pelleting 


In the case of pellet dies it's the angle that counts. Look at the cutaway 
view above. See how the die is drilled at an angle for direct pressure flow 
through direct roller thrust. This exclusive California Pellet Mill design 
is the key to its sensational capacity: 

® More material is forced through the die, faster. 

@ Shunting of material ahead of the roller is cut to a minimum. 

© Less horsepower is required to produce a ton of pellets. 

® Special alloy steel, heat treated dies resist wear, 


To keep capacity wp, pellet quality wp, cost per ton of pellets down, 
install or replace with a California CENTURY “75” equipped with 


*'’Direct-Thrust” Dies are fully patented 


FORT WORTH 
ST. LOUIS 


1728 Grand Avenue, Kansas City 8, Missouri 


world Mary could keep her equi- 
librium with two such lively kids 
around the house all day. 

But then Jimmie had taken his 
father’s hand and said, “Gosh, it was 
nice you took us fishing last Sunday 
at Willow River, Dad. I've been think- 
ing about it all week.” Joe then was 
grateful he had a couple of sons, and 
he felt very close to them. 

Now the incoming train whistled 
shrilly in the distance, and a big ball 
of light came around the bend. Cross- 
ing bells began to ring insistently, 
people came out of the station, and 
the big diesel-powered train rolled 
noisily into the station area and came 
to a stop. 

A round-faced, grinning Negro por- 
ter got out one coach and put down 
a large number of suitcases and pack- 
ages. Then people started coming out. 
Two women, whom Joe recognized as 
Mary and Hilda, staggered down the 
steps, loaded with parcels that looked 
like hatboxes, suit and dress boxes, 
etc. The grinning porter helped them, 
took seme of the parcels and bowed 
as if to royalty. Joe expenienced a 
sinking feeling in his stomach at the 
sight of the many parcels and he got 
a pain in the hip where his pocket- 
book rested inside khaki pants. 

“Oh, Joe, there you are,” called 
Mary. “Will you please pay the por- 
ter? I just haven’t any money left 
and I borrowed $14.00 from Hilda.” 


It’s Papa Who Pays 

Joe dug out a dollar bill and handed 
it to the porter, whose face fell notice- 
ably, and so did Mary’s. “Oh, haven't 
you another dollar?”’ she whispered. 
“He's been so helpful—all the way 
from Chicago.” Joe handed over an- 
other dollar with the Willingness of 
a taxpayer called in for an extra as- 
sessment on his income tax, and the 


clouds on the porter’s face broke 
slightly to allow the sun to show 
again. 


As the train pulled out, and with 
the twins, Joe, Mary and Hilda all 
loaded with large and small pack- 
ages like harassed delivery boys at 
Christmas, Joe said, “Mary, why 


SOUTHWELL GRAIN 


CORPORATION 


MERCHANTS -BROKERS 
Buyers of OATS and CORN 


CHAMBER OF COMMERCE BUFFALO 2, N.Y, 


‘SPECIFY 


Columbia 
COLUMBIA QUARRY CO. 


1007 Washington Ave. 
$Y. LOUIS 1, MO. 


BRAN SHORTS 
MIDDLINGS 
Sacked or Bulk—Any Shipment 


DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Mo. 
Phone BA 5462 Phone L. D. 170 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 
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If You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 


FORSTER MANUFACTURING CO. 
Machines for Modern Milling 


Ss. MeLean, Wichita, Kansas 


"The Polka Dot Folks’ 
BOARD OF TRADE 
KANSAS CITY 6, MO. 
Victor’ 4385-86-87 -88-89 
Protein Dept., TWX-KC20 
Other Ingredients, TWX-KC125 


PRODUCTS 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 


WRIGHT W. COCHRAN 


1417 Indian Trail 
Phone 7166 
TOPEKA, KANSAS 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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| and disease problems. And then you'll 
| be able to sell more merchandise. It 
a farmer comes into your office, he 
| sees those signs and reads what an 
| antibiotic, for example, does in feeds 

| Then he'll know definitely what anti- 


| biotics are for. And it won't take 

| him long to learn either.” 

Joe began to grin again. “It’s got 

| promise as an advertising idea, Mary 
I've seen signs like that here and 
there and they are attractive. Like a 
big Venetian blind, they are, only 
wider apart, a sign on every slat. And 


I've got lots of wall space that’s go- 


| 

| ing to Waste anyway.” 

| “If you make a few extra sales 
} every week from those signs, eventu- 


| ally you'll be able to make enough 
extra profit to pay for my shopping 
trips, won't you?" Mary asked hope- 
fully. 
“Let's pray that you're right,” Joe 
said, kissing his wife, “but please 
don't tell me how much you spen: 


not until tomorrow morning after I've 
had my second cup of coffee. I couldn't 
stand knowing about it tonight.” 
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CANADIAN PEAT PRODUCERS ASSN., 


THE WORLD'S BEST 
POULTRY LITTER 


VANCOUVER, B. C. 
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.--and here’s why! 


1. Used burlap bags bring cash... help reduce feed costs. 


2. Burlap is strong...less breakage loss, more shipping 
protection, can take rough handling, won't burst when wet. 


3. Your product keeps better in burlap... porous weave 
reduces mold, spoilage losses. 


Becont surveys made among farmers and 
poultrymen reveal that burlap is the preferred 
packing material ... because burlap offers advan- 
tages that no other packing material can equal. 

Indian Jute burlap has exceptionally high 
strength. Water can’t weaken it. It is imper- 
vious to heat, cold and sunlight. It holds stitch- 
ing well; resists breakage. Thread for thread, it 
is the toughest, most dependable packing mate- 
rial you can buy! 
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Another advantage that merits serious consid- 
eration— burlap helps you sell. The product 
packed in burlap is worth more to the customer 
because he gets a cash bonus in every used bag. 
Burlap, therefore, gives your product a com- 
petitive edge! 

If you have questions concerning the advan- 
tages of burlap packing, you are invited to 
write The Burlap Council, 155 East 44th Street, 
New York 17, N. Y. 
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When AUREOMYCIN —the first antibiotic feed supplement — was tested by college 
experiment stations, several years ago, two facts highly important .o livestock and 


poultry raisers were quickly uncovered: 


1. The beneficial effect of AUREOMYCIN in stimulating growth. 


2. The beneficial effect of AUREOMYCIN in the presence of disease. 


Sharp reduction of scouring, when AUREOMYCIN was used at feeding levels in 
pigs, quickly led to trials with “high levels.” These high levels of AUREOMYCIN pro- 


duced astonishing results in completely controlling scours. 


For more than 3 years, numerous tests of “high level’’ AUREOMYCIN feeds in the 
laboratory, at experiment stations and on the farm have revealed the marked effect 
of this “wide-spectrum” antibiotic in stimulating feed intake and helping chickens, 


turkeys, pigs and calves “head off” disease, or “shake it off’ when it appears. 


So... there isn’t anything really “new” about high level antibiotic feeding. Lead- 
ing feed manufacturers, from coast to coast, have long been offering feeds contain- 
ing high levels of AUREOMYCIN and have produced and mailed out by the thousand 


their own folders and pamphlets promoting such feeds. 


What do these feed manufacturers say about 
their HIGH-LEVEL AUREOMYCIN FEEDS? 


Although reports from users continue to pile up overwhelming evidence on the “fine 
results” of high level AUREOMYCIN feeds, manufacturers have wisely refrained 


from making broad and specific disease control claims about these feeds. 


LEVEL 


They prefer to leave prescription for s 


nosticians whose business it is. 


They know that many diseases of live- 
swine and Blue Comb in chickens and turk 
fied to know are not always able to “put tl 


treatment that will be unfailingly successft 


They sell their high level feeds, not as 


be used promptly when signs of trouble s 


in feed consumption; poor weight gains; | 


They recommend high levels of AURE( 
proved that this antibiotic is the most acti 
isms and will often correct a situation, res 


ing and to normal weight gains. 


This is the “common sense approach” to 
of disease. Lederle believes it is the safe: 
Certainly, it is the approach that is least 


stock raisers. 


Animal F 


LABORA 


AMERICAN Gu 
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LEDERLE 


30 Rockefeller Plaza 


THE PROVED ANTIBIOTIC PREFERRED FOR HIGH LE* 
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FEEDING 


for s 


recific diseases to veterinarians and diag- 


tock and poultry (for example: Enteritis in 
eys) are so complex that even those quali- 


1e finger” on the specific cause and suggest 
il. 


‘cure-alls”, but as “supportive” feeding—to 


how up: A drop in egg production; a drop 


»irds or animals sick from unknown causes. 


IMYCIN because so much experience has 
/e against the most kinds of disease organ- 


toring poultry and animals to normal feed- 


high level antibiotic feeding in the presence 
t approach for feed manufacturers to use. 


likely to be misleading to poultry and live- 


eed Sales 


TORIES DIVISION 
namid coMPANY 


New York 20, N. Y. 


FEEDS 


When to suggest 
HIGH LEVEL AUREOMYCIN FEEDS 


When the first signs of “trouble” show up in chickens, turkeys, pigs and calves 
or the instant feed intake drops — your customers can help REDUCE LOSSES 
by using HIGH LEVEL AUREOMYCIN FEEDS (containing 100 to 200 grams of 
Aureomycin per ton of feed) as “supportive” feeding to stimulate feed intake 
and maintain weight gains. 


Diagnosis may reveal the following diseases: 


Chickens Pigs 
CHRONIC RESPIRATORY DISEASE (Air EARLY MORTALITY 


Sac Disease) ENTERITIS. A complex disease some- 


NON-SPECIFIC ENTERITIS (Rot-gut) 
BLUE COMB (A complex disease with SCOURS 
many different names and forms, for NECRO 
which no causative agent has been 
found) BLOODY DIARRHEA, or Black Scours 
EARLY MORTALITY BABY PIG DIARRHEA 
Turkeys Calves § 
including Air Sac Infection SCOURS — Infectious Diarrhea ; os 
in and so-called “nutritional scours 
chickens) 
PARATYPHOID 
HEXAMITIASIS 


EARLY MORTALITY 


After diagnosis, veterinarians and pathologists 
may recommend High Level Aureomycin Feeds 
as aids in the control of the above diseases. 
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Wateh Your Semi-Fixed (Asset Ratio 


USINESSMEN of today have 
more money tied up in ae 
receivable and = inven- 


counts 

than businessmen of 
year This is because 
been on the upswing, necessitating 
increase receivables anc 


tories 


relative 


previous 
volume has 
a 


tock in order to satisfy the addition- 


By 


Arthur Roberts 


al trade demand, which, ir 


not bad business 


more than one feed dealer in 


carious financial position, even 


the balance sheet shows a vood 
rent ratio 
Because bankel and 


use the current ratio aS a yal 


itself 
practice but 


Distributed in lowa by 


SALES COMPANY 


804 10th Street 
Des Moines 9- 7897 


V. A. MAGNUSON 


West Des Moines, lowa 


puts 
pre- 
when 
cur- 


creditmen 
tick 


bility to Keep 


lé 


mger 
ent ratio inasmuch as it has devel 


) 


liquidity, many dealers place sole 
liance on it When measuring their 
a business financially, 
und. Because of the big 
Inventories on 
they can no 


much on the cur 


increase 
receivables and 
books, 


iny dealers 
too 


ped a dangerous weakness for them 


During the past year we have 


me across numerous dealers whose 
had jumped tremendous 
nee 1945. Incidentally, this is in 
epin with the trend 
1945 retail sales were $78 billions 
1952 the were $165 billions, an 
than 100% 
that 


if 


nation-wide 


rease ol 


Yet, despite the fact 


more 


these 


now 


one unit 


SPROUT-WALDRON’S 


CooraRe gives you one compact unit that not only cools, cleans and dries, but when 
desired it also crumbles. Because it is a combined unit, only ove foundation and 


one driving arrangement are required. Neither is there any expensive intercon- 
necting spouting required. COOLAIRE will handle amy size pellet and its carefully 


planned design saves floor space. 


coozarre is designed to grow on. Additional sections may be added to take care of 
higher pellet mill capacities, and if desirable the crumblizer may be installed later 


without affecting the efficiency of the original installation. 


cootarae is shipped all ready to be bolted together. There are never any expensive 
installation costs and even semi-skilled labor can assemble Coolaire. 


Ask your SPROUT-WALDRON MAN about Coolaire . 


. or write to 


Sprout-Waldron & Co., Inc., 61 Logan Street, Muncy, Pennsylvania. 


SPROUT -WALDROR 
PENNS YUtVAWNIJIA 


MUNCY 


PELLET MILLS 
BUCKET ELEVATORS 


+ HAMMER ROLLER ATTRITION AND BURR STONE MILLS + 
CUTTERS CRUSHERS AND FEEDERS « REELS 


* SCREW. BELT AND PNEUMATIC CONVEYORS 


SEPARATORS AND ASPIRATORS 


dealers experienced substantial sales 
increases, they were finding it hard 
to pay their bills, although the cur- 
rent ratio was satisfactory, according 
to accepted standards. An analysis of 
their receivables and 
showed that they were in good 
debts had written 
stocks were quite cur- 


inventories 
shape, bad been 
off and their 
rent because the dealers 
ting adequate turns On purchases 
When we checked their profit and 
loss statements, we found that these 
dealers had earned a satisfactory 
profit, their balance sheet ratios were 
in good shape, they kept good books, 
priced profitably, and all in all, man- 
aged with competence. On the = sur- 
face, it would seem that they should 
that they 
their bills 


were get- 


not be hard up for cash 
should — be able to pay 


| without any trouble. What was 
wrong? 

The following hypothetical figures 
covering 1952, for a mythical deale1 
we will call Johnson, hold the answer 
to the riddle, and they are typical 


of what we ftound in the books we 
reviewed. For simplification, we base 
our figures on a $100,000 sales vol- 
ume. The principal involved is the 
same regardless of the volume done 
Sales $100,000 
Accounts receivable $13,000 

Inventory 12.000 


Total investment in inven- 
tory and in receivables $ 25,.C00 

investment in in- 

receivables 


tatio of 
ventory and 
to sales 20° 
Johnson had 25‘7 of his sales tied 
up in current assets. The reader may 
contend that, inasmuch as his receiv- 
ables and inventory were in good 
shape, that he had nothing to worry 
about, that these trading 
tate continuously, from inventory to 
receivables to cash, which should pro- 
| vide enough current funds to pay bills 


assets ro- 


promptls 
But, to vet 
sons status, we must 
back to prior years, say to 1949, and 
we find that he has freezing 
his sales in receivables and 
then. In other 


a sharp focus on John- 
turn the clock 


been 


inventory ever since 

words, this is his average investment 
in What he assumes are his current 
assets, but they are not current 
quick or liquid at all. They are reall, 
semi-fixed assets. His records show 


that his money is frozen in these as- 


VITAMIN 
in Dry Form! 


— pours like flour! Saves 

VITAMIN “DY 
Feeding Oil 

Several Guaranteed 

Potencies 

ical Dependable 


THOMPSON-HAYWARD CHEMICAL Co. 
KANSAS CITY 8,MO, 


N. K. Parrish 


BROKER JOBBER 
FEEDSTUFFS « 
MILO-KAFIR-WHEAT-FIELD SEED 


LUBBOCK, TEXAS 
2-8787 
FT. WORTH, TEXAS 
FOrtune 4031 


MORE PROFIT 


other brand of complete hog wormer 
when you steck and sell Dr. LeGear'’s 
Worm Powder. 


EASY WAY 
TO WORM HOGS 


Dr. LeGear Medicine Co 
4161 Beck Ave., St. Louts 16, Mo 
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| what it means to be A Master Mix D 


SIX YEARS 
STEADY GROWT 


“My business has increased every 
selectins year since I started selling 
says, “Good service pays.” =§MASTER MIX,” says Ted Price 


Trp STARTED handling Master Mix _ bins so we could produce our own feeds from 
Feeds and Concentrates in September of 1947. local grains, using Master Mix Concentrates. 
His business has increased so steadily since he Then, in 1952, we added another building 
became a Master Mix dealer that he has had to — which gives us an operation that can meet any 
expand his plant three times. Ted says, “The _ livestock or poultry producer’s needs in our 
Master Mix Feeding Programs we offered our area. We also handle chicks, fertilizer, seed 
feeders, along with Master Mix Feeds, did such — corn and hay. 


a good job that our volume started growing “Being a Master Mix Dealer has not only ae is active in 
from the first. Today we serve over 400 cus- helped us build a steady, profitable business, wshnocs end makes 
service calls to feeders. 


tomers. * but our feeding programs have been so suc- 


“Our addition in 1948 gave us the space __ cessful they have given us a real place of respon- 
to install a mixer, grinder, sheller and storage _ sibility in our community.” 


If you would like to increase your feed sales 
volume as Ted Price has done, write us today. 


MASTER 


McMILLEN FEED MILLS 


FORT WAYNE, INDIANA 
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Bag Uniformity and Profits are 
Controlled by Good Weighing... 
y 


Although 


sacking 
differ in appearance and oper- 


ation to fit the product, there 
is one dominant cost and prod- 
uct control method incorpor- 
ated in every successful 
packaging operation. This ma- 
jor cost control method is 
good weighing. Without accur- 
ate weights bags (1) lack 
uniformity (2) packaging 
shrink is present (3) profits 
are handicapped before sales 
7 are even attempted. Hlustrat- 
i — ed is an EXACT WEIGHT 
a Sacking Scale for handling 
grain, scratch feeds and processed feeds of free 
flowing nature. Here is an excellent example of 
equipment fitted to the operation for fast, accurate, 
low cost packaging. Such an operation, always 
assures uniformity is capable of real feed 
volume and at labor costs far below less efficient 
methods of the past. Improve both your plan and 
equipment . . . cut YOUR costs! Write for details 
covering equipment for your particular packaging 
tasks. 


EXACT 
WEIGHT 
Sacking Scale 
turning out 
uniform profit- 
able Bags. 
Brown Feed 
Mill, 
Springdale, Ark. 


“Sales and 
Service 
from 
Coast to 


“QUALITY CONTROL 
BETTER COST 


Coast” 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue COLUMBUS 8, OHIO 
2920 Bloor St. W., TORONTO 18, CANADA 


© 3333 
e-* 
“lish story”. . . everyone knows it’s LEON for the very best 


It’s no 

FISH MEAL 

FISH LIVER OILS (all potencies) 
All types of VITAMIN D, 


. « « « « Imported Cottonseed Meal 
You're in sue compeny at LEON, the firm serving America’s finest feed 
mills . . . organizations who know and appreciate true quality in imported or 
domestic vitamin oils and feed ingredients. 
Let our long years of experience and valuable international trade contacts prove 
profitable to you, tool 
LARGE... small... all orders get immediate attention at 


LEON ASSOCIATES 


500 FIFTH AVENUE NEW YORK 36,N. Y. 


OXford 5-2612 


HALT 


operations | 


STONEMO EXPANSION PROGRAM—tThe Stone Mountain Grit Co. has 
announced a $500,000 expansion program at its Lithonia, Ga., quarry. The 
project will double production facilities, company officials said. In the picture 
above, workmen are preparing foundations for two secondary crushers. The 
main part of the addition will be a 200-ton Traylor crusher which is being 
erected in a granite-surrounded pit. A portion of the crushed granite from 
which Stonemo poultry grit is produced is seen in the stockpiles in the back- 
ground of the picture. In addition to the crushers, the axpansion will include 
added conveyors, screens and bag storage room. Completion of the project is 
scheduled for next December. When finished, officials said, the enlarged plant 
will have a capacity of 350 tons of crushed granite per hour. 


get a deduction for the bad debts on 
his income tax return. If you do not 
write off bad accounts in the year 
they are ascertained worthless, they 
may not be allowed. We know many 
dealers who have overlooked this im- 
portant gimmick in the tax law, and 
have lost out on deductions thereby. 
Fine-comb your receivables before the 
end of each year so that you get all 


sets, and that is why he has difficulty 
paying his bills despite a sizeable in- 
crease in volume during the past four 
years 

Johnson did $25,000 in 1949. In 1952, 
his volume was $100,000. He quad- 
rupled sales in four,years, which in- 
dicates that he did a good job of sales 
promotion. He also had enough good 
business sense to grant credit with 


care, to sell only good accounts, to | the bad debt deductions coming to 
write off the small percentage of bad | you. 

accounts he had sold, so that his re- Johnson also bought wisely, had a 
ceivables would reflect true value on | stock control system that enabled 


balance sheet, so that he could | him to keep tabs on the item turn so 


SERVICE 


that’s 


the 


ep. A. 


D. O. A., Inc., 

4000 Board of Trade Building, 
Chicago 4, Illinois 
Tel.—Wabash 2-0028 
Teletype OG 1188 


our 


slogan 


our nation wide 
coverage, with 
private leased wires 
connecting all offices 
assures prompt, 
efficient, unexcelled 


® KOELSCH 


Charles J. Koelsch Grain Oo., Inc. 
209 Grain & Flour Exchange, 
Boston 9, Massachusetts 
Tel.—Hancock 6-3115 


Teletype—BS 687 brokerage service. 
we are 

T. D. co. linked 

. D. F. Company, aa 

Chamber of Commerce, together 

Buffalo, New York to better serve 

Tel.—Madison 28238 YOU 

Teletype—BU 484 
commodities. 


BROKERS IN FEED INGREDIENTS 


GIVE YOUR FEEDS THAT EXTRA PUSH 


by using GERBER’S T.B.C. which is made from Vitamin En- 
riched Bread and has a very Low Moisture Content. 
Protein 14%—Carbohydrates 74%. 
Write for samples and prices 
Truckload and Carload lots 
T. M. Reg. U.S. Pat. Off 


CHAS. A. GERBER COMPANY 


732-740 No. Highland Ave., Aurora, Illinois 


| | - } 
| 
WEIGHT 
| 
complete ‘ 
line 
New Richmond, Wisconsin 


that he could move his merchandise 
quickly with a minimum loss on in- 
ventory. 

However, despite his managerial 
competence, Johnson did not realize 
that as his business volume went up, 
that the ratio of his semi-fixed assets 
must be kept in the safety zone, that 
the higher his investment in receiv- 
ables and inventory, the more work- 
ing capital he would need to main- 
tain good liquidity. He did not stop 


to consider that when business in- 
creases, a dealer needs more inven- 
tory, which won't create a financial 


bottle-neck if the stock is sold for 
cash. But if too much of it is sold 
on open account, that both inventory 
and receivables change from a cur- 
rent to a semi-fixed status. The totals 
on these assets will fluctuate from 
time to time, but there is a tendency 
to strike an average over a period 
and when this average gets too high, 
it is just too bad. 


Watch Accounts Payable 
No one knows what this average 
should be. It depends upon the indi- 


The process of 
vulcanization by 
Charles Goodyear, 
which resulted in 
the first commer- 
cially usable rubber. 


The Alberger Sys- 
tem of processing 
quality salt for in- 
dustry, by J. L. Al- 
berger, developed 
for Diamond Crys- 
tal Salt 


For over 50 years, Diamond Crystal 
Alberger Process Salt has been famous 
for its true salty flavor and better sea- 
soning quality. 

The exclusive Alberger System pro- 
duces salt with a consistent purity of 


99.95%—a salt that surpasses every re- 
quirement of the U. S. Pharmacopoeia. 

In addition, the Alberger Process makes 
available carefully screened salts of uni- 
form bulk to industrial users of salt who 
require a definite grain size. 

That's why thousands of food manu- 
facturers who demand dependable salt 
of uniform purity, bulk and quality use 
this salt exclusively. 

If you have any questions about which 
grain size or grade to use for best results, 
get expert advice by writing to our 
Technical Director. 


DIAMOND CRYSTAL 
ALBERGER 
PROCESS SALT 


Diamond Crystal Salt Co. 
St. Clair, Michigan - Akron, Ohio 


vidual case and the ratios of the va- 
rious elements involved. We can 
merely point out this weak spot and 
warn you to watch out for the crash 
point. The best way to appraise your 
position is to watch your accounts 
payable. When you are increasing 
volume and begin to pass discounts, 
or due dates, then check up on the 
average investment in inventory and 
receivables compared to sales volume. 

Another good check is the working 
capital adequacy. If you find, after 
reviewing your experience figures 
that you have been able to meet your 
obligations promptly when your in- 
vestment in receivables and inven- 
tory has been, say, 10% of sales, and 
if this investment jumps from $5,000 
to $7,500, or 50%, because sales have 
increased proportionately, then your 
working capital should be 50% more, 
even though the ratio of semi-fixed 
assets to sales is still 10%. Other- 
wise, you may get yourself into a 
financial log jam in a short time. 

The dealer who sells for cash or 
gets cash for most of his wares need 
not worry about this problem as much 
as the dealer who does a large credit 
volume. However, the former should 
see that his inventory does not exceed 
a safe average, or he, too, may suffer 
a bit from “tight money.” 


Good Bank Balance Needed 

In this connection, we might point 
out that even some of the cash in 
bank is a semi-fixed asset because 
a. dealer cannot consistently check 
out all the money in the bank to pay 
his bills. Legally, this is his right, but 
it is poor business practice because 
a good bank balance impresses a 
banker favorably and you may need 
him some day for a loan or a credit 
reference. 

When a creditman asks credit in- 
formation of a banker, he wants to 
know the average bank balance car- 
ried. Usually a banker cannot tell a 
creditman how a depositor pays his 
bills, but he does know what his aver- 
age bank balance is, and inasmuch 
as this is an important factor in 
granting credit, the dealer should 
try to maintain a satisfactory balance 
at all times, and he can’t do this if 
his semi-fixed assets are overly high 
in ratio to sales. 

Your current assets are a gauge to 
your financial stability, but they have 
a semi-fixed aspect that can play 
hob with your destiny if you permit 
them to increase out of proportion to 
sales. This is one reason why a bank- 
er will sometimes refuse a loan, even 
though the prospective borrower has 
increased volume substantially, has a 
good current ratio, shows a satisfac- 
tory net profit and net worth and 
has a good moral standing. 


Watch Economic Trends 

All dealers should keep a check on 
the semi-fixed ratio at this time. From 
various sources we are getting re- 
ports that some clouds on the eco- 
nomic horizon bear watching. The 
effect of the drop in agricultural 
prices is showing up in reports of less 
liberal purchases in the farm belt, 
which is of direct concern to the 
reader. If there is a down-beat in 
business activity, there will be a ten- 
dency for the semi-fixed assets to in- 
crease in ratio to sales because it will 
be harder to maintain a satisfactory 
stock-turn and harder to collect out- 
standing accounts. In this case, a 
semi-fixed ratio that has been satis- 
factory in former years may prove a 
financial handicap from now on. 


| | 
METAL SIGNS \ 


TO HELP YOUR DEALERS 
SELL MORE FEED! 


By reflecting the light of passing 
cars, these weather-proof signs 
do a selling job Day and Night! 
individual designed for your 
feeds. Used along the road or at 
dealers’ stores. Send for more 
information and low prices. 


G SIMMONDS SOVERTISING 
to. Wells St.. Chicago ¢ 


Scientifically Balanced | 
Nutritionally Superior 


SINCE 1873 serving the flour milling 
industry—from the wheat field to the 
consumer's table through all phases 
of processing and distributing 


BECOME A WEEKLY READER 
Use This Coupon To Subscribe Today 


THE NORTHWESTERN MILLER 
Circulation Dept., 118 S. 6th St., Minneapolis 2, Minn. 


Please enter immediately my subscription to 
The Northwestern Miller 
[] One year $4 (_] Two years $7 


[) Bill me [) Bill my firm [JI am sending payment 
Name 
Address 
City wee Zone Mate 
Management FLOUR { Jobber Grain Firm 
Production DISTRIB./ |) Broker Bakeries: 
= Sales or Office UTOR Wholesale Wholesale 
Grocer Ketail 


BUY and SELL through WANT ADS 
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| Write for the latest information.on this 
ay dy \ af a a 
¢ NEWFIELD, NEW JERSEY ¥ 
The Northwestern Miller 
x 
Xe 
| 
| 
| 
| 
| 
| 


40——-FEEDSTUFFS, July 18, 1953 


When This Happens... 


By MARTIN FRANCIS 


O YOU'VE got feed, poultry 
S remedies, barn and poultry 

equipment and dairy supplies 
that you want to sell in volume at a 
price on which you can make a profit? 
So you are advertising these products 
and giving them prominent display? 
You are also wondering what else 
you can do to give these products 
added sales punch. 

Take a look at all the sales aids 
that are available. Perhaps you are 
not using all of them. Some of those 
neglected aids may be just the thing 
you need to give that display extra 
pulling power. 

Here are some of the sales aids 
you Can use: 

1. Manufacturers’ display mate- 
rial. In your office, or in the retail 
store perhaps there is some point of 
sale display material which can high- 
light your displayed merchandise 
This material may have color appeal 


% Designed For Fast Loading and 


Unloading Without Bridging and carry one or two selling lines 
Look it over carefully. It may just 
* Thorough Uniform Mixing fit this display you have in mind. 


Such point of sale material costs a 
great deal of money and has been 
carefully prepared by manufacturers. 
Use it. Often it has pictures of poul- 
try and farm animals which add 
something to any feed store display. 


% Dust-Tight Positive Bagger 


Special agitating arms prevent bridging and assures 
quick, clean emptying of mix. Easy to install and 
operate with present equipment. Loads top or bottom 


clean, fast ...no waste. ‘Flinger’ at top of con- 
veyor tube thoroughly distributes ingredients—cuts 2. Life like displays. Whenever 
mixing time. Bagger has positive, non-jamming cut- possible put the illusion of reality 
off valve, operating in a dust-tight housing. Ball | into your displays. Have you a nest 


bearing equipped screw conveyor is “balanced” for display? Then add some straw and 

quiet, smooth operation. Motor mounted as desired three or four real or glass eggs. Many 

All-steel, electric welded construction throughout. 4 

Available in 3 capacities: 2000, 3000 and 4000 Ibs. poultry minded people might not no- 
tice an empty nest display. 

That water fountain. Put some 
water into it. Let the farmer stick his 
fingers into the water if he likes. 

That's reality. And those poultry feed 
| troughs. Fill at least one of them with 
poultry feed. When farmers stick 
their fingers into the feed it will help 
you sell not only the feed but the 


FEED GRAINS for the FEED TRADE |. "=" 


3. Actual demonstrations. Do you 


NATIONWIDE SALES AND SERVICE 
Write for Literature and Name of Nearest Distributor 


MYERS-SHERMAN COMPANY 


1801 S$. ILLINOIS STREET * STREATOR, ILLINOIS 


sell rater sssure systems, Ik 
MULLIN & DILLON COMPANY 
Main Office articles that can be demonstrated ef- 


MINNEAPOLIS, MINNESOTA fectively? A drinking fountain oper- 


ated by one of your pumps will at- 


better feed mixtures using this low-cost | 


efficient source of vital manganese 


Used in feed mixtures Tecmangam helps to | 
@ raise perosis-free poultry that gain weight faster 
@ boost egg production and hatchability 
@ reduce shell breakage 


Fortify each ton of feed with at least one pound of free- 
flowing, non-dusting, easily distributed Tecmangam. Readily 
assimilated because of its complete solubility, Tecmangam 
contains 70% manganese sulfate. 


Are You Using All Available Sales Aids? 
Use This Checklist and See 


tract attention. Or attach a pipe and 
faucet to the water pressure system 
so that when a farmer turns the 
faucet water rushes into a stock tank. 
That's a sales aid, too. 

And don't forget that a calf eating 
the brand of feed you sell and baby 
chicks feeding contentedly help you 
to show that your feed is really liked. 

4. Packaging. Take a look at the 
way in which your bags of feed and 
other merchandise are packaged. Are 
the containers bright and attractive? 
If so, put up a display of such prod- 
ucts at points where the packages 
will attract more traffic. To anyone 
driving along the highway, the sight 
of a farm trailer loaded with colorful 
sacks of feed is a very attractive and 
pleasing sight. Make use of this color 
factor in your store. 

Perhaps you have one section of 
the store that needs brightening. Dis- 
play colorful merchandise there, in- 
creasing the lighting, so you can at- 
tract more traffic into that area, with 
increased sales as the result. 

5. Advertised specials. Which are 


BRUCO surerior PEAT MOSS 


TOP QUALITY 
CANADIAN and 
EUROPEAN 


« BRUCO PEAT MOSS CORP. 
WRITE: 11 W. 42nd St., New York 18.N.Y. 


SALES OFFICES: Eastman Chemical Products, Inc., Kingsport, Tenn.; 


Eastman New York—260 Madison Ave.; Framingham, Mass.—65 Concord St.; 


Cleveland—Terminal Tower Bidg.; Chicago—360 N. Michigan Ave.; St. 


CHEMICAL PRODUCTS, INC. Lovis—Continental Bldg.; Houston—412 Main St. West Coast: Wilson 


Meyer Co., San Francisco—333 Montgomery St.; Los Angeles—4800 
KINGSPORT, TENNESSEE District Blvd.; Portland—520 S. W. Sixth Ave.; Seattle—821 Second Ave. 


Sales representative for TENNESSEE EASTMAN COMPANY, division of EASTMAN KODAK COMPANY 


DANNEN os 


FEED INGREDIENTS 
AND GRAIN 


@ Soybean Meal @ Tankage 

@ Cottonseed Mecl @ Meat Scraps 

@ Linseed Meal @ Molasses 

@ Alfalfa Meal @ Crimped Oats 
@ Brewers Grain @ Crimped Barley 
@ Oat Meal Feed @ Corn Chop 

@ Mill Feeds @ Ground Grains 


DANNEN MILLS, Inc. 


GRAIN AND JOBBING DIVISION 
~~ ST. JOSEPH, MO. 


KEEP WATER TROUGH 


ALWAYS FILLED Automatically 


with DOUBLE-ACTION 
TOADVINE VALVE 


Two-way action opens and shuts valve automat- 
ically ... keeps water trough 
filled to desired depth at all 
times. Easily installed. Ad- 
justable. Will not flood. Has 
non-spray feature. Solidly 
constructed to last years. 


Anderson 48” 
AUTOMATIC WATERER 


A perfect companion for the Toadvine 
Valve. Provides dependable . . . easy 
flock watering. Sanitary, easy to clean 
Seamless and leakproof. Exclusive 
“snap-on” legs. Economically priced. 
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the advertised specials in your store? 
You can arrange to have special signs 
at these spots, with the signs con- 
taining a clipped ad and copy say- 
ing, “Look Over These Advertised 
Specials " By this procedure you help 
the customer to find advertised 
specials, and he appreciates this serv- 
ice. He may have read the ad in the 
newspaper and become interested in 
the specials. Then when he sees the 


specials sign upon entering the store, 
his favorable impression is renewed 
and deepened. You do not give him an 


opportunity to forget those advertised 
specials, 

6. Mass display. There are some 
products which the feed dealer sells 
which lend themselves to mass dis- 
play. These include sacks of feed, 
block salt and poultry remedies, in 
the same size round or square cans. 
Massed display of suitable merchan- 
dise attracts attention. Look over 
your stock and decide for yourself 
Which lends itself to this effective 
selling principle. 

7. Animation. A wooden, colorful 
chicken whose head moves up and 
down by means of power furnished 
by an electric motor could stand atop 
a large display of poultry feed sacks 
in your display room. A sign nearby 
could say, “I've Sure Been Laying 
Many More Eggs Since I've Been 
Getting .. . Egg Mash. It Tastes So 
Good to Me.” 

Animation—movement of any kind 
in a display—catches the attention of 
store traffic. You can secure anima- 
tion, too, by having an electric fan 
placed behind long streamers of crepe 
paper. Watch store windows in your 
own town and others to note how ani- 
mation attracts extra attention from 
shoppers 

Finally, be sure to check with every 
supplier as to sales aids that you can 
use. These salesmen know of many 
selling ideas and if you ask them they 
are willing to tell you what they 
know. Extra’ sales punch sells more 
merchandise. It is often the deciding 
factor. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


RANSIT 


GRAIN & SEED MERCHANTS 
SINCE 1920 
FORT WORTH, TEXAS 


SNOW 


OYSTER SHELL 


WHITE “The Soft 


Digestible Shell” 
DOMESTIC AND 


EXPORT SHIP 
PERS AND BROKERS OF U, 8 
AND CANADIAN GRAINS AND 
FEEDS SINCE 1852. 


Use ABERDEEN ELEVA- 
TOR (Midland) at Bay 
and ask us re facilities at 
Portland and Boston, 


EDWARD R. BACON GRAIN CO. 


Portland, Maine Boston, Mass. 


PRODUCTS 


Distributed in Southern 
Missouri, Arkansas, Okla- 
homa and Texas by 
The Tommy Thompson Co. 
3617 Dryden Road 
FORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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Use Market News 


in Feed Promotion — DID 


GUARANTEES 


STABILITY AND 
DIGESTIBILITY 


@By Martin Francis 


HE feed dealer who studies 
market news very carefully 


can frequently use this infor- 
mation to increase demand for his 
feeds. Rather than seeking some su- 
perphrase or appeal which will sell 
more feed, the dealer often will do 
well to take favorable market in- 
formation and use it in his adver- 


tising, in his window displays and on 
placards wherever he displays his 
feeds. 

For example, let’s assume that a 
government report in- the spring 
showed that laying flocks were down 
and that chickens being raised for 
flock replacement were not increas- 
ing much, if at all. Can this sort of 
information be used by the feed deal- 
er to sell more feeds? It most cer- 
tainly can. It constitutes powerful 
sales ammunition for increased sales 
of quality poultry feed when used 
properly. 

You can use headlines for poultry 


LAMAR, COLORADO 


Dehydrated and Sun Cured 
ALFALFA MEAL 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


° ST. LOUIS, MO. 


_GRAIN STORAGE 


out—not one has 
or cyclone. They 


You, too, can step up your grain storage profits 
—keep your overhead and maintenance costs 
down with Columbian Bolted Steel Grain Stor- 
age Tanks. Your first savings is in holding your 
original investment to the minimum. An added 
money-saving feature is low cost erection due 
to bolted sectional construction. = 


More than 25 years of continuous service with own men—or a 


users across the country prove Columbian Stor- 
age Tanks ideal for safe, efficient storage and 
handling of all small grains—wheat, corn, oats, 
barley, soya beans, flax, cotton seed, peanuts, 
rice, coffee beans, etc. 


furnished to 


contractor to bu 
foundation. 


Last Years on End —None have ever worn 


been demolished by tornado 
never crack or crumble—no 


caulking or patching is required. 


Easy Ways to Erect —Detailed easy - to - un- 
derstand blue prints for erection are furnished 
so that tanks may be put up with any kind of 
labor—or we will provide supervisor for your 


complete Columbian crew. 


Foundation specifications and blue prints are 
enable 
your local concrete 


ild 


BOLTED STEEL 
GRAIN STORAGE TANKS 


Free Engineering Service—All preliminary engineering 
service for designing tanks to meet your particular needs 
is provided free. 


COLUMBIAN STEEL TANK CO., P. 0. Box 4048-r, 


WRITE now for free literature giving 
complete information. 


Kansas City, Mo. 


Reg U 8. Pat. Ort 
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CLEANER 


IN THE 
“FEED and 


feed ads which read along the fol- 
lowing lines: “Will egg prices be 
favorable for farmers? Will it pay 
to use only the best growing and 
laying mash this year? Will eggs be 
in greater demand at higher prices?” 
Quote Report 
After such headlines you can quote 


the U.S. Department of Agriculture 
report to answer the question you 


| have set up in your headline. This 


data will bolster your sales story 
that the farmer can make profits 
using your quality poultry feed. The 
headline and data tie in. 

Another idea that can be used is, 
“Egg prices are going up.” If you 
use this headline, stress the idea 
that national egg production will be 
less due to fewer layers but that 
per capita egg consumption is ris- 
ing each year and there will be few- 
er eggs to supply the demand. The 
barnyard economics of this reason- 
ing will be evident to many farmers. 

In other words when you have a 
favorable piece of market informa- 


carryover for many years. It will 
bolster your better poultry manage- 
ment education program immensely. 

Is the dairy farmer discouraged 
by lower prices? Does he believe 
you when you tell him that part 
of the answer to lower prices for 
milk is better feeding and herd man- 
agement? Perhaps he does—perhaps 
he doesn’t But, you can bolster your 
presentation, whether in printed or 
verbal form, by quoting from a re- 
port, like the following: “Dairymen, 
like most other farmers, have been 
touched by price declines. Much of 
the decline in price has been caused 
by increased supplies. But because 
dairy farmers have had more to sell, 
their incomes have been reduced so 
much as the drop in prices would in- 
dicate. ... 

“Dairymen produced more milk 
this past winter than in any pre- 
vious winter season. Farmers milked 
more cows and produced more milk 
per cow. The higher output per cow 
was brought about in part by better 
feeding and care... .” 


GRAIN 
INDUSTRY 


tion like this, exploit it to the ut- Now if the dairy farmer is still 
most, so long as you stick to the 
facts. Use the information not once, 
| but twice or more. Keep farmers 
thinking about the future market 
for eggs. Get their minds off the 
cost of raising layers. 


MORE SALES than any 


other brand of complete hog wormer. 
That’s why, Dr. LeGear’s Hog Worm 
Powder can mean real profits for you! 


EASY WAY 
TO WORM HOGS 
Mix With Slop or 
DR. LEGEAR’S 


Pays a Profit 

Good poultry flock management 
will always pay a profit. That means 
> need for better feeding, better equip- 
cS ment, better culling and sanitation. 
Use these appeals in your advertis- 
ing and in your displays. It will 
make farmers highly conscious of 
the situation. If they make 25% 
or more profit through better feed- 
ing and care of the layers they’ll 
have, this lesson in efficiency may 


* 


Dicalcium Phosphate 

MINERAL SUPPLEMENT FOR FEED MIXTURES 

@ One of the purest and most economical sources 
of phosphorus 

@ Blends weli with other feed ingredients 

@ Stable—free flowing—stores well 


Phos-Feed Dicalcium Phosphate is high in phosphorus — 


If it’s faster cleaning, more 
thorough pickup with less 
. then you need the No. 1 


Dr. LeGear Medicine Co. 
4161 Beck Ave., St. Louis 16, Mo. 


effort that you want. . 
cleaner~TORNADO. 

This powerful machine, with suction speeds up to 
320 m.p.h., picks up all dirt, dust, liquids, grain 
or chips. 

You'll do faster cleaning because once over does the 
job. You'll do more thorough cleaning because this , 
powerful machine pulls dirt and grain right out of 
cracks, Over 100 attachments make Tornado com- 

os pletely versatile to do every job. 


4 CLEANING TOOLS IN 1 MACHINE 


1) Regular tank type cleaner. 
oO Motor unit becomes shoulder type 


RAND 


8 
vacuum. extremely low in fluorine —.004°%% (fluorine not more than 
© Motor unit becomes powerful portable 
bl Every step in production is rigidly controlled — from the 
ower. mining of the phosphate rock through the entire chemical 


process to the finished product. That’s why so many of the 

largest producers of animal and poultry feed mixes insist 

upon it. 

And users like A. A. C. service, too! Phos-Feed is backed 

by an 85-year-old leader in agricultural chemicals. Availe 

able in 100-lb. paper bags, or bulk. Samples on request. 
*Reg. U.S. Pat. Off. fou 


4) Motor unit becomes blower-sweeper 
for cleaning debris. 


@iid-Seud 


WRITE FOR FREE BULLETIN 600 
ON TORNADO FEED AND GRAIN MILL CLEANERS 


BECTRIC MFG. CO. 


5136 North Ravenswood Avenue Chicago 40, Illinois 


V WRITE OR CALL CHEMICAL SALES DIVISION 


The AMERICAN AGRICULTURAL CHEMICAL Co. \ 
50 Church Street, New York 7, N. Y., Telephone BArclay 7-1400 ~ 


CHEMICAL LABORATORY SERVICE 


; FOR ANALYSIS OF 
WHEAT, FLOUR, GRAIN, FEED, SOYSEANS, ALFALFA MEAL 
DOG FOOD, TANKAGE, TALLOW, FISH MEAL, ETC. 


HALLENBECK INSPECTION & TESTING LABORATORY 


56-62 PEARL ST. BUFFALO 2, N. Y. 


STOP 


wasteful 
overfortification 
of 


There are Builders 
and Builders—But 
only one IBBERSON 


That is why Feed Mills, Elevators and Seed Plants everywhere 
—employ IBBERSON. Costs nothing to find out what we 
have to offer. Write us in confidence. 


DAVENPORT ELEVATOR CO. 
WEST BEND, LOWA 


vitamins A and D 


t ngineers and Contractors Minneapolis, Minn 
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doubtful you can tell him that, “Only 
14 dairy cows producing at the rate 
of 500 Ib. of butterfat would have 
shown the same return over feed 
last year as a herd of 62 cows that 
averaged only 200 lb. of butterfat.” 
Quoted from an agricultural report. 

How about selling good seeds and 
fertilizer? You can quote from an 
agriculture report like this: ‘“Rec- 
ords show that it costs nearly as 
much an acre to produce low or av- 
erage crop yields on a given soil 
type as to produce yields 20 to 40% 
above average. 

Factual data like this about many 
phases of farming are all around you 
in your neighborhood. They appear 
in farm magazines, county agents’ 
reports, newspaper articles. But they 
are often buried in so much type 
that many farmers do not see them. 
However, you, as an alert feed deal- 
er, can very easily lift these gold 
nugget paragraphs and fit them into 
your ads, your signs, your displays 
to make more farmers see and read 
them. Then the real message in those 
paragraphs will be seen by farmers 
and you and they will benefit. 

Yes, there is much favorable mar- 
ket news frequently. You can use 
it seasonally to help your business 
grow. 


NEW USES FOR CROPS 
URGED BY USDA HEAD 


WASHINGTON—‘Research is sel- 
dom dramatic but it is basic and im- 
portant,” Secretary of Agriculture 
Ezra T. Benson told members of the 
Agricultural Research Policy Com- 
mittee as they concluded a two-day 
meeting here July 1. 

‘It is important that groups out- 
side government recognize this im- 


PEDER DEVOLD OIL CO. 


45-FM Clinton Ave., Brooklyn 5, N. Y. 


TRANSIT STORAGE 


of MILL FEEDS and FEED STUFFS 
MIDLAND WAREHOUSE CORP. 
Waldheim Bidg., Kansas City, Mo. 
Warehouses: 
Kansas City, Santa Fe Trackage 
Oelwein, Lowa, C.G.W. Trackage 


BAGS Uusep 
COTTON - BURLAP - PAPER 
BEEDLE-WHITON CO 


470 Cleveland Ave. Ne. 
ST. PAUL 4, MINN. NEstor 6348 


KANSAS CITY, MO. 
Fl. WORTH, TEX. 


ALFALFA MEAL 
PROTEINS 
MILLFEED 
MILL BY-PRODUCTS 
FEED GRAINS 


Cable Address: Parrheim 


GRAIN ° 
FLlour 
Feeps 


Domestic & Export 


PARRISH & HEIMBECKER 


LIMITED 
Export Office — TORONTO, CANADA 
WINNIPEG — CALGARY — MONTREAL 


portance and participate in the agri- 
cultural research program, particu- 
larly in the development of new in- 
dustrial uses of farm products. This 
would help to meet our problem in 
dealing with surplus. We do need to 
make a strong effort to regain our 
foreign markets for many crops, but 
I believe it is most important to in- 
crease farm product use domesti- 
cally,” the secretary said. 

The committee in its review of the 
department’s research program and 
facilities recommended that strong 
effort be made to familiarize farm 
people with the accomplishments and 
value of agricultural research. Point- 
ing to the numerous industries that 
depend upon agriculture for their raw 
materials, the group urged the im- 
portance of a close and amicable re- 
lationship between industry and gov- 
ernment research bodies. 

Established under the Research and 
Marketing Act of 1946 to advise the 
Secretary of Agriculture on research 
and marketing work, this committee 
by law meets quarterly. 


mail the coupon today. 
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PIEHL’S 
ALFALFA MILL 


BLISSFIELD, MICHIGAN 


Dehydrated and Suncured 
Alfalfa Meal—Hay & Shaw 


FOR PROFITABLE 
CUSTOM MILL OPERATION 


All the products shown here are built and guaranteed 
by Prater, giving you the advantage of standardization and 
| making one manufacturer responsible for the satisfactory 
service of your entire grinding and mixing operation. Built 
in a wide range of sizes to fit the needs of large and 
small feed mills, every piece of equipment has the 
traditional quality that has made Prater a leading supplier in 
the custom milling field. For specific details, 


Blue Streak 
Advance Custom Mill with 
Pratermatic Screen Change 


Blue Streak 
Grain and Attrition 
Mill Blower 


PRATER PULVERIZER CO. 
1537 S. 55th Court Chicago 50, Ill. 
Please send — without obligation — full information on the Prater 


equipment checked below. 


() Corn Cutter Screw Conveyor 
Cob Crusher 
Permonent Mognet 


Drag Feeder 


0 Advance Custom Mill 

(CD Protermatic Screen 
Chonge 

Twin Spiral Mixer 

CD Semi-Automotic Sacking 


Crusher Feeder 
() Grain and Attrition 
Mill Blower 


Scale 
() Hove representative cal! 
Firm Name — 
Address 


—Dealer in— 
Alt 
D E 0 L D a 
VITAMIN | aly 
Bive Streck Socking Scale 
Advance Custom Mill 
Blue Streak al, a i; fis 
WME 
\ 
\ 
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Who’s a Poor Closer? 


By Will Larlee 


HAT'S easy. No one. Either 
you close sales or you don't. | 


First, there is the poor prestige 
builder. He fails to boost his stand- 
ing with feeders. His slip shows, too, 
when he does not build the import- 
ance of his firm and his feeds 


There’s no grade between for 
any salesman or dealer. Instead of 
the “poor closer” who just never ex- 


existed there are certain character Second, there is the poor prospec- 
types of men in the selling pro- | tor who does not dig for potential 
fession feeders. Doesn't dig for proof stories 


e EXPELLERS 


e SOLVENT 
EXTRACTION 
EXSOLEX (Pre-Expellers. 


and Solvent Extraction) — 
Write today 


V. D. ANDERSON COMPANY 


1944 West 96th Street * Cleveland 2, Ohio 


Never tried to awaken feed demand 
vith more live displays. Never 
Third, there is the poor approach 
handler who seldom starts off right 
with his sales approach. Maybe he 
rets his foot in the gate, but can’t 
do much more than get in his foot. 
Fourth, there is the poor problem 
prober who couldn't recognize an ob- 
jection of the feeder’s even though 
someone wrote it on the barn wall. 
Now, why should anyone be 
negative talking this way to you? 


so 


Selling Basically the Same 

Excuse us for mentioning insurance 
selling, but all selling is basically the 
same. Because closing sales is more 
a racking headache to insurance 
agents than it is for us in feed sell- 
ing, a prominent sales speaker and 
writer in that field, Paul Speicher, 
used to pound constantly on the ur- 
gent “close more sales.” He created 
the titles and types we repeat here. 
And we repeat them because they 
apply so completely to our selling 
job. 

It’s taken for granted, of course, 
that you are out to close sales. The 
visiting, surveys, etc., are reserved 
for special occasions and not recom- 
mended daily practice. You are out 
to close sales every day and every 


Moke 


Schenley’s Schenley’s 


This antibiotic supplement contains 3 
milligrams of B-12 and 2 grams of 
PROCAINE PENICILLIN per 
pound, dispersed on Schenley’s feed 
nutrient, CARIMIN. Each gram of 
PROCAINE PENICILLIN is equiva- 
lent to .6 grams of crystalline PENI- 
CILLIN G master standard. PRO- 
CAINE PENICILLIN is unusually 
effective for both poultry and hogs. 


SCHENLEY FEED 
SUPPLEMENTS 


JAB is one of Schenley’s newest prod- 
ucts. It is a powerful antibiotic, retain- 
ing potency for long periods in pellet 
or powder form, JAB contains 4 grams 
of PROCAINE PENICILLIN per 
pound, dispersed on CARIMIN, a 
free-flowing grain product carrier. 
Each gram of PROCAINE PENI- 
CILLIN is equivalent to .6 grams of 
crystalline PENICILLIN G master 
standard, Growth response in chicks 
and hogs has been known to reach an 
average of 20% even when as little as 
2 grams per ton was used. Make your 
feeds capable of producing such excep- 
tional results with Schenley’s JAB. 


KEEP CUSTOMERS 
COMING BACK 


Schenley Distillers Inc., 26 East Sixth St., Cincinnati 2, Ohio 


Schenley antibiotics and vitamins can help you keep your customers well 
pleased with the results of your feeds. JAB, PUNCH, and WALLOP stimu- | 
late quick, healthy growth in poultry, hogs, and calves, and put profit- 
making weight on farm animals fast—at less cost per pound. 


Schenley’s 


WALLOP is a Schenley supplement | 


extremely important in any diet for 
poultry. WALLOP contains 25% 
choline chloride carried on CARIMIN, 
Schenley’s free-flowing grain product 
carrier, Choline is necessary for healthy 
development, maximum growth, and 
the prevention of slipped tendon in 
poultry. It is one of the vitamins of the 
B-complex, and aids poultry in the 
assimilation of vitamin A and in the 
metabolism of fat. Use Schenley’s 
WALLOP in your feeds to give your 
customers larger and healthier poultry, 
Our Prices Are Competitive 
Order Today — Immediate Shipment 


call. Each step or part of your sales 
presentation is practiced for one con- 


sistent objective—close—close—g et 
orders. 

Fine. Now you can be positive 
about the character types we de- 


scribed. You don't have to pull punch- 
es on sales calls and slack off to a 
social or educational jaunt. 

What Should You Be? 

What can you be? 

Be a high prestige builder. That is 
No. 1. Practice each selling day to 
sell with less wasted effort, less talk. 
Know your feeding programs and 
your feeds. Then fit the know-how 
into a simply planned sales presenta- 
tion. Sum it up by selling yourself 
first. 

Be a good sales prospector who 
looks for more potential feeders. 

Certainly, call on the sure sales on 
the way. Keep them sure. Get their 
orders and testimonials to use on the 
“virgin” stops where you are doing 
missionary work for sales. Prospect 
both in the store and outside with 
live displays and feed demonstrations 
to startle interest—-and business. 

Be a good approach handler. Ana- 
lyze the feeder’s farm operation, his 
problems or needs before, or at least 
after, you meet. Then you start off 
right, even with your small talk of 
introductions 

Be a good problem prober. Ask 
questions. Listen. Ask questions. Next 
listen some more. What are the feed- 
er’s objections to buying your feed 
and other merchandise? Ask the feed- 
er leading questions which help him 
answer his own objection. Every com- 
ment you make in response to an ob- 
jection should, itself, be a question 
directed back at the feeder. 

Now you are a good closer. Happy 
Selling! 

SOYBEAN RESISTS DISEASE 
URBANA, ILL.—Clark, a new soy- 

bean variety, is resistant to frog-eye 
leaf spot, states the University of 
Illinois college of agriculture. 


For steady year-'round deliveries . . . 


KELL - PHOS SOFT PHOSPHATE 
WITH COLLOIDAL CLAY 


Storage capacity now tripled. Highest 
quality natural phosphate material 
THE KELLOGG COMPANY 
618 D. M. Bidg., Des Moines 9, Iowa 
or P. 0. Box 665, Ocala, Florida 


MORE HOGS are being 


wormed with Dr, LeGear’s Hog Worm 


Vowder than ever before. And that 
means faster tarnever and more profits 
for you’ 


EASY WAY 
¢ TO WORM HOGS 
Mix With Slop or 


Dr. LeGear Medicine Co. d 
1161 Beck st. Louis 16, Mo, 


PRODUCTS 


Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 
1202 American Bldg. 
SEATTLE 4. WASH, 

410 Lewis Bidg. 
PORTLAND 4, ORE. 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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Program Plans 
for New England 
Conference Set 


KINGSTON, R. I.—Major attention 
will be given to the use of high effi- 
ciency diets and medicated feeds for 
poultry at the New England Feed- 
men’s Conference, to be held Aug. 
20-21 at the University of Rhode 
Island. 

Three college and industry speakers 
will present their views on these sub- 
jects, according to Dr. William H. 
Wiley and Dr. James W. Cobble, co- 
chairmen of the event. Dr. Wiley is 
associate director of the University 
of Rhode Island Agricultural Experi- 
ment Station and head of its poultry 
department. Dr. Cobble is head of the 
university animal and dairy hus- 
bandry department. 


Scory 


“Everything for 
every grain 
Elevator, 


Feed Plant and 
Cereal Mill” 


Saunders Mills 


Dehydrated Alfalfa Meal, coast-to- 
coast service 365 days of the year 


VITA-GREEN 


Fresh, velvety-green, year round 
production adds snap to your feeds 


VITA-GREEN 


Pellets, Krumbles, Meal— 
or any form to meet your require. 
ments at any time 


(WRITE — WIRE— PHONE FOR QUOTATIONS 


SAUNDERS MILLS, INCORPORATED 
GENERAL OFFICES: Woles Rd. TOLEDO, OHIO 


Speaking on “The Use of Medicated 
Feeds” will be Dr. Sterling Brackett, 
technical manager, animal feed de- 
partment, Lederle Laboratories, Pearl 
River, N. Y. Speaking on “Immunity to 
Medications” will be Dr. Gaylord P. 
Whitlock, sales nutritionist, Merck & 
Co., Inc., Rahway, N. J. “The Use of 
High Efficiency Diets in Poultry Feed- 
ing” is the topic of Dr. F. W. Hill, 
professor of animal nutrition and 
poultry husbandry, Cornell Univer- 
sity, Ithaca, N. Y. 


Health Panel 


Also featured on the two-day pro- 
gram for feedmen, allied industry 
representatives, poultrymen, dairy- 
men, cattlemen and agricultural col- 
lege workers will be a combined panel 
discussion on poultry and animal 
health. 

Prof. Donald C. Henderson, chair- 
man of the poultry department, Uni- 
versity of Vermont, Burlington, will 
be moderator of the poultry section 
of the panel, composed of Dr. Bernard 
Wasserman, animal pathologist, Uni- 
versity of Rhode Island; Dr. George 
Faddoul, pathologist and research 
professor in poultry diseases, Uni- 
versity of Massachusetts, Ambherst, 
and Dr. Richard Ringrose, poultry 
nutritionist, University of New Hamp- 
shire, Durham. 

The animal section of the panel will 
be composed of Dr. V. J. Yates, head 
of the animal pathology department, 
University of Rhode Island; Dr. Frank 
Witter, pathologist, University of 
Maine, Orono, and Dr. H. D. Eaton, 
associate professor of animal nutri- 
tion, University of Connecticut, 
Storrs. Prof. Kenneth S.. Morrow, 
chairman of the dairy husbandry de- 
partment, University of New Hamp- 
shire, Durham, will moderate. 

More than 300 persons are expected 
to attend the meeting. In order to 
facilitate accommodation arrange- 
ments, the committee is urging ad- 
vance registration with Dr. Cobble 
at the University of Rhode Island. 


levels. 


REMEMBER? 


—-The discovery of Vitamin A and later the 
discovery of Vitamin D—The early use of 
Cod Liver Oil in poultry feeds—The period 
when units of Vitamin D were unknown and 
you purchased your Cod Liver Oil on the 
basis of its anti-rachitic value at 1% or 42% 


—The great amount of nutritional work car- 
ried on by Federal and State governments, 
colleges and universities, the feed industry 
and the Vitamin Oil industry. All of which 
showed the importance of Vitamins A and D 
in poultry and animal feeds. 


—That the Vitamin A and D content of for- 
mula feeds is just as important today as it 
was during the years when Vitamins A and 
D were mysterious nutritional factors and 
each new report on the use of Vitamins A and 
D was studied by feed manufacturers. 


—That the Silmo line of Vitamin A and D 
Oils and Dry products gives the formula feed 
manufacturer a wide selection. 


SILMO CHEMICAL CORP. 


Main Office and Laboratories 
Vitamin Processors Since 1921 


Vineland, N. J. 
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UNIVERSAL 
MO'STURE TESTER 


ALUMINUM 
PORTABLE ELEVATOR | 


ALUMINUM 
“CONVEYOR 


SEND FOR. | 


Pree 


HAVE YOU HEARD 


WHAT 
*THEY'RE 
SAYING 
ABOUT 
BURROWS 
LIGHTWEIGHT 


Priced to Save You 
up to $200.00 


ALUMINUM BAG CONVEYOR 


. Indispensable in our one man can very 
It is paying for 
itself in labor saved alone!" 
reduced the man 
to load a 


ion, 


“Greatly 
hours necessary 


freight car and 
employee morale.” 


. so light in weight that 


easily 
move it from one place to 
another.” 

+, . helped modernize our 
plant.” 

“We unload cars and trucks 
in half the time with less 
men,” 


improves 


You'll echo these praises when you put the Burrows 
Conveyor to work—saving you time, money and 
labor. Used horizontally or vertically, with one or 


two under-carriages, it 


outperforms conveyors 


weighing twice as much and costing hundreds of 
dollars more! In 13, 15, 17 and 19 ft. lengths, with 
80 fpm belt speed and start-stop-reverse switches 


at both ends. 


BURROWS 


Write for full details today. 


*Names on request 


EQUIPMENT COMPANY 
131€-C SHERMAN AVENUE 


EVANSTON, ILL. 


“2 of the 5 
Neff & Fry Silos 
at Detroit Stoker Co. 


These two 20’ x 55’ Neff 
& Fry Silos are used for 
handling coal at the Detroit 
Stoker Company's Monroe, 
Mich., plant. Three others, 
each 14’ x 40’, 
handling foundry sand.. As 
usual, we collaborated with 
the machinery manufac- 
turers in designing the con- 
veying equipment. 

If everyone understood 
the advantages of Neff & . 
Fry Silos, several other types of bins for handling flowable 
bulk materials would not be purchased. As a hint, we point 
1. The walls of our silos are only 24%” thick, 
making the interior capacity relatively great in relation to 
2. Our silos do not spall, rust, rot, or burn; 
3. Our silos have such vertical strength that heavy machinery 
is mounted on them without extra supports. 

The why’s are explained in our folder, 
Strength of Pillars.” Read it. A copy will be sent upon request. 


out a few facts: 


outside diameter; 


are used for 


THE NEFF & FRY CO. * 220 Elm St. * Camden, Ohio 


NEFF & FRY. 


“Bins With the 


SUPER-CONCRETE STAVE 


STORAGE BINS 


ZELLERS’ LABORATORIES 


READING, PA. 
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A Compensation Plan That Encourages Salesmen 
to Get the Best Possible Price on Every Sale 


ANY dealers have asked us 
M from time to time what com- 

pensation plans to use in or- 
der to encourage their salesmen to 
make every sale at the most profit- 
able price instead of asking the boss 
to cut prices to close deals or cut- 


By Arthur Roberts 


if they are authorized to do so. Ther: 
are no specific compensation plans 
destined to this end, at least, non 
that are different from other com- 
pensation plans. 

To minimize price-cutting, the dea)- 
er must base his selling payroll on 


ture in order to induce his salesmen 
to make every sale at the most 
profitable price. 


Case History 


This case history is offered to show 
that the basis upon which you figure 


ting 


NORTH AMERICAN TRADING & II 


| LARGEST IMPORTERS OF BLACKSTRAP MOLASSES 


them on their own initiative 


Genuine Cane BLACKSTRAP MOLASSES 


1429 WALNUT STREET + 


the right figure in his pricing struc- 


selling payroll does much to dis- 
courage salesmen from selling below 
regular prices. In 1951, we checked 
the figures of a feed dealer who also 
sold allied lines for farm use, such 
as poultry equipment. His books re- 
vealed a volume of $200,000. Inci- 
dentally, we are using round figures 
for easy understanding, but this does 
not distort their value as an illustra- 
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*Keg. U.S. Pat. Off. 


Complete the picture 
of an efficient broiler ration with U.S. 1. METHIONINE 


Squeezing the last ounce of efficiency 
from a well-balanced ration is the goal of 
every one of your feeders. More and more 
poultry growers are finding that feeds 
which are supplemented with “free” 
methionine give greater feeding efficiency, 
in addition to increasing growth and im- 
proving feathering. 


Even in a long race, the champion fre- 
quently wins by only a small margin. If 
you want to put your feeds into the cham- 
pion class — the absolute tops for feeding 
efficiency and growth results—use the plus 
factors of “free” methionine in your for- 
mulas. Put methionine into the picture. 


It is important, both to your customers 
and to your own business, that you plan 
now for your supply of U.S.I. DL-Methio- 
‘nine (feed grade). 


<= 
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U.S.1. Products 
for the feed industry 


@ U.S.1. Antibiotic Feed Supplements 
(bacitracin and procaine penicillin) 


= 


PIONEER @ U.S.1. Vitamin Bis Supplements US! 
PRODUCER 9 @U.S.1. Vitamin Bis and Antibiotic Feed 
OF 3 Supplements 


= 


@ CURBAY* B-G, dried molasses fermento- 
tion solubles 

@ SPECIAL LIQUID CURBAY molasses 
distillers condensed solubles 

@ VACATONE®* 40, molasses distillers 
dried solubles 

@ U.S.1. RIBOFLAVIN PRODUCTS 

@ U.S.1. CHOLINE CHLORIDE 

@ U.S.1. NIACIN 

@ U.S.1, CALCIUM PANTOTHENATE Products 

@ U.S.1. DL-METHIONINE (feed grade) 


METHIONINE 


= 


HH, 08 


Call or write your nearest U.S.1. office for information and prices. 


NDUSTRIAL CHEMICALS CO. 
Division of National Distillers Products Corporation 
Dept. FS, 120 Broadway, New York 5, N. Y 
Branches in all Principal Cities 


tive basis. He had earned a net profit 
of 3.8% on sales, $7,600 before taxes 
on $200,000 sales. He employed five 
salesmen and had a rather elaborate 
compensation plan, which he thought 
should assure maximum sales volume 
and profit. It got him a sizable vol- 
ume, but an under-weight net. He 
paid his salesmen 7% commission for 
the first $1,000, 8% for the second, 
9% for the third, 10% for the fourth, 
11% for over $5,000, all retroactive. 
Each month the salesmen started 
over from scratch. 


Net Profit Rises 


In 1952, I checked this dealer’s 
figures again. Using six salesmen, his 
volume was $250,000 and he netted 
8.1% on sales, $20,250, or $12,650 
more than he had earned in 1951 on 
$200,000 volume. By increasing sales 
$50,000, he increased net profit $12,- 
650, or about 25% when figured on 
the additional business. He didn’t 
change his compensation plan a bit, 
but at our suggestion, he had 
switched the base upon which he 
had been figuring his selling payroll 
from sales to margin, dimming the 
salesman’s ardor to get the busi- 
ness at any price, making him ex- 
plore the talking points of his prod- 
ucts with greater care so that he 
could explain them from every angle 
to prospects, be more convincing and 
make his asking prices stick. The 
switch induced the salesman to make 
more calls, get in more interviews 
to calls and stick to the price in- 
stead of letting the prospect stick 
him with a chisel. 

Why the psychological U-turn? 
Because, using margin as the basis 
for computing compensation, the 
salesman who cut a price or gave too 
liberal an allowance, would slash his 
“take” to a much greater degree 
than he would if commissions were 
figured on the basis of the sales 
dollar. For example, where the mar- 
gin earned on a $100 sale is 40% 
and incentive commissions paid on 
a progressive basis (such as this 
dealer was using) run from 20 to 


GREEN. 


THEO. STIVERS 


Broker 


Raw Materials to the Feed Industry 


1527 Candler Bidg. 
Atlanta 3, Georgia 


IT’S TRUE! 


Is The Finest 


PEAT MOSS 


You Try It, You'll Like it 
CONRAD FAFARD, Inc. 


P.0. Box 774 \F¢, Springfield, Mass. 


Econom wise to 
JERSEE 


with JERSEE VITAL-MIN 


Dullders of Viiaminized aad 
evalized concentrates since 1922. 


Jobbers and Warchouses 
from Const to Coast 
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25% of margin, which would be the 
same in dollars as 8 to 10% on sales, 
the salesman who cuts the price 
10%, from $100 to $90, slashes his 
own compensation 25%, from $10 
to $7.50. Whereas, a 10% price slash 
would cut his commission only $1, 
from $10 to $9, if his commission 
is figured on the sales dollar. Bas- 
ing selling payroll on margin is an 
incentive plan in itself because a 
5% price-cut nicks 12%% off the 
salesman’s commission, a 10% cut 
drops it 25%, a 15% cut, 37%%, a 
20% cut, 50%, ete. A 20% cut where 
the commission is based on the sell- 
ing price gives the salesman 20% 
less commission, which he can stom- 
ach must easier than a 50% slash. 

When compensation is paid on the 
sales basis, the salesman doesn’t take 
such a heavy financial rap, hence, 
he is less hesitant about cutting 
prices. He figures he can make up 
the loss on commission by cutting the 
price, thus stimulating more sales, 
salvaging sales that he otherwise 
might not get if he stuck to asking 
prices, and so, in the final analysis, 
he figures that he would earn a 
bigger income, even though he sells 
for less. Sometimes this happens, 
but it doesn’t help the dealer any. 
He’s always stuck, and it is the 
dealer’s end we are trying to hold 
up here. 

If a salesman cuts the price of a 
$100 item by 10%, he cuts his own 
compensation only 10% if he is paid 
on the selling price. This loss isn’t 
so hard to retrieve by making addi- 
tional sales, but a 25% cut, if he is 
paid on the margin, generally means 
a loss of income because he cannot 
get enough additional business to 
make up for it. 


Margin Formula 


Then, too, selling payroll comput- 
ed on the basis of margin earned, 
whether calculated separately on the 
unit of sale, or on the composite 
business done monthly, although 
more costly to the salesman, is less 
costly to the dealer. He loses less. 
For example, if a salesman sells a 
$100 unit for $90, and the unit costs 
$60, his commission is figured on the 
$30 margin. If he is paid 25% of 


on 
| CEREALS — FLOUR 
MEANS QUALITY 


TO MAKE YOUR FEEDS COMPLETE IN 
TRACE MINERAL 
CONTENT, USE 


HERMAN WAGEL'S 


Only 1 Pound 
Needed for a 
Ton of Feed 

. Supplies an exact, balanced biend 
of stabilized iodine, manganese sul- 
phate, copper, cobalt, nickel, iron, 
boron and rine, 

Write for complete information 


THE HERMAN NAGEL CO. 


53 W. Jackson Blvd., Chicago 4, HL 


CONCENTRATE 


GUARANTEED UNIFORMITY 


Cerophy! Laboratories, Inc. 


ESTABLISHED 1936 


Genera! Offices: 2438 Broadway, Kansas City, Missounl 
Sales Agents: Snow & Co., 3039 E. 12th St., 
los Angeles 23, Calif.; Gray-O’Keefe Co., 
P.O. Box 4, Springville, N. Y.; Cereal By- 
Products Co., Chicago, Minneapolis, Omaha, 
Kansas City, St. Louis. 
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the margin and sells for the full 
price, $100, he gets $10, or 25% of 
$40. If he cuts to $90, he receives 
25% of the reduced margin, $30, 
which is $7.50. On the other hand, 
if his commissions are figured on 
sales at 10%, he would receive $10 
for selling at the full price, 10% 
of $100. If he cut to $90, he would 
have $9. The dealer has $1.50 less 
selling expense when using the mar- 
gin formula. These figures are cal- 
culated on the basis of 40% mar- 
gin, in which case, 25% of the mar- 
gin equals 10% of the sales. At dif- 
ferent margin levels, the percentages 
will vary, but the principle is the 
same. 
Price-Cutting Decreases 

If the dealer wishes to use the mar- 
gin calculation with or without an 
additional incentive plan, that is for 
him to decide. In our field work, we 
find that too few dealers base their 
selling payroll on margin. Those who 
do are using some form of incentive 
compensation also. And where they 


#3 


9-07. Bag 5% Less Than 10 


Why pay for 10-0z. burlap 
when 9-o0z. bag is adequate for 
Price differ- 
ential now about 5% (subject to market 

changes). Figure what you save! 


something 


PERCY KENT BAG COMPANY, (NC. 


many uses. $$-SAVER! 


KANSAS CITY @© BUFFALO @© NEW YORK 


oz. 


Mail Coupon or Write Today 
for Your FREE Copy! 


Learn how you can eliminate your complicated fortification 
problems with just one product ... one mixing operation 
using Vitadine for poultry and turkey feeds; Swinex for pig 
and hog feeds. You owe it to yourself to get these new facts 
about Vitadine and Swinex. Make sure your feeds keep pace 
with the very latest scientific developments. Write today! 


SETABLISGHEO 1800 


Main Plant and Offices 
WAUKEGAN, ILL. 


Midwest Plant 


Des Mornes, Nampa, Idaho 


West Coast Division 


FOR PIG AND HOG FEEDS 


Fortifies pig and hog 
feeds with all neces- 
sary vitamins and rare 
minerals, miracle vita- 
min B,, and antibiotics 
as approved by leading 
laboratories and 
agriculture schools. 


FOR POULTRY AND 
TURKEY FEEDS 


Fortifies poultry and 
turkey feeds to ap- 
proved levels of all 
vitamins and rare 
minerals including 


miracle vitamin Bis 
and antibiotics. 


Blatchford's 
Waukegan, Illinois 


GENTLEMEN: 


Please send your NEW Vitadine-Swinex Book to: 


City Zone___State____ 
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have switched the basis of calcula- 
tion, price-cutting has decreased up 
to 80%. In other words for every 10 
sales made at cut prices before, the 
salesmen now sell only two. 

The dealer can calculate selling 
compensation on the basis of margin 
and tie this calculation in with a 
bonus, drawing account, straight 
commission on a progressive scale, 
salary, profit-sharing, prizes or any 
other form of incentive compensa- 
tion he prefers. 

As for the amount of the com- 
pensation he can afford to pay, there 
are no standards. All dealers should 
know their selling costs. A study of 
their experience figures should tip 
them off as to what they can afford 
to pay. From there on out, they 
can set up safe percentages. Their 
experience figures will provide these 


calculations on margin as well as on 
sales so that they can make the 
switch without hazard. 

This survey covered dealers pay- 
ing compensation on sales, which ran 
from 2 to 7% on the first $1,000, the 
second $1,000 paying 3 to 8%, the 
third $1,000 paying 4 to 9%, 5 to 
10% on $4,000, etc. These rates were 
tied in with weekly salaries, drawing 
accounts and some holding back 20% 
of the commissions earned to tide 
the salesmen over slack periods. In 
one case, the dealer paid a fixed 
salary of $150 to $200 monthly, a 
flat commission thereafter, as little 
as 1%, the lower the salary, the 
more the plus commission. Another 
paid a salary for the first 30 days, 
then switched to a progressive com- 
mission arrangement. These dealers 
computed selling payroll on sales, 
but by transposing the percentages, 


SINASON - T 
INTER AMERICAN GRAIN CORP. 


Telephone HAnover 2-6680 


1 WALL STREET, NEW YORK 


Teletype— NY 1-3288 


EXPORTERS 


GRAIN @ FEEDS ® 


WIRE US YOUR OFFERINGS 


Want to play a little game of chance with Vitamin E? 


Your turkey- and broiler-raising 
customers can gamble that your 
feed will retain enough vitamin E 
from what comes naturally in raw 
feed materials. Of course, nature 
makes vitamin E in a rather un- 
stable form that tends to lose po- 
tency in milling, mixing, and stor- 
age. This leaves the birds to take 
their chances with E-deficiencies.* 

On the other hand, the gamble 
is not very smart economics. The 
cost of eliminating it 1s small com- 


*A collection of summaries of recent scientific research on 
tami E in animal nutrition 1s avatlable without charge. 


leaders in research and production of vitamin E 


R ALL, 


FLOUR 


“4 


pared with even a few birds out 
of a flock saved from turning into 
culls. 

Addition of Myvamix Vitamin 
E Feed Supplement makes the 
vitamin E content of your product 
a sure thing. It is a dry material 
that carries 20,000 International 
Units of Vitamin E per pound on a 
soy meal base. This vitamin E is 
in the form of d-alpha-tocophery] 
acetate, which retains its potency 
in feed for as long as six months 


| they can change to the margin for- 


mula with no trouble. 

The foregoing percentages or those 
shown elsewhere in this article are 
not intended to be standards for the 
dealer to follow. They may be low 
or high, depending upon the indi- 
vidual business. They are mentioned 
merely to show the variants used in 
computing salesman compensation. 
The dealer, because of the limited 
margin earned on feeds, may find 
it necessary to pay a lower commis- 
sion on such sales, whereas, related 
lines carrying a bigger margin may 
permit a bigger payment to sales- 
men. The dealer should go to his own 
records, analyze his experience fig- 
ures, and pay his salesmen what he 
ean afford. 

Trade-in Allowances Too Liberal 

Another form of price-cutting is 
to give too liberal a trade-in al- 
lowance where farm equipment is 
sold. To minimize the salesman’s de- 
sire to swap too generously, the best 
method we discovered is to pay him 
on the net amount of the sale and 
leave it up to him to sell the trade- 
in to get full commission. This pre- 
vents the salesman from giving too 
liberal allowances, or from taking in 
“dogs” or junkers, then leaving it up 
to the boss to recondition at big 
expense and worry about unloading 
them without loss. 
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at 100 F. 
We make immediate shipment 
in quantity, and our help on for- 
mulation details is yours for the 
asking. For information or a 
quotation, write, wire, or phone 
Distillation Products Industries, 
Rochester 3,N.Y.Sales offices: New 
York and Chicago W. M. Gillies 
and Company, Los Angeles and San 
Francisco « Grandone, Inc., Need- 
ham, Mass. * Charles Albert Smith 

Limited, Montreal and Toronto. 
“Myvamix” is a trade-mark, 


Also... vitamin A... distilled monoglycerides 
«++ more than 3500 Eastman Organic 
Chemicals for science and industry 


Distillation Products Industries is « division Eastman Kodak Company 


Moreover, in most instances, the 
margin earned on used equipment 
averages less than that earned on 
new merchandise, and so, the sales- 
man who gives too big an allowance 
or who takes in too many trade-ins, 
gets his income slashed coming and 
going if he is compelled to sell the 
used merchandise to get full commis- 
sion. Some dealers put a limit on 
the number of used units they will 
stock up for a salesman at any one 
time. If the limit is three, the sales- 
man can’t take any more trade-ins 
until he disposes of one or more of 
those in his stock to keep it within 
bounds. 

Moving “Snails” 

Comes a time in every dealer's 
life when he is stuck with “stick- 
ers” and it seems better to cut than 
not to cut. Under such circumstances, 
price-cutting at such a time may be 
considered legitimate merchandise, 
some dealers contend that it has a 
bad psychological effect on salesmen 
who may consider everything a 
“sticker” that they canot sell read- 
ily, when the lack of sales move- 
ment may be due to defective or 
deficient selling technique. For this 
reason, some dealers outlaw price- 
cutting, even on the slowest “snails.” 
They move them by “jacking up” 
the commission rate, as high as 40% 
on the selling price in one case we 
reviewed. The same plan is workable 
where margin is the basis of selling 
compensation. Some dealers pay a 
flat bonus to move “snails,” others 
run sales contests. They report the 
end-results more. profitable than 
price-cutting on clearance sales and 
the like, and that the salesmen are 
happier because they earn a fat com- 
mission on such business. 

Some dealers, whose budgets show 
that they must maintain a certain 
margin on sales, check this figure 
each month and divide a bonus 
among the salesmen if the goal is 
reached. If the salesmen top the 
desired percentage, the dealers di- 
vide a portion of the excess among 
the salesmen and keep the remainder. 

The dealer could, if he wishes, 
pay off on each individual sales in 
accordance with the amount of mar- 
gin earned, whether the salesman 
made it or topped it, but this might 
involve a lot of paperwork. There 
are various methods of making these 


Be sure to see the KELLY DUPLEX ad next week 


PRODUCTS OF 

SCIENTIFIC MERIT 

OFFER YOU EXTRA PROFITS 
investigate today. Write to Dept. F. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 


WATER SOLUBLE * FAT SOLUBLE 
VITAMINS - ANTIBIOTICS 
In Any Combination at 
Desired Potencies 


RUDY 
ESCHENHEIMER CO. 
Midwest Distributor 

Box 147, 


VITAMINS, INC. 
809 W. 58th Street 
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awards, but the basic principle, as 
outlined, is the same. The reader can 
“roll his own.” 


Don’t Tap Net Profits 

Too many dealers, as eager as 
their salesmen, to get top-bracket 
dollar figures on the sales sheets, 
will connive with the men to banter 
prices with customers who play hard 
to get, thus, the men feel that they 
can call the boss anytime to get a 
better price. Such dealers participate 
in price reductions because they 
think of a price-cut in terms of the 
selling price and not the net profit. 
A price-cut can come only out of the 
net profit because the- other compo- 
nents of the price, the cost of goods 
sold and overhead expense, are fixed 
outlays. The only till that can be 
tapped is the net profit. 

The dealer mentioned in the fore- 
part of this article thought sub- 
consciously along these lines until 
we called it to his attention. He 
would cut prices 10% or more, if 
necessary to make a sale, and his 
net, even in 1952, when it averaged 
up well compared to others in this 
field, was less than 10%. No won- 
der he earned so little in 1951. 


Prestige 

Of course, a dealer must have 
prestige to be able to harness his 
salesmen to a sales-pulling job that 
penalizes them so drastically if they 
cut prices. To get prestige, he must 
do a good advertising and sales pro- 
motional job. 

The dealers using the selling pay- 
roll based on margin formula all had 
attractive showroom displays, spon- 
sored direct-mail programs, newspa- 
per advertising and other effective 
media, enabling the salesmen to get 
profitable prices. If they didn’t, they 
didn’t blame it on the boss and took 
a licking on the commission. 

The dealer who marks up his mer- 
chandise for maximum profitability 
and utilizes the fundamentals in this 
article to minimize price-cutting ten- 
dencies on the part of his salesmen 


will maneuver successfully whether 
business shifts into lower gear or 
continues along in high. 

The following tables show how 
selling payroll figured on the mar- 
gin discourages a salesman from 
price-cutting, encourages him to get 
the most profitable price. In both 
tables, the salesman starts with the 
same dollar commission on each $100 
worth of merchandise sold at regu- 
lar prices, but if he cuts prices he 
loses more money under the margin 
formula. Notice that the price-cuts 
are the same in both tables, also 
the margin earned—40% 

Table No. 1 


Salesman Paid 25% Commission on 
Marg 


$100,00—full selling price 
60.00—cost of product sold 


$ 10.00—margin earned on sales 
$ 10.00—commission paid salesman 


$ 90.00—price cut $10 
60. me cost 


$ 30,.00—reduced margin 
7.50—commission paid 


$ 85.006—price cut $15 
60.00—same cost 


25.00—reduced margin 


$ HOW TO 


Commiatten “l freshly painted are your best calling card 
$100.00—full selling price DRESS UP to those looking and those passing by. 
60.00—cost of product sold Generous, well-kept parking areas make 
it easy for prospective customers to do 
J i ed on sal 
10. YOUR their feed buying. 
Don’t let your store front get a dirty face. 


By cut $10 
).00—same cost 


store look more inviting. Signs kept 


Scrub it often and you can change the 


$ 30.00—reduced margin FEED whole complexion of things as far as in- 
neerned. 


$ 9.00—commission paid 
$ 85.00—price cut $15 
60 it 


creased business is co 


Arcady has prepared a booklet that con- 


tains hundreds of inexpensive ways the 
$25.00—reduced margin feed dealer can improve his store and in- 


$ 8.50—commission paid 
Under margin formula 


crease his business. To get your free 
copy, address a postcard to: 


salesman loses .........$2.50 $3.75 
Under sales basis 

formula ....... 1.00 1.50 
Under margin formula 

dealer gains . . 150 2.25 


The mathematical variances depend 
on the size margin, the dollar vol- 
ume and the compensation percent- 
ages paid salesmen, but in all cases, 
the figures favor the dealer using 


A Complete Line of Hog, Poultry, Turkey, Dairy 
and Cattle Feeds 


ARCADY FARMS 
MILLING COMPANY 


Dept. 12A7, 223 W. Jackson Bivd., Chicago 6, IL 


the margin formula. ONE OF 4 SERIES OF SALES BUILDING TIPS FOR FEED DEALERS 


MOLASSES 


WENGER HI-MOLASSES WENGER 600 SERIES WENGER 700 SERIES STORAGE 
PELLET MILLS MOLASSES MIXER MOLASSES MIXER TANK PUMP 


WENGER 
50 SERIES 
LIQUID 
FEEDER 


WENGER 100 SERIES 
LIQUID FEEDER 
50 and 100 SERIES feeds molasses direct to 
tempering chamber of hard type pellet mill. 
ADDS MORE MOLASSES—DOES IT EASIER. 


WENGER PELLET COOLER— 


Handles Hi-Molasses or 
Hard Type Pellets 


No baffles or feeder wings to crush range 
cubes—no jamming or scuffing—moves 
pellets gently across air stream—conveys to 
convenient locations for bagging—hangs 
under ceiling where space is usually avail- 
able—pulls cold air from outside building. 


Write for Full Information 


WENGER MIXER CO. 


WENGER 600 with swivel incline 


Sabetha, Kansas 


Continuous production with feeder —swivels 250°—feeds EXPORT DIVISION: 301 Scarritt Arcade Bidg. 


swivel incline auger 


out of 2 mixers 


Kansas City 6, Mo. 


Clean, sparkling windows make your entire 
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No. 1 Sin 
of Selling 


FOR THE RETAILER 


feature 


By Will Christoph 


HAT is the feed dealer's big- 
gest selling sin? It is not 
exaggeration, lack of com- 


plete information, or misrepresenta- 
tion, serious as these things are. 

The biggest sin in selling is “assum- 
ing that the customer knows more 
than he knows about the product you 
are trying to sell him.” 

The feed dealer and his employee 
are so schooled in feed knowledge as 
a rule, and they live with this knowl- 
edge every day, that so much of it is 
taken for granted. The feed dealer 
and his employees then get into a 
state of mind where they think that 


Qo 
d Film 


surely the farmer knows these simple 
fundamental things about feed 
Therefore, we will not bore him by 
trying to explain them to him, We 
will highlight only the superior fea- 
tures of our products. That’s where 
the extra sales can be made. 


also 


Don’t Skip Fundamentals 

What's wrong with such thinking? 
By skipping the fundamentals, and 
assuming that the farmer 
about them, your so-called higher 
type selling has a shaky foundation 
to rest upon. 

Shopping in a department or fur- 


all 


| 


| niture store is an education in itself. 

' Most salesmen in those stores find 
out what kind of rug or carpet you 
ire interested in. They will then tell 
you about the weave, whether the 
carpet is all wool or part wool and 
rayon, twist, loop or what not. They’ll 
explain everything if you show the 
slightest interest. 

Why? 

They know that people want and 
need information about weaves and 
types of carpeting before buying. 
They assume in most instances that 
the prospect knows little about rugs 
and carpets and they start from 
scratch. The prospect can understand 
what they say and can then consider 

the facts in the carpet buying 
problem. 

I have heard feed dealers talk to 
farmers about their feeds and men- 
tion protein content just as if the 
farmer knew everything about the 


knows | value of proteins in poultry feed. 


How can this selling be improved? 
While telling the farmer about the 
protein content of the feed, mention 
also some scientific finding that has 


BRUNETTI 
NECATRIX 
MAXIMA 
-RVULINA 


Coccidiosis is caused by many species of coccidia that attack 
the gut in different places. SULFAQUINOXALINE is the only 
drug that combats all dangerous poultry coccidia. 


Help your customers make bigger poultry profits— 


formulate with 


Your customers benefit two ways when you include 
SULFAQUINOXALINE in your poultry mashes to prevent 


coccidiosis outbreaks. 


1. Preventive levels of SULFAQUINOXALINE in feed 
can cut production costs by slashing coccidiosis 


Coccidiosis is so common and can hit profits so hard, 
why risk incomplete protection? Guard your invest- 
ment and customers’ profits with SULFAQUINOXALINE. 


Powerful advertising in national farm and poultry jour- 


mortality to 2 per cent or less—drastically reduc- 


ing stunting. 


2. Exposed birds fed SQ bring higher returns due to 
better finish and greater market weight. 


Proved effective in hundreds of millions of birds, 
SULFAQUINOXALINE has the widest margin of safety of 
any coccidiostat now in use. And remember, poultry 
coccidia have shown no resistance to SQ in over four 
years of commercial use. 


nald, regional and local farm papers, and on radio and 
billboards is building acceptance for SQ. 


MERCK & CO., INC. 


Manufacturing Chemists 
RAHWAY, NEW JERSEY 


been made about the value of protein 
in this particular amount for the 
poultry or livestock. Then as the 
farmer listens, he may or may not 
know already that which you have 
told him. But if he doesn’t he is not 
put on the spot for his lack of knowl- 
edge; you have allowed him, by your 
manner of presentation, to “pick up” 
this knowledge during the sales talk. 

Farmer Usually Eager to Know 

Just because the farmer says noth- 
ing as you talk, does not mean he is 
not listening carefully. He may be 
anxious for every bit of information 
you can give him, and at the same 
time he may not wish to reveal how 
little he knows about this particular 
feed or its ingredients. But you can 
sell him through the proper presenta- 
tion of facts. 

It has been revealed that many 
farmers are still in the dark about 
the function of antibiotics, that they 
are confused. Therefore, when you 
mention that your feed has anti- 
biotics, explain casually that this one 
or that one has this special function. 

The labels on your bags of feed, 
telling the ingredients, have a story 
in themselves. As a feed salesman you 
owe it to your customer to know and 
to use an application of one or two 
of the ingredients in that bag of feed 
as you sell it. Mere mention of 
the ingredients in the feed will not 


FISHMEAL 


FISHLIVER OILS — BONE MEAL 
and OTHER FEED INGREDIENTS 
LINDFORS CHEMICAL CO. Inc. 


One Bast 42nd St., New York 17, N. Y. 
Murray Hill 7-8289, 7-8290, 7-5340 


Make Your Customers 
GOOD Customers... all year ‘round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K. CLOFINE, Inc. 


MILK PRODUCTS 
612 Bulletin Bidg. Phila. 7, Pa. 


MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
meke the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


118 8. 6th St., Minneapolis 2, Minn. 


© Mork & Co., lnc. 
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MOLASSES DISTILLERS 
FORTIFY FEEDS WITH Pp ACO DRIED SOLUBLES 


(For a limited time only) . .. To acquaint 
You can maintain your reputation for quality feeds, attract mew business at you with the economic and practical 


advantages of Paco we will ship on 
request (on your official letterhead) a 


PACO AT 2¢ A POUND... 
($40.00 PER TON—BULK BASIS F.O.B. PHILADELPHIA, PA.) 


Potency and effectiveness now comparable with other fortifying agents selliag 
at three times the amount. Paco provides a good balanced protein, B- Vitamin, 
essential minerals plus unidentified growth factors. 


reasonable prices with... 


Palatable to stock, it is granular, free flowing, dust free and stores well for loog 
periods. These solubles can also be furnished at guaranteed riboflavin potencies 
of 40, 125, 250 and 500 micrograms per gram or higher, if desired, at added 
cost. Orders accepted for immediate or deferred shipment. 
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Want to FAN 
advertise to the 


YOU NEED 


FEEDSTUFFS 


THE 


LEADER 


IN ITS FIELD... 


EDS 


y wewsPare® 


A weekt 


° 


¥ FEEDSTUFFS leads the field 
in advertising with a total 
of more than 375 current 


\ 
{hi 


tts 


advertisers. 


FEEDSTUFFS le: 


BLANKET COVERAGE ... 


FEEDSTUFFS leads the field in giving COMPLETE 
coverage of the formula feed manufacturing and dis- 
tributing industry, with the largest paid circulation and 
the largest total circulation. Consistent advertisers 
reach more than 40,000 important individuals and firms 
in all segments of the feed industry through the col- 
umns of FEEDSTUFFS. These include more than 
8,500 feed mills and manufacturers, more than 5,300 
wholesale dealers, more than 23,000 retail dealers and 
more than 5,800 chick hatcheries that dea| in feeds. 
Advertisers using FEEDSTUFFS weekly have their 
message delivered with more than 700,000 copies of the 
magazine annually, more than twice as many as any 
other publication in the industry. FEEDSTUFFS of- 
fers blanket nation-wide coverage matching the needs 
of advertisers with national distribution. 


SELECTIVE COVERAGE ... 


FEEDSTUFFS offers “direct-hit” coverage of the in- 
dustry by sectional geographic areas. The controlled 
portion of the circulation of the magazine goes to a 
carefully selected list of companies in the feed industry 
on a weekly rotating schedule directed to one geo- 
graphic section of the Unitéd States each week. This 
effective combination of paid and controlled circula- 
tion was established for advertisers who are limited 
by freight rates and other factors in their sales distribu- 
tion. It offers such an advertiser virtually complete 
coverage of the industry within his sales territory, 
without paying the high costs of a large national cir- 
culation. As of January 3, 1953, about 9,900 receive 
FEEDSTUFFS weekly and the remainder is reached 
periodically through a system of weekly controlled 


mailings of 4,000. 


If you have something to TELL — and SELL —to the billion dollar 
feed industry you need the LEADER in the field. Give us a call. 


THE MILLER PUBLISHING CO. 
The Businesspaper Family Serving 
the Related Fields of 


Flour, Feed, Grain and Baking 


Tue NorTHWESTERN MILLER + FEEDSTUFPS 
Tue AMERICAN BAKER MILLING PropucTION | 


4 


118 South Sixth St., Minneapolis 2, Minn. 


BRANCH OFFIcEs: New York, Chicago, Kansas City, Toronto 
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ing confidentially with another and 
it will impress the prospect. 

Take an example from the automo- 
tive field. When you go to buy a new 
car, the salesman, seeing you drive 
up, knows at a glance the make and 
model and the condition of the car. 

But when he tries to sell you a 
new car, even if it is the same make 
of car as the one you own but a new 
model, does he skip anything in the 
sales presentation? He does not. 


always impress some farmers, for the 
simple reason that many of them do 
not know the importance of some of 
the ingredients in the feeding process. 


Give Information Subtly 


It is your duty as a salesman to 
subtly work in the uses and values of 
these ingredients in the feeding pro- 
gram, without making the farmer 
feel that you are telling him some- 
thing he should already know. Give 


this information as one man convers- He'll tell you everything, if you will 
let him. He knows that you know 

x } / something about automobiles, for you 
radia "9 Guy IHC. have already owned a car, yet he does 

BROKERS not hesitate to give you even the most 


@ FISH MEAL—BONE MEAL | fundamental facts as well as high- 
a PHOSPHATE | lights about the new car. 

| Why does he do this? Because the 

YORK 36, 1-2083 industry’s records show that pros- 

pects want all this information and 


that this type of selling actually sells 
more automobiles than any other 
sales method. 


Turning a Point Into a Sale 

When you are trying to sell feed to 
a farmer you do not know just which 
factor may turn the tide and make 
him a customer. Perhaps some little 
minor thing you explain about the 
feed will be the deciding factor. If 
you stress only the spectacular things 
about your feed, you may miss those 
minor points which sway some cus- 
tomers. 

You can explain some new gadget 
to a friend, for example, and he'll be 
satisfied with hearing about the im- 
portant features of the product, but 
if you try to sell that gadget to him, 
he’ll want to know more about it, 
perhaps everything you know con- 
cerning the product. 

It’s the same with feed. When the 
farmer wants to buy quality feed, he 
wants all the information he can get 
from you about it, nothing less. 


RURAL FIRES NUMEROUS 


About 29% of all deaths from fires 
in the U. S. occur in rural areas. 


RYDE’S 
Flaked 


DOG FOOD 


© 25% PROTEIN e READY TO EAT 


Ryde’s Flaked Dog Food provides needed nourishment in balanced 
diet form. Supplies vitamins and minerals essential to growth and 
good health—has “Appetite-Appeal” for all pets. Ready-cooked, 
Ryde’s Flaked Dog Food is convenient to feed. Thoroughly and 
uniformly mixed and formulated to the same high standards of 
Ryde’s other specialty feeds. 


RYDE & COMPANY 5425. w. Roosevett chicago 50, 1. 


Do You Need a 


BULK FEED 


and 


GRAIN TRUCK? 


WRITE TODAY for informa- 
tion about a Simonsen Unloader 
to fit any truck with a standard 
grain or stock box. 


SIMONSEN MFG. CO. 


Dept. FS QUIMBY, IOWA 


WHY LOWER 
WITH W-W 
HAMMERMILLS? 


BECAUSE... 


W-W’s exclusive Star Cylinder serves 
a double purpose os a flywheel ot 
the same time its tungston carbide 
tipped hammers strikes the material 
to pulverize it to desired texture. 


Many other features include easy-to 
release hold down levers for hood, 
grey cast iron frame to reduce vibra- 
tion, no pre-grinding principle, plus 
many others. Eight models, or made 
to specifications. 


Write for New Catalog of Complete Line 


W-W GRINDER CORP. DEPT. 311 WICHITA, KANSAS 
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puts the “QUALITY” 
into KASCO FEEDS 


Continuous laboratory and 
farm research conducted 
by nutritional experts is 
the foundation of Kasco 
feed quality... That is 
why Kasco feeds RESELL 
THEMSELVES! 


Distributed in Minnesota, North and South Dakow 
and Western Wisconsin by: 


Blomfield-Swanson 


7M Midland Bank Bidg Minneapolis 1, Minnesoms 
Phone: ATlantic 6519 


Raise top-price market stock 
with better feeding methods 


this book helps you 

by explaining 
—the nutrients required by the animal body 
—the relative value of feeds in supplying them 


HIS book enables you to apply the results of modern 

research in chemistry and physiology to the improvement of 
livestock—shows you how each nutritive element affects growth, development, and 
performance of farm animals. It shows the symptoms of each dietary deficiency, and 
provides an analysis of each required food element—carbohydrates, lipids, proteins, 
and various inorganic elements. It includes studies of feeding experiments, analyses of 
nutritional balances, measures of food energy, etc. It explains how nutritive elements 
affect growth, reproduction, lactation, and work performance. 


Just Published— Third Edition 


ANIMAL NUTRITION 


By Leonard A. Maynard 
Professor of Nutrition and Biochemistry 
Director of the School of Nutrition, Cornell Univ. 


McGRAW-HILL PUBLICATIONS IN THE AGRICULTURAL SERIES 
3rd Edition, 474 pages, 77 illus. and tables, $7.00 


fives a wealth of data on what feeds to 
give your animals, how much to give 
them, how much extra to feed during 
lactation, etc. 


HIS Third Edition provides the same 

comprehensive reference on the prin- 
ciples of nutrition and their application 
to farm animals as the previous editions, 
PLUS new developments in the field. It 
covers the standard, constantly-needed 
facts you need on feeding farm animals 
and also shows you newly-discovered 
facts about how certain acids, minerals, 
vitamins, etc., can help in raising health- 
ier, more productive animals. 


It covers the physiochemical bases of 


It gives the facts you need on recom- 
mended feeding standards, based on re- 
sults of extensive research at agricultural 
experimental stations. 


It includes revised information on en- 
zymes, the absorption of lipids, the me- 
tabolism of inorganic elements, vitamins, 


the life processes in animals—shows how 
the chemical composition of the different 
kinds of food can influence animals—and 


feeding measures, metabolism in work 
production, the influence of iodinated 
proteins on milk secretion, etc. 


Feedstuffs 


118 Be, 6th Street, Minneapolis 2, Minn. 


| 
y 
“a 
Ba Write for franchise informati 
rite tor tranchise intormation 
KASCO MILLS, Inc be 
have... 
\ 
(Ry cong) 
| MIXES BROKERAGE 
? 
§000-0 
| 
4 
x2 
| 
5 
| Ds # 


54--FEEDSTUFFS, July 18, 


Gordon Reiners, 
Manager of the 
Livestock Depart- 
ment of Ultra-Life 
Laboratories, Inc., 
and Director of the 
Ultra - Life Live- 
stock School. 


READY TO WORK FOR 


Could you afford to hire this man? Possibly so, but 
it would add considerably to your overhead. How- 
ever, you can get the benefit of his vast experience 
free by becoming a user of Ultra-Life Livestock Sup- 
plement. Mr. Reiners’ knowledge of livestock nutri- 
tion and corrective feeding is tops, and, more impor- 
tant to you as a feed manufacturer, he can turn this 
nutritional knowledge to your benefit through im- 
proving the service you render your customers. Many 
; cattle feeders are complaining today, but those Mr. 
Reiners has worked with are making money. 

Through the years, this man and other nationally 
known experts on the Ultra-Life staff are working 
hard with users of our products in ways that really 
get results. Why not find out what they can do for 
your business? 


trace mineral concentrates. 


fication of feeds which they 


‘ Feeds made with Ultra-Life are proved to 
give exceptional results, economically. 
information gladly furnished on request. 


ULTRA-LIFE LABORATORIES, Inc. 
Main Office and Plant EAST ST. LOUIS, ILL. 


Ultra-Life Laboratories is one of the nation’s 
largest and oldest manufacturers of vitamin- 
These concen- 
trates are used by important feed manufac- 
turers in all parts of the country for forti- 


AMERICAN SOYBEAN ASSN. 
WILL MEET IN ST. LOUIS 


HUDSON, IOWA — Four half-day 
sessions on present-day problems of 
the soybean industry, as well as the 
annual banquet and entertainment 
are promised for the 33rd annua] con- 
vention of the American Soybean 
Assn. at Hotel Jefferson, St. Louis, 
Aug. 20-21, according to George M. 
Strayer, association secretary-treas- 
urer 

An outlook forum with a pane! dis- 
cussion on “Where Are Soybeans Go- 
ing?” will feature the final 
on the afternoon of Aug. 21. Speakers 
will cover marketing, soybean oil 
meal, research, world markets, the 
federal government and fats and oils 


session 


In addition there will be sessions 
on the general subjects of produc- 
tion, soy products and marketing, 


with leading authorities to cover each 

subject. 

The sessions om soybean production 
and products will be held Aug. 20, 
with speakers covering varieties, 
grass and weed control, fertilizer on 
soybeans, practical production meth- 

| ods and expansion of markets. 

The session on marketing will be 
held on the morning of Aug. 21, and 
speakers will discuss grades, exports, 
prices, intelligent marketing, usage of 
urea, the administration in Washing- 
ton, and Canada as a continuing 
market. 

The annual association banquet and 
presentation of honorary life mem- 
berships will be on the evening of 
Aug. 20. 

Convention 


YOU 


attendants have their 
choice of St. Louis municipal opera, 
| “Kiss Me Kate,” seeing the St. Louis 
Cardinals play Chicago or Cincinnati, 
or a river excursion. The association 
is holding tickets for the opera and 
also the Cardinal games until Aug. 1 
Members may obtain them through 
the association at Hudson, Iowa, un- 
til that date 

Reservations should be made di- 
rectly with Hotel Jefferson, St. Louis. 


ARK VALLEY ALFALFA 
COMPANY PLANT BURNS 
HUTCHINSON, KANSAS — Fire 
destroyed the Ark Valley Alfalfa 
Mills Co. plant here July 10. Prelimi- 
nary estimates of damage ranged as 
| high as $200,000, which included 
| $80,000 worth of alfalfa meal stored 
| in the one-story brick structure. 


manufacture. 
Full 


The fire broke out at around 6:30 
p.m., and the fire department reached 

| the scene about 7 p.m. By that time 
| the burning meal had sent billowing 
| clouds of black smoke visible all over 
| Hutchinson, Four fire companies and 


RICHARDSON 


. -. helps make money 
from Chows for 


INA 


hing up to 60,000 pounds of laying Chows per hour and bagging it 
lb. bogs ACCURATE BY WEIGHT. 


SOLUTION: Y 


Installation of one Richardson E-50 Duplex Bogging Scale. This versatile 
unit operates with two weigh hoppers .. . one loads while the other 
discharges. Speed—-18 to 20 50-lb. bags per minute with consistently 
high accuracy. 


Wei 
in 


Ralston Purina Company, Bloomington, Illinois, one of the 
nation’s leading processors of feedstuffs, does a high-volume 
business in cattle, hog, and poultry Chows. And to insure fast, 
accurate production, they consulted a Richardson engineer. He 
made a thorough production survey and recommended this in- 
stallation--a labor-saving, cost-reducing Richardson E-50 Duplex 
Bagging Scale that guarantees high volume with consistently 
accurate weight. 

Richardson has made a specialty of engineered materials 
handling by weight for more than fifty years. This practical 
experience in solving bagging, mixing, proportioning, and auto- 
matic weighing problems for every field of processing is avail- 
able to you. 


MATERIALS HANDLING BY WEIGHT SINCE 1902 


Call in a Richardson engineer, and at no obligation to you he'll 
gladly make a survey of your present operations. His suggestions 
can point the way to more consistently profitable operation. 


Richardson Scale Co., Clifton, New Jersey. Feeder-Weigher Systems of 
All Types: Automatic Bulk-Weighing Hopper Scales, Including Conveyor- 
Feed Types * Continuous Feeder-Weighers * Automatic Bagging Scales 
Bag Sewing Conveyors * Packers * Process Control Panels. Branch 


offices in: Atlanta * Buffalo Boston Chicago Detroit 
Houston * Minneapolis * New York * Omaha * Philadelphia * 
Pittsburgh * San Francisco * Wichita.-* Montreal * Toronto. 


a ladder company fought the blaze, 
which had too much of a start. 

Approximately 2,000 tons of alfalfa 
meal were stored in the building in 
addition to the machinery and office 
equipment, Howard Carey, president, 
said. 

The entire plant was a loss. “Tons 
of water were thrown on the fire. The 
dry alfalfa meal, which absorbed the 
water, kept on burning. About 40 
firemen fought the blaze. Fifty small 
boys armed with tall weeds, tree 
limbs and borrowed shovels kept the 
grass fire around the building under 
control while firemen kept at the 
bigger job. 

Firemen fought the blaze from the 
inside as well as outside until in- 
tense heat and danger from the fall- 
ing roof drove them outside. While 
firemen were fighting the blaze, water 
pressure dropped, and a plea was put 
out over the radio and television for 
Hutchinson residents to shut off all 
water. 


NEW YORK MILLERS’ GROUP 
WILL MEET AT JAMESTOWN 


JAMESTOWN, N.Y.—The Mutual 
Millers & Feed Dealers Assn. will 
hold its annual convention at the 
Hotel Jamestown, Aug. 25-26. The 
first day will be entirely relaxation, 


| with golf scheduled at the Chautau- 
| qua Golf Club in the afternoon and 


a baseball game in the evening as 
guests of the Ames-Burns Co. and the 
Wilber Feed Co. 

On the second day the annual busi- 
ness meeting will be followed in the 
afternoon by a talk by Dr. E. I. 
Robertson, director of nutrition for 
John W. Eshelman & Sons, Lancaster, 
Pa., who will illustrate his talk on 
recent developments in the nutrition 
of farm animals with unique visual 
aids. Luncheon speaker will be Prof. 
James L. Hayes, economics professor 
at St. Bonaventure University and 
in the afternoon E. C. Holcombe, Bor- 
den Co., will talk on merchandising. 
Banquet speaker will be Dr. David H. 
Read, chaplain of the University of 


Edinburgh, speaking on “How It 
Looks from Scotland.” 
L. W. IRVING DIES 


PHOENIX—-L. W. Irving, 64, pres- 
ident and director of the Southwest 
Flour & Feed Co., died July 5 in a 
hospital here. Mr. Irving anda part- 
ner, William T. Studer, formed the 
Southwest Flour & Feed Co. in 1919. 
He was also a director of the Hayden 
Flour Mill, Tempe, Ariz. 
CONFER ON CATTLE DISEASE 

WASHINGTON-—Acting Secretary 
of Agriculture J. Earl Coke has an- 
nounced the appointment of Dr. 
Charles U. Duckworth as special as- 
sistant to the Secretary of Agricul- 
ture to serve in the cooperative ef- 
forts with Mexico for the eradica- 
tion of foot-and-mouth disease in that 
country. The acting secretary is ask- 
ing Dr. Duckworth to go immediate- 


MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 
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118 8S. 6th St., Minneapolis 2, Minn. 
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CLOUD-SEEDING SUCCESS 
AT DA, LAS REPORTED 


DALLAS—Good success in seeding 
clouds with silver iodide is reported 
from experiments conducted here in 
an effort to break up the drouth. The 
tests have been carried out under the 
supervision of Dr. Irving P. Krick, 
former head of California Institute of 
Technology meteorology department 
and the weather expert of the Nor- 
mandy invasion during World War II. 
The city of Dallas paid Dr. Krick 
$36,505 under a six-month contract. 
From Jan, 1 to June 1 the cloud-seed- 


as Murray C. Smouse, Albany. 
Ackerman-Beardsley-Bennett, Inc., a 
wholly-owned subsidiary of Barber & 
Bennett, Inc., recently held its an- 
nual meeting also and the following 
officers were elected: President, 
Franklin Beardsley; vice president, 
Noel S. Bennett, Jr.; treasurer, David 
W. Kinney; and secretary, L. M. 
Carle. These officers were also elected 
directors together with Earl S. 
Ackerman. 


SLIGHT DECLINE SHOWN 
IN N. J. FEED TONNAGE 
NEW BRUNSWICK, N. J.—The 


periment station. The tonnage figures 
are reported by manufacturers. 

Back in 1943 the feed tonnage was 
597,010. The annual totals were more 
than 600,000 tons from 1944 through 
1948; in 1949 and 1950, they were 
above 700,000 and approached the 
800,000-ton level; and then in 1951 
the tonnage went over 800,000 and 
approached 900,000. 


MISSOURI FEED STORE SOLD 

HUNNEWELL, MO.—L. M. Lan- 
drum has sold his feed, seed and coal 
business to Roland Sherwood, for- 
merly of Rock Island, Ill. Mr. Lan- 
drum has retired after 46 years in 


FEEDSTUFFS, July 18, 
23 years, died recently at his home 
He joined the Kellogg firm in 1920 
as assistant traffic manager and in 
1944 was made traflic manager. In 


retary and assistant treasurer of t 
son and two daughters. 


FEED PRICES 


CHICK STARTER 


ing operations increased Lake Dallas | amount of commercial feed sold in | business, the last 13 as operator of PRICE BOARDS! 

water by = o, or from 22,200 acre New Jersey in 1952 was 870,386 tons, the feed store 18136" 21 SLOTS PLYWOOD BACK 

feet to 102,800 acre feet. Neighboring according to a report from the state COMPLETELY CHANGEABLE 


water bodies decreased during this 


chemist. 


F. N. ROUND DIES 


NEO-WHITE LETTERS MOUNT 


period, including the 5% loss at Ft. The 1952 tonnage was slightly ON PANELS LIKE A STAMP 
Worth’s Eagle Mountain Lake and smaller than the record 1951 total BUFFALO Frederick N. Round. Numbers snap in and out. 


Lake Wichita Falls loss of 22%. 
Twelve silver iodide generators were 
operated for a period of 869 hours and 
45 minutes. Good results were ob- 
tained in the face of the fact that 
there were only 22 good seeding days 
during this six months. 


ly to Mexico to confer with the Min- 
ister of Agriculture and other Mexi- 
can officials and to assist in formulat- 
ing a program that will lead to an 
early eradication of the disease. The 
sooner eradication can be completed, 
the sooner the burden created by 
the disease will be lifted from Mexico 
and normal trade between the two 
countries can be restored, govern- 
ment officials said. 


SOYBEAN MEAL OUTPUT, 
SHIPMENTS SHOW GAIN 


WASHINGTON Production of 
soybean cake and meal in May at 
488,621 tons was larger than in April 
and shipments were correspondingly 
higher, the U. S. Bureau of the Cen- 
sus reports. 

April production totaled 456,080 
tons. Shipments and transfers in May 
totaled 483,104, compared with 442,- 
984 in April. Crushers’ stocks at the 
end of May were reported at 172,836 
tons, compared with 167,319 at the 
end of April 

Cottonseed cake and meal produc- 


tion in May totaled 129,515 tons, 
compared with 181,730 in April. Lin- 
seed oil meal output in May was 


22,168 tons, down from the April out- 
put of 31,130 tons turned out in April. 
BARBER & BENNETT OFFICERS 

ALBANY, N. Y.—At the annual 
meeting of the stockholders of Bar- 
ber & Bennett, Inc., the following 
officers were elected: Earl S. Acker- 
man, chairman of the board; Noel S. 
Bennett, Jr., president; David W. 
Kinney, executive vice president; 
Franklin Beardsley, vice president; 
and Mrs. F. S. Bennett, secretary and 
treasurer. These officers were also 
elected to serve as directors as well 


In Canada it’s... 
N. D. HOGG, LTD. 
Feed Ingredient Merchants 


1554 Yonge Street 
TORONTO 


ILELTOPF. 
OR POULTRY 


“Remember 


of 882,956 tons, the report shows. 
The report, on “Commercial Feeds in 
New Jersey — 1952,” was published 
by the New Jersey Agricultural Ex- 


66, of Eggertsville, a suburb of Buf- 
falo, who retired July 1 as assistant 
secretary and assistant treasurer ol 
Spencer Kellogg & Sons, Inc., after 


$15.95 
FRUCHEY SERVICE CO. 


Box 461 Napoleon, Ohle 


1948 he was appointed assistant sec- 


he 


firm. Surviving him are his wife, one 


~ GRADING AND 


“TESTING EQUIPMENT 


YOUR CUSTOMERS drive late model cars, use new farm 
machinery and time-saving electrical appliances. Naturally 
they want to do business with the elevator that uses the 


latest and best grading equipment. 


YOUR PROFITS depend on your grain testing equipment. 
If yours is inaccurate or inadequate, you may lose custom- 


WITH, MODERN, 
TROUBLE-FREE 


ers by discounting good grain. Or, should you fail to dis- 
count lower grades, you may lose thousands of dollars 
when you sell the grain. 


THESE PROFIT PROTECTORS~ used by Boards of Trade, 


SEEDBURO. 


State and Federal Inspectors—can be bought from 


Check Your Equipment NOW .. . Order Today 


No. 400G STEINLITE — the World's Most widely 
used moisture tester. Easy to operate, fast, accurate. 
Chorts check against government inspection points. 
Guoranteed the best moisture tester for grain, corn, 
soybeons, nuts. On 10 day free trial No. 400G. 
Only $420.00. 


500 A-63” ALUMINUM GRAIN TRIER. Weighs 
only 4 pounds. Easier to handle. Greater strength 
ond resiliency withstands hard usage. Worth a pre- 
mium because it lasts longer is easier to use. $33.00 


No. 34 BOERNER SAMPLER AND MIXER. Reduces 
size of representative samples of grain. insures ac- 


curacy in mixing samples and grading. Price $98.85. 


No. 14 FOUR-IN-ONE SCALE. For weighing sam- 


ples and moil, determining test weights per bushel, 
Sensitive to 1/10 gram. Complete, 
$44.75. 


dockages, etc 
with cup.. 


No. 372 THERMO SAMPLER TORPEDO. For check- 
ing temperature and taking o sample from any point 
in a bin. 3-foot extensions ovailable. Price $17.50. 
Extensions $1.45 each. 

No. 77-6", No. 36-9” AND No. 79-12” BAG 
TRIERS. Nickel plated steel. Each $2.05, $4.00, 


$4.60. 
No. 150 FILLING HOPPER AND STAND. For use 
with | pint and | quart weight per bushel tester. 


Price, without cus $27.90. 


No. 22-5 GRAIN PROBE — 63”. The official Gov- 


ernment standord probe. Made of extra heavy gauge 
bross. Price $27.00 


No. 10 GRAIN DOCKAGE SIEVES. Mode of 20- 
1% inch inside 
Precision and commercial grades. Prices on 


gauge aluminum, 13-inch diameter 
depth 


request 


No. 26 WEIGHT PER BUSHEL TESTER. Accurate, 
tugged, durable. Complete with strike off stick, 1 
Quart capacity. Price... .$29.25 


No. 20 TRIER. Double-brass tube, open handle. 40 
inches in tength, 1% inches outside diameter, 6 
openings. Price .$17.50. 


No. 64 SAMPLE PAN. for handling somples of 
grain for testing and grading. $1.75 each 


PLEASE SEND DETAILS ABOUT ITEMS CIRCLED: No, 400G No 


500A-63” 


Build Customer Confidence and Profits 


' 

No. 34 No. 14 No. 372 No. 77-6" No. 36-9” No. 79-12” No. 150 

Calcium Carbonate when order | No. 22-5 No. 10 No. 26 No. 20 No. 64 

IOWA LIMESTONE CO wT COMPANY ADDRESS 
Des Moines, lowe Equirpme 


722 Converse Building * Chicago 6, Ill. 


| 
| GROWING MASH ‘5.90 
| | 
32x POULTRY SUPP. 
x 
| 
- a 
fe 


SHELLEY WALSH 


LINCOLN 
0678 


attention we to your te 
grain requirements. Give usacall. We 
will take care of your needs pe ' 


1002 FLOUR EXCHANGE ¢« MINNEAPOLIS 15 


Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 


Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


| cality, Mr. 


| production of 


| from 50 to 150 Ib., 


|} automatic 
| ing equipment was the D. 


Increasing Trend 


Toward Automatic 


Plants Reported 


LOS ANGELES-—Developments in 
recent months indicate an increasing 
trend toward “automation” in the 
handling and weighing of bulk mate- 
rials in the feed as well as other in- 


dustries, according to I. H. Richard- 
son, president of Richardson Scale 
Co., Clifton, N. J. Mr tichardson 


semi-annual 
Society of 


spoke recently at the 
meeting of the American 
Mechanical Engineers. 
Management in feed milling, chemi- 
cal, food processing and several other 
industries is beginning to 
highly advanced degree of remote au- 
tomatic weighing and materials han- 
dling without doubting practi- 
Richardson said 
He cited the complexities of modern 
formula-mixed prod- 
ucts, and he went on to say that 
“automation” is solving the problem 
of high accuracy at higher output. He 
said there are many automatic plants 
turning out hundreds of tons of 
formula-mixed products each @ay. 
Mr. Richardson outlined the opera- 
tions of a number of plants in various 
industries where new methods of 
handling bulk materials have recently 


accept a 


been adopted. Feed plants were 
among those mentioned. 
One of the first plants to install 


bulk handling and weigh- 
A. Stickell 
& Sons feed mill in Hagerstown, Md., 
Mr. Richardson said. Here, he con- 
tinued, 14 ingredients are delivered in 
prescribed quantities at timed inter- 
vals to alternate batch mixers. An in- 
dividual automatic scale weighs out 
each ingredient in batches ranging 
according to a 
setting on a panel board. Each scale 
weighs out the same weight, and de- 
livers from 1 to 12 such weighings. 
The unit weighing becomes a com- 
mon denominator, and formulas are 
arranged accordingly. 

All scales at this installation 
interlocked; loaded scales will 
charge only when they are in correct 
balance. Colored lights show the 
progress of the batch from beginning 
to end. An electric stop counter re- 
cords the number of completed 
batches and automatically shuts down 
the system after the required ton- 
nage is reached. 

This system still requires the panel 
operator to select certain scales and 
establish the number of weighings of 
each for a given formula, and there is 
always the possibility of human error, 
Mr. Richardson said. This possibility, 


are 
dis- 


is as important for high 
quality egg production 
as anything a feed 
dealer sells. 


SHELLBUILDER 


MELROSE BUILDING, HOUSTON TEXAS 


A growing mountain of oyster shell—ready to be shipped 
to the plant where modern machinery and experienced men 
will turn it into sacks of Shellbuilder. Close inspection during 
production assures you of top quality in every sack you buy. 


COMPANY 


| he added, increases as the formula- 
tion becomes more complex, so the 
next steg will involve the use of 
punched cards or templates, one for 
each formula, whereby all selection 
becomes automatic. 
at the new feed mill 
County Cooperative 
at Goshen, Ind., is very advanced, Mr. 
tichardson said. He called the in- 
stallation virtually a one-man plant 
which turns out 20 tons of feed an 
hour with only one man directing the 
| Operation. 


“Automation” 
of the Elkhart 


Eight major ingredients go into 
the mix, Mr. Richardson said, and 


formulas are constantly changed as 
bulk trucks pull up to the loading 
station. 
Only one scale, he continued, is 
| used in the entire proportioning opera- 
| tion. The ingredients are fed from 
storage hoppers to this batching scale 
by individual screw conveyors. The 
| scale automatically shuts off the flow 
of each material into its weigh hop- 
per when the pre-set weight is 
reached. The completed batch is dis- 
charged alternately into two mixers 
according to pre-established, adjust- 
able schedules. 

Working at a panel board, the plant 
operator sets his control dials accord- 
ing to the formula of the feed. He 
then presses a button and the feed- 
ing, weighing, mixing and batching 
are carried out automatically. 

Signal lights on the panel follow 
the course of all operations. Inter- 
locks and automatic protective de- 
vices are so situated that if anything 
should go wrong, the cycle is imme- 
diately shut down. The operator may 
start up the cycle at any point, run 
each step separately or any phase of 
| the operation automatically 

Every motor in the mill is repre- 

sented on the panel board. If an over- 

| load occurs, the system shuts down, 

| and a light shows up the source of 

trouble and its location, Mr. Richard- 
son said. 


| SAVE MONEY 
| 


with 


| better bags 

for over 100 
| 

| 


CHASE Bac company © 


309 W. Jackson Bivd., Chicago 6, Ili. 


Call Bob or Babe 
Stuart for: 


Wheat-Mixed Feeds 
Soya Meal & 
Linseed Meal 
Alfalfa Meal : 
Millfeeds 
v 


**For 30 Years’’ 


FEED 

RELIANCE company 
MAin 2418 

216 Phoenix Bidg. Minneapolis, Minn. 


MORE DOLLARS for you 


when you sell Dr. LeGear’s Hog Worm 
Powder for it’s the fastest selling com- 
| 
| 


plete bog wormer on the market. 


EASY WAY 
TO WORM HOGS 


Dr. LeGear Medicine Co. 
4161 Beck Ave., St. Louis 16, Mo. 
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CHLORIDE 


A MAJOR FACTOR IN GROWTH. 
FEED CONVERSION AND REPRODUCTION 


Choline is making an increasingly important contribution to 
feeding efficiency and the over-all health and productivity of 
poultry and swine. The trend is to increased levels of choline 
fortification because it is essential to vital body functions 
such as fat metabolism, nerve conduction and the assimilation 


of vitamin A. 


Dawe’s, serving the feed industry for over a quarter-century, 
is a basic producer of choline chloride and supplies it to the 


trade in stable, easy-to-handle, nutritionally available form. 


DAWE’S CHOLINE CHLORIDE 25%: A dry feed sup- 
plement containing 25% choline chloride in powdered cereal 
carrier. Particle size is ideal for thorough dispersion. It is 
completely free-flowing, non-sticky and handles well in either 


batch or continuous mixing operations. 


Dawe’s Choline Chloride also is available in 70% aqueous 
solution... water clear and non-corrosive... for those who 
prefer this concentration and are equipped to supplement 


their formulas with liquids. 


Both forms are traditional Dawe’s quality in potency, purity 
and uniformity. They are in ample supply to meet your year 


‘round requirements. Write today for sample and quotations. 


laboratories, inc. 


4800 S. RICHMOND STREET, 


OTHER DAWE’S PRODUCTS 
FOR FEED FORTIFICATION 


Riboflavin Supplements—Primary Fermentations 
Bi2 Supplements—Primary Fermentations 
B12-Antibiotic Supplements— Widest selection 


Procaine Penicillin—Most effective antibiotic 
for poultry 


Bacitracin—Alll-purpose antibiotic 
Pantothenic Acid 
Niacin 


Forbee—Standard combinations of Riboflavin, Calcium 
Pantothenate, Niacin and Choline 


Fixtdee—Mineral stable dry D3, 200,000 |. C. units 
per gram. In 16'/¢ Ib. tins for convenient batch 
premixing of lower potencies 


Sterol D3 —Dry D3 in soy or corn meal 
Dry D2—For four-legged animals 
Fixtay—Mineral stable dry A, exclusive patent 


R-Sonic 20x—Arsonic acid levels 


Available singly in all standard potencies, or in 


combinations custom-blended to your speci, ications. 


RENOWNED FOR QUALITY: 
Dawe's feed fortification products and 
their trademark, a genuine Capodimonte 
Porcelain rooster, the original of which 
is on display at Dawe’s Chicago office. 


CHICAGO 32, ILLINOIS 


Distributors for Belgium: Comptoir Anversois d’Importation, 
“COMANIMA” 13, Courte rue des Claires, Antwerp, Belgiu 


itamin Products for Feeds 


in V 
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Classified Ads 


Classified advertising rate not available 


Classified advertisements accepted until $1.50 minimum. Count six words of sig- 
Wednesday each week for the issue of nature, whether for direct reply or keyed for commercial advertising. Advertise- x 
the following Saturday. care this office. If advertisement is keyed, ments of new machinery, products and DISTRICT MANAGERS, AS 
Kates; 15¢ per word; minimum charge care of this office, 20¢ per insertion ad- services accepted for insertion at mini- SISTANT DISTRICT MAN- 
$2.25. Situations wanted, 10¢ a word; ditional charged for forwarding replies mum rate of $8 per column inch. AGERS. and DEALER RE 


SALE TRAINEES in Wisc., 
Mich., Eastern Iowa, Ohio, 


MACHINERY FOR SALE MACHINERY FOR SALE HELP WANTED Penn., Ind., Ill, and Western 
Vv v v Ky.-Tenn. by HONEGGERS’ 


POR SALE—ONE STRONG-SCOTT BAR- FOR SALE — USED %-TON CAPACITY REPRESENTATIVE—NEED AN EXPERI- 
ley pearler, little used, motor driven, $50 Sidney Vertical Mixer with Westinghouse enced alesman who is already estat & CO.—the nation’s fastest 
The Dadmun Co., Whitewater, Wis ‘ . . lished as a manufacturer's agent or would growing feed company. Men 

— " 6 H.P. TEFC motor and 220-volt starter like to be. Several large areas ope or 
WHIRLAWAY AIRBLAST CAR LOADERS in good operating condition. This unit selected need not have much 
i being replaced by urge capacity franchise asis l 
“Gace of vitamins for feed and remedy manu- experience, but they must have 
Gettysburg, Ohio ~ DRIVE, and they must be 

NO. TON HORI- ise products you are no idling an¢ - 

a ey Png 4 % Meyer, Ne- territory in which interested. Address 946, honest, sincere, and hard work- 
poleon, Ohio. MACHINERY WANTED — 114 East 40th St., New York ers. They must have above 

A SPROUT-WALDRON VERTICAL STONE ¥ . average intelligence and they 
pew Mowe meal Brinder, Heck Grain Coy | WANTED TWO SUPER DUO EXPELLERS | WANTED— FEED MERCHANDISER BY must have an earnest desire to 

velby —May consider Duo or RB for other tional fee at P 
—EE operation. Address 1594, Feedstuffs, Min et na eed neat ge urer osition in be a lead -r on one of the 

FOR SALE—USED CALIFORNIA HEAVY- neapolis 2, Minn volves development of dealer programs, . ee —_ 
duty model pellet mill. Wenger Mixer a ieee ep: = oe, territorial surveys, coordinating sales and hardest-hitting sales forces in 
Mfg. Co., Sabetha, Kansas. WANTED —A GOOD DOUBLE RUNNER this country. Our men earn 

— 9a" nill adante a young man with experience Must “ 

MIXER, 2-TON VERTICAL WITH “Vv” Stats make, price ane oepdition. Panes aggressive and meet public well. Write more money—but “dead-beats” 
Drive. Guaranteed. Address 880, Feed- Mill Products, Mendota, Ill giving colar of your experience, educa and “has-beens” should not ap- 
stuffs, Minneapolis 2, Minn tion, family status, and salary require- F q 

WANTED TO BUY — RICHARDSON a Ada ply. Such men will not be given 

FEED MIXER, 1-TON CAPACITY, GUAR- acales, bag closing machines and other Feedstuffs, Minneapolis 2, Minn. jobs and they will only waste 
anteed first-class throughout, 6 H.P. mo good mill, feed and elevator equipment hei ° d H ‘ 
tor drive. Address 8774, Feedstuffs, Min- J. B. Hagan Mill Machinery, Jefferson Seek: earn their time and ours. ere 1S 
neapolis 2, Minn. City, Mo. SALE SME N TO CALLON FEED DEALERS, a wonderful opportunity for 

elevat and milk plants. Exce] nal 

NEW AND USED MACHINERY FOR THE money making line, full time or side line GOOD men, but of no value 
dus V e fo Also eng for salesmen, The leading manufacturer 
HELP WANTED of milk replacer for calves and pigs has any other. If you want to 

Co., P.O, Box 8, Bast St. Louis, v — an organization that has a heart 

WHEN YOU ARB IN THE MARKET FOR ished. Excellent repeater. Sold on m pney and a soul, and consideration 
new or used mill machinery, electric mo mixing and crumblizing formula feeds to territory covered and products you now for the man in the field and 
tore or any other equipment, write J. B. Write Goldena Mills, Inc., Box 630, Far- sell. Your territory mz be oper All re- . . : : 

Hagan Mill Machinery, Jefferson City, Mo. wo, N. D. ta his proprietory territory rights, 

YOR 8ALE—1 9 x 24” ALLIS-CHALMERS | REPRESENTATIVE OR BROKER TO SELL i. a wa ee with real opportunities for ad- 
one palr high roller mill, rolls corrugated complete line tamins to feed manu - = aa vancement in a rapidly grow- 

14 cuts per inch. New and unused. Kea facturers lerritort open Nebr Kan . li 
sonably priced, Details on request. Hor Mo., Okla., La., Miss., Texas, W Write ing and expanding company, 
licks Corporation, Racine, | Wis Ine., P.O. Box 5305, Indjianapo then write Ed Dickey, Honeg- 

FOR SALE—ALL NEW, COMPLETE LOT $$$ $$$ FEED SALES gers’ & Co., Fairbury, IIL, or 
at half price for Bauer Mill; five screens WANTE D—TRAVE LING SALESMAN TO . d th Eas . 
one long hood liner; one set hammer call on feed manufacturers to sell na MANAGER for Ohio and the ast, write 
rods; one set heavy hammers; one No tionally known feed ingredient. Replies : a 
7721A; one blower plate; one crusher will be held confidential. Write $27, Feed Les Keller, Honegger Hanley 
plate; two Hood springs. Roderick Lum stuffs, 412 Merchants Exchange Bldg., A large national feed man- Mills, Inc., Mansfield, Ohio. 
ber Co., Brodhead, Wis. St. Louis 2, Mo : Gi full rticular ° Gret 

ufacturer has opening for ve tull particulars in firs 
R SALE — HORIZO> ‘ANTED—SALES MANAGER, BETWEEN letter with recent photo which 
mixers, filter presses including Sweet- the ages of 30 and 40 years for medium experienced feed sa l es % Pp io 
lands, screens and sifters, grinders and sized southeastern feed manufacturer manager fo r midwestern will be returned. 
pulverizers, vacuum shelf dryers, ex- Please write James H. Burrell & Sons, ° = e ° 
peliers, Louisville rotary steam tube dry- Inc., 3616 Ove Street, St. Louis 8, Mo., territory. Essential appli- 
ers, bucket elevators, direct heat dryers, stating qualifications ¥ ‘ee = st 
screw conveyors. Only a partial list. Bend ee eee cant be able to trav el, cov- 
ue your inquiries. Consolidated Products DISTRICT CREDIT MANAGER, IOWA ari 2e@ etatec: > 
Go., Inc., 19 Park Row, New York 33, and Nebraska. Permanent position and ering three states ; be home 
N. Y.; Barclay 17-0600. future assured with major feed manufac- most every weekend. Ex- " 

— turer. Experience desirable. Give educa- t t it f 

FOR SALE — VERTICAL FEED MIXER, tion, age and experience. Salary open, cellent opportunity for pro- BUSINESS OPPORTUNITIES 
2,000 Ib.; 60 H.P. California Pellet Mill; replies confidential. Address 936, Feed- motion for right man, age ey 
all-steel elevator legs; pulleys; shafting; atuffs, 141 W. Jackson Bivd., Chicago 
wooden elevator legs; 60 H.P. Hammer- 4, Il. 32 to 45. Furnish photo- 
Union Special Bag Closing Machines; re- iF you HAVE PROV- graph or snapshot with al 
built motors; 6 N. & M. Meal Driers; en sales abilit elling commercial feed »nlies c 
four 9x34, five 0x30 N. & M. Rollermilis; or closely allied product und have a ply. All replies confidentia r Bice olis 2, Minn en eas 

30 tern, ir high, shell rood following among feed dealers, we 
Mill Ma- Address 937, Feedstuffs, WHEN YOU WANT TO BUY AN ELE- 
chinery, Box 674, Jefferson City, Mo. ary, traveling expenses, bonus arrange Minneapolis 2, Minn. vator or feed mill, see or write us yeur 
ment. Only top grade sal en need needs. We have some good ones in Ohio, 
apply, Dannen Milis. Sosenh. Mo Indiana, [llinois. Mid-West Business Bx- 

FOR SALE . / FEED STORE IN PROSPEROUS IRRI- 
Summer and Winter Production of me 
Alfalfa Meal supplies; with Brine er, mixer cleaner 
Same location 5 ears. Present owner 
Write for Full Particulars 7 years has other interests. Address 948, 

Address 919, Feedstaffs Feedstuft Minneapolis 2, Minn 
FEED BUSINESS AND FARM FOR SALE 


612 Board of Trade, Kansas City, Mo. 
OF BUTLER GALVANIZED STEEL x Retail feed store, custom grinding and 


mixing service, large distributor liquid 
petroleum gas, 5-room modern residence, 
excellent buildings; also good farm 1% 


Sereens - Hammers - Bearings 

miles from town on State road, complete 
EW and REBUILT MILLS ly equipped for raising broilers and hogs 
excellent water supply and system. Ad 
Write for Prices dress James H Burrell & Sons, Inc., 
3615 Olive Street, St. Louis 8, Mo. Tele 

INDIANA GRAIN MACHINERY Corp 

FEED BUSINESS AND MODERN MILL 


Indianapolis, Ind. 
420 8. Meridian St. Riley 3235 2 for Sale—-Located 30 miles from Philadel 
e phia, 20 miles east of Trenton. Estab 
lished and serving feeders for more than 


100 years. Equipment includes three large 


e J x warehouses, one hammermill, two sets 
Don i Be q aught Short large elevators, four storage bins, two 
feed mixers, molasses mixer, corn sheller 

and electric cracker, also other necessary 


An acute shortage of storage space is causing an machines and equipment. Owner retiring 
if you are planning to use new bins at Any Time ae 
Huge Burlington Grain this summer, it will pay you to look ahead—and SITUATIONS WANTED 
Bleveter in St. Louis place your order NOW ... TODAY .. . while ’ 
these bins are still available. Don’t be caught 


nutrition. Five years’ 


$AVE...$AVE... SAVE short. Let Burrows fill your needs for dependable, degrees in animal 
experience formulation production and 


long lasting, Butler Galvanized Steel Grain Bins. sales. Interested in new connection tm 
mediately. Address 952, Feedstuffs, Minne- 


apolis 2, Minn 


WRITE, WIRE OR PHONE TODAY TO 


scales, belting, chutes, many 

Ag 16 years’ experier e planning, in- 
other items, all tn good condi BURROWS EQUIPMENT co stalli —“ operating feed mills Thorough 
P a knowledge mixing, pelleting, crumblizing 

tion. I id 
2xcellent references. Address $44, Feed 
1316-C Sherman Ave. Evanston, Ill. stuffs, 612 Koard of Trade Bldg., Kansas 

Write for price list of bargains City, Mo 

ADVERTISING EXECUTIVE—SPECIALIST 
n feed merchandising, sales promotion, 
and administration. Good speaker, writer, 


firm. Address 957, Feedstuffs, Minneapolis 


14th & Chouteau - St. Louis 3, Mo. 
2, Minn 
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SITUATIONS WANTED I! 
v 


COMPETENT MANAGER SMALL, AND 
plant-production manager large, mills, de- 
sires change Address 900, Feedstuffs, 
Minneapolis Minn 


MANUFACTURER'S REPRESENTATIVE, 


calling on feed 1 and seed stores in 
Pennsylvania, w ! be interested in one 
or two addit 1 nes direct from manu 
facturers. Have called on this trade for 
15 years dd : 942, Feedstuffs, Minne- 
apolis 2, Mira 


NUTRITIONIST — SALES — FEED FOR- 


mulation. Up-to-date scientific and prac 
tical information. Feed sales and service 
man, college-trained, farm background 
Desire position medium to large feed 
operation Address 934, Feedstuffs, 114 
East 40th St., New York 16, N. Y. 

24 YEARS’ EXPERIENCE IN SOYBEAN 
operations in production, supervision and 
maintena Associated with large mid- 
western feed manufacturer Age 43, mar 
ried, 2 children. Steady and dependable 
Ex n eferences _ Me luding present em 
ployer A ddre 94 Feedstuffs, Minne 
apolis 2, Minn 

CAPABLE, EXPERIENCED FEED EXECL- 
tive. 20 years sales management plant 
operation purchasing and formv'ation 
Some fertilizer experience, excellent ref 
erences from top management, good rea 
sons for terminating present connection 
Prefer midwest or west. Address 939, 
Feedstuffs, 612 Board of Trade, Kansas 


City 6, Mo. 


FEED MILL MANAGER—A GOOD CAPA- 


ble aggreseive man 38 years old, married 
with 18 years’ experience in chicken 
hatchery and feed business. Have run a 
feed mill for the past five years handling 
all pha of busine Have xcellent 
knowledge f feeds, seeds, fertilizers and 
related iten both in buying and selling 
Now employed as feed mill manager but 
wish to mal a change to make room, for 
present er er’s son-in-law. Excellent 
references Pre fer Wisconsin, but will con 
sider outside of state. Richard Field, 723 


Portage, Wis 
ASSISTANT — 


W. Prospect st 


CREDIT MANAGER OR 
Background fifteen years well-known feed 
firm, Experienced in handling dealer gen- 
eral credits, long and short terms, mort 
gages and other securities; grower-dealer 
financing to grow several million broilers 
and quar a million turkeys. Process reg 
ularly 5°0 to 1,090 active accounts total 
ing several llion dollars annually. Con 
siderable field ‘work gives me good 
understanding of salesman, dealer, feeder, 
market and territory problems Hiave 


accounting Lo- 
924, Feed 


thorough knowledge of 
cation no problem, Address 
stuffs, Minneapolis 2, Minn. 


Standard steel elevators, belt and bucket type, avail” 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 


GODSHALK 


Sheet Metal Fabricators 


BANGOR, PA. 


KISS COMPETITION 
GOODBYE «..’ 


the 
“Littl Mawel” 
PACKAGED FEED PLANT 


For as little as $1795.00, you can 
be a full-fledged FEED MILLER 


over-night. 

All Here In One Package For You 
No holes to cut, no damage to building. 
Merely attach wires to 5HP motor switch, 
and start turning out profits. Larger sizes 
too, for any requirement. Any item avail- 
able separately: Costs only 12 to 15¢ 
Hourly for 


Electricity. 


Hold the high cards, with 
crimped, crumbled, granu- 
lated dust free MIXED feeds 
Ask for samples. 


CRIMPS oats, barley, milo maize, wheat, 
corn, rye DUST FREE. GRANULATES 
cobs, ear corn, shucks, hay, straw, leaves, 
roots, stems DUST FREE. Steel cuts corn 
and other grains for poultry feed. Batch 
mixes and sacks off or delivers to feed trucks. 
Molasses attachment available. BETTER 
TELEPHONE YOUR RESERVATION 
— They are going like Hotcakes. 
Phone 216, 14 Miles from Kansas City 


H.C. DAVIS SONS 


Dept. FH-7 Drawer 185 


BONNER SPRINGS, KANSAS 


BABY CHICKS FOR SALE 
v 


FARTHING'S CHICKS 


Wholesale the Year Around e¢ 
Broiler and Production Breeding 
U. S. Approved—Pullorum Passed 

Ask to Be Placed on Mailing List 


FARTHING’S HATCHERY ODIN, ILL. 


CCC Inventory 


of Corn Totals 
246,387,251 Bu. 


WASHINGTON — Commodity 
Credit Corp. inventories at the end of 
May included 336,710,100 bu. wheat 
and 246,387,251 bu. corn, the U. S. 
Department of Agriculture reports. 

In addition, USDA reported loans 
outstanding on 290,030,603 bu. corn 
and 133,422,679 bu. wheat. 

Other items listed in the CCC in- 
ventory are: Cottonseed oil 713,346,- 
908 Ib., butter 162,122,381 lb., wool 
94,936,522 Ib., linseed oil 189,631,148 
lb., cheese 112,828,917 Ib., field seeds 
384,769,309 Ib., dried milk 247,557,091 
Ib., cotton linters 440,051,759 Ib., cot- 
ton 236,220 bales, cottonseed meal 
934,634,035 Ib., dry edible beans 
1,809,507 ewt., flaxseed 3,537,509 bu., 
gum rosin 164,782,857 lb. and ern 
86,745,272 Ib. 

The inventory also includes smaller 
amounts of barley, oats, soybeans, 
grain sorghum, rice and rye which 
are not listed individually. The oats 
inventory is valued at $6,258,717. 

Price-support program loans and 
inventories of the CCC amounted to 
$3,248,490,000 as of May 31. The cor- 
poration sustained a net realized loss 
of $40,883,000 in carrying out this 
program during the first 11 months 
of the last fiscal year. (The net 
realized loss on the CCC price-support 
program for the fiscal year ended 
June 30, 1952 was $67,352,000.) 

Of the total investment of $3,248,- 
490,000, loans outstanding totaled 
$1,357,849,000 (including $319,702,000 
of commodity loans held by lending 
agencies, and $1,038,147,000 held by 
the CCC). Inventories acquired under 
loan, purchase agreement and direct 
purchase operations totaled $1,890,- 
641,000. 

The net loss in carrying on the CCC 
price-support program during the first 
11 months of the fiscal year was 
realized largely on dispositions of 
corn and wheat, with losses at $13,- 
153,214 and $15,147,460, respectively. 

The CCC is authorized, by statute, 
to have total borrowings outstanding 
and obligations to purchase loans held 
by lending agencies at any one time 
of $6,750 million to carry on its vari- 
ous programs, including the price 
support program. As of May 31, 1953, 
the CCC had in use $3,739 million of 
its statutory borrowing authority. 
Actual borrowings totaled $3,414 mil- 
lion and obligations to purchase com- 
modity and storage loans held by 
lending agencies amounted to $325 
million. This left a statutory borrow- 
ing authority available of $3,011 mil- 
lion. 

In addition, other current operating 
obligations of the CCC amounted to 
$477 million, some part of which may 
be liquidated by the use of borrowing 
authority. These current operating 
obligations included accounts payable 
and accrued liabilities totaling $218 
million, purchase agreements amount- 
ing to $258 million, and other com- 
mitments of approximately $1 mil- 
lion. 

The corporation has a paid-in capi- 
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Sept. 1 to holders of record Aug. ¢ 


tal of $100 million and at times it re- 
The preferred stock dividend is pa) 


ceives advances from purchasers of 
commodities. These funds reduce the | able Oct. 15 to holders of record 
amount of borrowings necessary for | Oct. 1 


the corporation to carry out its-opera- 7 em 
tions. NEW MINNESOTA FEED STORE 
SPRINGFIELD, MINN. The 
DIVIDENDS DECLARED ON | Sprinsticld Feed Store, operated by 
| George elge as ne Spring- 
TWo PILLSBURY STOCKS George Helget, has opened in Spring 


>_> 


Metal Workers Millwrights 
JAMES F. SIMS 
Fabricators Erectors 


Write or call Finley 8030 
29 N. 10th St., Kansas City, Kan. 


field, Minn 
MINNEAPOLIS Quarterly di- 

vidends of $1 a share on the preferred 
stock and 50¢ a share on the common 
stock were declared Wy directors of 
Pillsbury Mills, Inc. The dividend on 
the common is the 105th consecutive 
dividend on that stock and is payable 


COLUMBIA SOFT PHOSPHATE 


U.S. Dept. of Agriculture tests* indicate 
this phosphaie is 69° as available as 
bone meal... yet it costs (per percent 
of phosphorus) considerably less than 
one-half as much 
*Journ, of A.O.AC,., Peb., 1945. 


Write for information and prices 
COLUMBIA PHOSPHATE CoO. 


1007 Washington Ave. St. Louis 1, Mo. 


WORLD'S FINEST HAMMERMILL 


1953 “JAY BEE” 


SEDBERRY, INC. 


FRANKLIN, TENN. 


Be B. 


SINGLE UNIT CUTTER 


OATMEAL and CUT WHEAT 


KIPP-KELLY 
Rotary Granulator 


WITHOUT WASTE 
GRANULAR UNIFORM CUT ASSURED 
World's standard machine for cutting wheat, kilned or 
undried hulled oats, hulled barley, rice, rye, etc., (not corn) 
for cereal and poultry foods. Rugged design, low in up- 
keep cost, capacity 300 to 500 pounds per unit per hour. 
Six unit machines producing 1,800 to 2,400 tbs per hour. 
Supplied in 1, 2, 4, 6 Unit Sizes. 


Inqumre of your Mill Furnisher or write 


MIPP KELLY LIMITED 


WINNIPEG, 


MADE ON 


MANITOBA, CANADA 


WEEKLY NEWS on all 
phases of the feed industry— 
from growing and harvesting 
through processing and dis- 
tributing 


® BECOME A WEEKLY READER 


Hy Use this Coupon to Subscribe Today 


FEEDSTUFFS 


Circulation Dept., 


[] One year $4 
Bill me 


Name 


Address 


PEED MILL 


Bill my firm 


118 S. 6th St., 
Please enter immediately my subscription to 


FEEDSTUFFS 


POURMELA PEED MER. 
GREDIENT MER, 


Minneapolis 2, Minn. 


| Two years $7 


[}1I am sending payment 


State 
VEOLESALE DEALER 


KETAIL DEALER 
HATCHERY 
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“20” SERIES — 45-200 H. P. — with Dixie’s Famous Patented 
Separate Fan Drive, which permits high lifting of ground material and 
guaranteed capacity increase, with *no-choke” or plugging of air lines. 


erect gto be given 


Manufactured By 


DIXIE MACHINERY MANUFACTURING COMPANY 


Division of Bath Iron Works Corp. 


Distributed Throughout the U.S. by 


JOHN J. WOODS & SONS 
Kansas City 10, Missouri 


DON'T BUY ANY HAMMERMILL UNTIL YOU'VE SEEN THE NEW DIXIE! 


750 


“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


805 Dun Building, Buffalo 2%, N. Y. Branch Office: Middletown, 


FEED JOBBERS 
Distributors of 


Kellogg's Hominy Feed 
Hercules Dried Whey 
Hubinger (Keokuk) 


SUNSET 
BRAND FEED 


CANE FEEDING 
MOLASSES 


Agents for (A Dried Whey By-Product, 
Pacific Molasses Co., Ltd. ———— high in milk Protein and 
Albany Baltimore | Stonemo Granite Grit Minerals but not over 
Kaffalo New Orleans 30% in Lactose) 


@ WRITE US FOR FURTHER INFORMATION @ 


*T. M. of NOPCO Chemical Company 


DAYTON BAGS ARE BEST 


Processors and Manufacturers of Quality Burlap and Cotton Bags 
Phone FUlton 6161 Collect 


THE DAYTON BAG AND BURLAP COMPANY 


322 8. PATTERSON BLVD. Established 1910 DAYTON 2, OHTO 


NORTH EAST 


© Feed Mil Company 


MINNEAPOLIS 13, MINNESOTA 


Dwight Bldg., 


| ference, 


Wichita, Kansas; sec., O. E. Case, 901 
Wiley Bidg., Hutchinson, Kansas. 

May 5-7—American Feed Manufac- 
turers Assn.; Conrad Hilton Hotel, 
Chicago; sec., W. T. Diamond, 53 W. 
Jackson Blvd., Chicago 4. 

May 7-11 — National Cottonseed 
| Products Assn.; Shamrock Hotel, 
Florida Feed Dealers Assn., Keith | Houston, Texas; sec., S. M. Harmon, 
Morgan, P.O. Box 1290, Tampa, Fla. | 731 Sterick Bldg., Memphis 3, Tenn. 


liana Gri Fe 
Nev. 16-18 — Production Scheel: June 6-8—Indiana Grain & Feed 


| Dez s Assn.; Mid-S Jonven- 
President Hotel, Kansas City; spon- Dealers Assn Conven 


5 tion; sec., Fred K. Sale, 600 Board 
sored by Midwest Feed Manufactur- of Trade Bldg., Indianapolis, Ind. 


CONV ENTION 
CALENDAR | 


inued from page 12) 


(Cont 


ers Assn., 20 W. Ninth St., Kansas 
City, Mo. 
1954 
Jan. 8-9 — Kansas Seed Dealers You Can Count On 
Assn.; Hotel Broadview, Wichita, f } 


Kansas; sec., O. E. Case, 901 Wiley 


. Bldg., Hutchinson, Kansas. 


Jan. 19-23 — Boston Poultry Show | 
& Country Life Exposition; Mechanics 
Bldg., Boston, Mass.; chm., Paul Ives, 
389 Church St., New Haven, Conn. 


Jan. 25-27 — Southeastern Poultry 
& Egg Assn.; Municipal Auditorium, 
Atlanta, Ga.; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 


31-Feb. 1-2—American Dehy- 
Assn.; Jung Hotel, New Or- 
La.; sec., Lloyd Larson, 1015 


Kansas City 6, Mo. 


Jan. 
rators 
leans, 


e Leadership Research 


© Quality Control 


Feb. 13-15—Institute of American 
Poultry Industries; Faet Finding Con- 
Kansas City, Mo.; pres., Dr. 
LaSalle 


© Outstanding Facilities , 
Cliff D. Carpenter, 221 No. 
St., Chicago 1, DL 


e Feb. 18-19 — Midwest Feed Manu- 
facturers Assn.; Convention and Ag- 
ricultural Forum; President Hotel, 
Kansas City; association office, 20 W. 
9th St., Kansas City, Mo. 


@ Quick Service | 


Trace Minerol Premixes ...lodized-Man- 
ganesed Calcium (any desired level)... 
Mangonesed Calcium (any desired level) 

Electro (free-flowing) Calcium... Pellet 
Machine Calcium...Regular (plain) Calcium 
...Dustless (plain) Calcium...Shelimaker Cal- 


cium Grit...G-220 Riboflavin ee 
Write —Wire—Phone 
Calcium Carbonate Co. 


CHICAGO 6, ILL. CARTHAGE, MO. OMAHA, NEBRASKA 
222 W. Adams Box 409 325 WOW. Bldg 


March 18-20—Pacific Dairy & Poul- 
try Assn.; Hotel del Coronado, Cor- 
onado, Cal.; pres., H. Glenn Olson, 
1304 E. 7th St., Rm. 256, Los Angeles 
21, Cal. 


April 30-May 1—Kansas Grain & 
Feed Dealers Assn.; Hotel Broadview, | 
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YOUR COST IS LOWER ... YOUR PROFIT IS HIGHER... 
when you stock BLUE BOW and BLUE CIRCLE Baler and Binder 
Twine. Made of 100% Sisal Fibre, fully treated against rodents 
and insects. 


We can supply you now at a lower price for immediate delivery 
or book your order for future delivery with a PRICE GUARANTEE, 


Our prices are lower because we have the twine made especially for us in very 


large quantities and deal directly with the manufacturers. Lowest prices on 


Rope and Wrapping Twine. WIRE OR PHONE! 


BOB STONE CORDAGE CO., Chariton, lowa 


Phones: 524-838 National Twine Distributors 


DEHYDRATED 


ALFALFA MEAL 


Also All Grades and Grinds Sun-Cured 


THE A. B. CAPLE CO. 


Toledo 5, Ohio 
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Near-Record Corn Crop Totaling 
3,337 Million Bushels Forecast 


WASHINGTON—tThe U.S. Depart- 
ment of Agriculture ia its first ap- 
praisal of the 1953 corn crop last 
week forecast production totaling 3,- 
337 million bushels. A crop of this 
size would barely exceed the produc- 
tion last year but would be the sec- 
ond largest of record and 10% above 
average 

Good to excellent prospects in much 
of the main agricultural area point 
to the third largest all-crop produc- 
tion of record, USDA says. June 
brought not only good “corn weather” 
but also good harvesting conditions 
for early grains and good growing 
conditions for spring planted crop. 
The severe drouth in the central and 
southern Great Plains, while causing 
heavy acreage loss of crops, is caus- 
ing greatest concern at present in 
connection with pastures and live- 
stock, USDA notes. 

The government's estimate of 1953 
Wheat production on July 1 was 
boosted 42 million bushels over the 
previous estimate to 1,175 million 
bushels. 

A crop of this size would be 9% 
smaller than the 1952 crop and 7.9% 
larger than the 10-year average. Im- 
provement during the past month in 
winter wheat prospects more than 
offset the slight decline in the pros- 
pective spring wheat crop. 

The spring wheat crop, now fore- 
cast at 353 million bushels, includes 
an estimate of 23,701,000 bu. of 
durum ‘wheat. The all spring wheat 
forecast is 9 million bushels smaller 
than estimated in June. 

Feed Total Large 

Feed grain production is a major 
factor in the all-crop volume. This 
group includes prospects for the sec- 
ond largest corn crop of 3,337 million 
bushels, a_ slightly below average 
1,319 million bushels of oats, nearly 
247 million bushels of barley (more 
than in 1952, but below average) and 
a grain sorghum crop being grown on 
a large acreage, with yield prospects 
as yet extremely uncertain. With 
carryover stocks, supplies of feed 
grains per animal unit will be among 
the largest of record. Hay supplies 
will be relatively large and adequate 
for the livestock to be fed, except in 
the drouta area. 

Soybeans grown alone for all pur- 
poses this year are being planted on 
15,781,000 acres, virtually the same 
as indicated in March this year. This 
is a 1% increase over last year and 
the highest on record. July 1 stocks 
of soybeans on farms are estimated 
at nearly 20 million bushels. This is 
almost 3% times thé small amount 
held on farms on the same date a year 
ago. 

Production of flaxseed is forecast 
at nearly 40 million bushels. This 
would be about one third more than 
the 31 million produced in 1952 and 
4% above average. Stocks on farms 
July 1 are estimated at 1,739,000 bu., 
about two fifths as large as the farm 
carryover on the same date last year. 
Practically all the stocks on farms 
are in the Dakotas and Minnesota. 


A winter wheat crop of 821,372,000 
bushels for 1953 is forecast based on 
July 1 conditions. This is about 21% 
smaller than the large 1952 crop of 
1,053 million bushels, but slightly 
above the average of 797 million 
bushels. Current prospects are higher 
by about 51 million bushels, or 7%, 
than indicated a month ago, with all 
major areas sharing in the higher out- 
turn. For the country as a whole, the 
estimated yield per acre is 17.8 bu. 
compared with 20.9 bu. in 1952 and 
the 10-year average of 17.6 bu. 

The crop continued to show im- 
provement in the north central states, 
where weather conditions hastened 
maturity and favored rapid harvest 
of excellent yields. Western states, ac- 
counting for about 16 million of the 
increase over June, also showed 
marked improvement and very good 
prospects. In the drier areas of Kan- 
sas, Oklahoma and Texas, much low 
vielding acreage was harvested that 
would have been abandoned and 
seeded to sorghums if moisture condi- 
tions had permitted. 

In Kansas, heads filled well and test 
weights were higher than anticipated, 
despite the hot, dry weather. 

Rust a Threat 

A near-record spring wheat crop is 
in prospect. The largest crop on rec- 
ord was 368 million bushels in 1915. 
Soil moisture reserves in the main 
spring wheat areas are generally fav- 
orable for growth and development 
of the crop, USDA says. 

However, the presence of stem rust 
in the important producing area of 
Minnesota and the Dakotas on July 1 
poses a potential threat to the crop 
in this area. Based on the July 1 re- 
ported condition, the prospective yield 
per harvested acre is estimated at 
16.7 bu., compared with 11.8 bu. last 
year and an average of 15.8 bu. 

The estimated 21,994,000 acres 
planted is 2% above 1952 and 13.9% 
above average. Most of the crop was 
planted at the usual time with ex- 
cessive rain delaying planting of the 
last part of the crop in some areas. 
An estimated abandonment of 4% of 
the planted acreage leaves 21,120,000 
acres to be harvested for grain or 4% 
more than in 1952 and 13.2% more 
than average. Last year abandonment 
was 6% and the average is 3.3%. 

Durum wheat production is fore- 
cast at 28,701,000 bu., well above last 
year’s small crop of 21,363,000 bu., 
but far below the average of 37,360,- 
000 bu. The crop has made rapid 
growth during June, with moisture 
supplies ample to excessive. A serious 
threat ofestem rust exists, with some 
infection in much of the area by July 
1. Wet, humid weather during July 
would likely bring rapid development 
of rust spores, while dry, cool weather 
would hold the spread of rust in 
check, USDA comments. 

The 1953 rye crop is now estimated 
at 17,422,000 bu., or the third smallest 
in 78 years. This is 10% larger than 
the 1952 crop, which was the smallest 
since 1870, but one third below aver- 
age. July 1 indicated production is up 


USDA July Crop Production Estimate 


r—— Yield per Acre 


Indicated Ind 
Average July Average June l, 
CROP— 1942-51 1952 1953 19 1 19 1 
Corn, all bu. 35.2 40.6 1.3 3 50 7 
Wheat, all bu 1%] 18.3 17.6 1 is 1,2 447 «1,1 
Win bu. 17.6 20.9 17.8 797,237 1,0 l ) i 
All 81 bu 15.8 11.8 16.7 291,311 2 ° 2,61 
Du i bu 14.8 9.9 14.4 37 0 21 
Other pring bu 16.0 12.0 17.9 53,952 21 
Oats bu 32.8 3.4 1 614 1,268 
Barle bu 1 27 29.2 2 299 
RIO 12.2 11.5 12.7 837 i 1 
Flaxseed bu 9.3 4 9.1 1 l 
Rice 100 Ib. 72,127 42,465 42,245 0 
Hay, all .. tons 1.37 1.40 1.40 102,296 306,086 
Hay, wild .88 75 86 12,627 
Hay, alfalfa . tons 2.21 2.23 2.14 35 2 
Hay lover & timothy, tons? 1.40 1.46 1.41 1,024 
Ha lespedeza tons 1.07 91 .98 7,110 aap 


*Based largely on prospective planted acreage reported in March. 


tPounds. 


tExcludes sweet clover and lespedeza hay. 


{Condition July 1. 


Total Production (in thousands) 


2°> from the June 1 forecast as a 
result of improved prospects in sev- 
eral important producing states. The 
yield per acre is estimated at 12.7 bu., 
higher than either last year or aver- 
ave. 

July 1 stocks of corn on farms are 
estimated at 995,279,000 bu., which is 
about two thirds more than last 
year’s small stocks of 599,740,000 bu. 
This is the third largest for this date, 
exceeded only in 1949 and 1950. The 
large stocks are the combined result 
of last year’s second largest crop of 
record and reduced numbers of hogs 
on tarms. 

Ninety-two per cent of all farm 
stocks are located in the 12 north 
central states, where the 915,995,000- 
bu. stocks are the second largest of 
record, exceeded only in 1949. Stocks 
in the north Atlantic states are the 
largest of record. On the other hand, 
in the south central states stocks, are 
smaller than any of the last 21 years, 
while in the south Atlantic states, 


‘they are the smallest in 16 years. The 


small stocks in the southern states 
reflect last year’s small crop caused 
by the drouth. 

Disappearance of corn from farms 
during the three months, April-June 
at 471,155,000 bu., while about 4% 
larger than in the same period a year 
earlier, is the smallest in the last 12 
years, except 1948 and 1952. 

Farm Stocks Larger 

Carryover of old wheat on farms 
July 1 togaled 72,840,000 bu.—-15% 
more than a year earlier but 21% 
less than the 10-year average. The 
current July 1 stocks are 5.6% of the 
total 1952 production. 

Disappearance from farms during 
the three-month period ended June 


Ron Kennedy 


PROMOTED—Ron Kennedy, for the 
past two years secretary of the Min- 
neapolis Grain Exchange, has been 
named executive vice president of the 
exchange. The exchange’s board of 
directors at its last meeting confirmed 
earlier action naming him to the post, 
Mr. Kennedy, before taking exchange 
secretary's post, was secretary of the 
Northwest Country Elevator Assn, in 
Minneapolis. Previously he also served 
a number of other trade associations 
in a similar capacity, including the 
Grain & Feed Dealers National Assn. 
During the war he served as an Air 
Force officer and holds a reserve com- 
mission as a colonel, 


30, 1953, was the largest of record 
and totaled 195,600,000 bu.—45% 
more than either the comparable 
period last year or the 10-year aver- 
age for the April-June quarter. 


YOU CAN USE 


WITH CONFIDENCE! 


Every pound of Clorofolen is bio- 
assayed before it is delivered. 


The assay is always conducted with Clorofolen treated 
products from customer commercial production. 


The bio-assay is conducted by five trained 
observers with a panel of seven dogs covering a 


six day period. 


A copy of the bio-assay made by an independent 
Research Laboratory accompanies each shipment. 


Your own files can substantiate your deodorant 


advertising claims. 


SALES 
OFFICES: 600 S. Michigan Bivd., Chicago 5, lll. 

170 East California Street, Pasadena 1, Calif. 

Canadian Chlorophyll Sales, 393 Weston Road, Toranto, Ont. 


220 East 42nd Street, New York 17, N. Y. 
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r al $93 ton In 509-lb. multiwalls Adams, Mass. : Minimum phosphorus 18%, 
Demand good; trend steady; minimum 27.5¢ calcium, maximum .01% 
pt amy $64 fluorir guaranteed $80 ton, f.o.b. Adams 
Boston: | ind and supply light; $78 ir )-1 papers 
hie : Stock od grade, 8.5% 
THE FEED MARKETS COCONUT MEAL 
Portland: ‘ id slow; trend lower; su; pers $96 ton in carlots basis Chicago 
J pie $ ex-do Heights, Ill., 21% $102 ton in carlots, basis 
4 * * Bayonne, 20 solvent ex Chicago Hel d Nashville, Tenn 
‘ f $51 ton $55 ton in Columbia, phosphorus 
18%, minimur um, maximum 
7 San Franciseo: Demand falr upply am 01% fluorine guaranteed $75 ton, f.0.b. Co- 
Demand — Supply — Trends — Prices 
Los Angeles: Demand good: trend steady 
ferings ample Philit DEFLUORINATED PHOSPHATE 
ff e 7 Portland: $80. 
senttle ! low; tre dowr up Wales, Tenn.: $64.25 
° f port $7 tor x-dochk spot Tupelo, Miss.: $49.50 
Quotations on feed ingredients shown in these and adjoining ire about ton cheaper Coronet, Fla.: $50 
celumns are wholesale prices, per ton, bagged, for prompt delivery, COD LIVER OIL (FORTIFIED) Portland: ‘$5 
unless otherwise noted. They are the latest quotations available by New York 900 
mail from Feedstuffs correspondents, but are not necessarily those ICU, 1,500 A 19@21¢. 600 New Orleans: Demand poor; trend steady 
in effect on date of publication. The prices represent fair average 
! ju upp ple ‘ and alr rend eady; 
trading values and do not necessarily represent extreme low or | ! 00 D 0 A, 25¢ TD te ht corn grain, sacked 
highelevels at which individual sales might have occurred. A de- Louisville: Demand good; trend strong 
° CONDENSED FIs Ss ‘ JES 
seriptive summary of supply and demand factors prevalent in the ight 959, Gare, 
ston: emand gooc supply ery light; 92 rr it bor grair wit rye grains 
feed market appears on page 2. teuk care 644 $8 ‘ton Used sacks 
about n le 
cities aaien CORN GERM MEAL Cincinnati: Demand poor: trend steady; 
LF LAL BONE MEAL St. Louis ‘ nd fair upply good; $49 supp omewhat limited $66 

Minneapolis: The market is steady to San Francisco: | i; | i fl bulk Philadelphia: Demand du upply light; 
somewhat lower, with loaded cars trading $62 New Orleans: Demand fair; trend steady $67 
at the low end of the range. Quotations Omaha: lienma Ip] : ippl juate s60@et Boston: wemand fair; supply light; Ca 
17% dehydrated, 100,000 units of vitamin A Cincinnati: f nadian 
$45@48; 13% suncured, No. 1 fine ground, upp hort ; CORN GLUTEN FEED AND MEAL Buffalo: Demand fair; trend steady; sup 
$43 Cineinnatl (All quotatior for all cities are sacked ply fair; dark $71 ~72.50 $66@67 

Chicago: Demand slow; supply ample ‘Orleans tre t bas bulk basis $5 less) Boston: Den light supply tight; 
17% with 100,000 units vitamin A guaran supply ample i Y. we § Minneapolis: Feed $56.77, meal $85.77 Canadian a 
teed $45.200@46; 20% with 150,000 A $49@ Louisville: Atlanta: Feed $63.92, meal $92.9 *DRIE D PULP 
50; 13% $45.70; 15% $41.50@42 upply ample; $¢ Birmingham: Feed $62.18, meal $91.18 New Orleans Demand fair; trend steady 

Memphis: Demand slow; trend steady : Boston: | 1 $61.15, meal $90.15 upply adequate; $67.50@68 

ONK y 
supply ample; dehydrated 17% protein, guar BON! (STEAMED) Chicago eed mand ow ample 
anteed 100,000 units vitamin A $48 St. Paul: § t ! ) Cleveland: lee $69.50 la ports 

Portland: Demand siow; trend lower; wup Chicago: ipl juate Denver Feed $ ine innati Demand falr trend teady 
ply ample; 15% suncured Idaho, $33; 15° Ft. Worth: Fe 
suncured, California, $35; Washington cereal ‘ 50 ‘San Pr: anciseo: Demand good ipply fair; 
grass, $655, all f.0.b. shipping point ‘yp Kansas City 

al tr 1 st » len a fair ce 

orfolk: i ) $56 ik, equivalent $61.25 
aoe Buaranteed $48@19, 16% Indianapolis Der nd tr u Philadelphia: | 2 lelivered ‘ i in paper 

New Orleans: Demand fair; trend steady; changed ent > 7 

K Pittsburgh: Fee: Seattle: Lh ind slow; trend easy; suy 
supply adequate; 17% $50@62.50 Boston: Der Peat ply ple; $66 ton ex-warehouse truck lots 

Indianapolis: Demand only fair; trend Los Angeles: Lema ead Bostor 1 quis ippl hort 
steady to lower; supply ample; suncured uppl imple esti CORN ODL MEAL $7 @77 
13% $43, dehydrated 17% $54 San Francisco ! 1 I ut Cincinnati: 1) ind ow; trend steady Ogden: Ip] iverage; $62@67 

St. Louls: Demand fair on dehydrated, ple; $75 ippl $56.55 @59.75 Buffalo: Demand slow; trend steady; sup 
slow on suncured; supply plentiful on de Atlanta: le: i ple; $19 Louisville: nd slow trer teady ply ade te Domestic plain $75.50@76.50 
hydrated, limited on suncured;, dehydrated port uy ; ' $60 molasses § Canadian molasses $7¢ 
17% 100,000 A $48.40, old crop suneured New Orleans: |) tret tea m77. Fe yn t 
No. 1 fine ground 13% $51.80. Prices f.0.b upply adequate, $ 71 COTTONSEED OIL MEAL : 5 
st. Louts DRIED BUTTERMILK 

BREWERS’ DRIED GRAINS Portland: | ind slow; trend firm; sup 

Milwaukee: Demand fair supply fair: ply a 1] £6 i3% $69, import $79 ex hicago: ind slow; supply fair; $6.50 
17% western dehydrated with 100,000 A St. Louis: [rer ! it i KO lock ewt. in rt 
wuarantee $47, $370 39 bulk, $4 New Orleans: teand steady New Orleans: Demand poor; trend steady; 

Kansas City: While rather heavy resale Milwaukee: | e a $80. 81 upply adequate; $8@8.75 
pressure is being brought to bear on the able from Miiw ee r Kanens Cits 3u hig of hydraulic pro San Francisco: lLemand fair supply am 
Omaha market due to the good growing brewerls nomina : pl 
season in Nebraska, the Kansas City mar Chicago: | Care te Minneapolis: Market stead) lemand fair 
ket continues rather firm; 17% dehydrated $49@ 49.50 t ticked, Mempt upplie $5.50 76.50 lots; $7@7.50 
alfalfa meal with 109,000 units of vitamin San Francisco air Atlanta fair uppls lel 
A guaranteed on arrival blended $43@45 pl soluble } M Demand poor: trend down 
sacked, Kansas City; straight grades $40@41 Louisville wi u ufficient owt 

supply ligh i incinmati: | low rer eady 

Cincinnath: Demand fair; trend steady; unt $72.50 ewt 
supply plentiful; 17% dehydrated, 100,000 supply limited; $¢ San Francisco: Boston: Demand low supply ample 

Cincinnati: |) ‘ pele il $ 15 
suncured $43@45. supply adequat Los Angeles: upply am Ogden: Supp! iverage: $8.65 100-Ib. bag 

Los Angeles: Demand good; trend steady; ‘Buffalo: Demand slow; trend steady; sup 
supply adequate; 17% dehydrated $46@47; Philadelphia Indianapolis ad 10@1 ‘ 

20% suncured leaf meal $47; 15% sun $54 . $77 _Lonisvilte: Demand slow trend teady 
cured $37, , Seattle: | d dull; trend easy; supply i tal $140 ¢ 

Seattle: Demand slow; trend down; sup BREWERS’ DRIED YEAST ; ex-dock for imported, spot and "Wie ita: leomand fair upply sufficient 
ply ample; $43 ton delivered, carlots, 15% Omaha: Demand good upI poo ‘ ' ; $10 ew 
protein fine grind; $57 ton delivered, carlots, Ib. in carload 1 ¢ Ib., le than ca “Omaha I nd fair upply ample; $85 DRIED CITRUS PULP 
17% protein dehydrated Boston: Demand fai pt idequ 1 1 

Omaha; Demand fair; supply ample; 17% Ib Demand dull upply ample New Mow tren 1 steady 
dehydrated 100,000 A, $40; 20% dehydrated Milwaukee: [Lbemand good | t uppity dequate $47.50@50 Florida mills 
160,000 A, $41@42; suncured No, 1 fine ed; brewery strike ha halte , lu . ln Demand light; supply fais 43 KC Dem nd fa r; supplies an ple on 
ground $37.60; suncured No. 1 quarter inch at Milwaukee; 1 11% <¢ yt i $78.56 a pulp ht o1 eal; pulp $48, meal $41.50 
$35; suncured No, 2 quarter inch $33.50 available ' Ogden: Su Florida 1 

Philadelphia: 17% dehydrated, demand Cincinnati: Ca eloew< trend Francisco: Demand good; supply fair 
dull; supply fair; $55.50 Ib. ; ton lots 11 ton pl plentifu 6 $7172: 41 $77 + mea 1 

Boston: Demand good; supply adequate; Pittsburgh: Car Los Angeles: Demand good trend steady; 
Aehydrated 17% $68.60; suncured 13% $50.75 Ib lote 11%¢: t Louisville: Lemar low; trend steady bulk, $45 

Buffalo: Demand slow; trend steady New Orleans: Ca! ups umple: $72@ acked 
supply adequate; 20% 100,000 A $60@65 10%¢ Ib ton lots 11 Wichita: 1 ol Boston: lemand light ipply tight 
17% 100,000 A $54.50@56.50; 15% 100,000 A New York Carlot 4 $67.14 
$560.60@61.60; No. 1 % In. $51@562, basis Ib.; 6-ton lots 11%¢: t Chicago: 1 Buffalo: m ind fa trend steady sup 
Hoston. Chicago: Demand limited 4 le qu ‘ h pulp and meal $60@61, 

ALFALFA PELLETS 10% @11%¢ Ib n carlo t Memphis Demand fair trend teady 

Omaha: Demand fair; supply ample; 17% Buffalo: lremand uy f p ie 41% protein, old proces DRIED SKIM MILK 

dehydrated 100,000 A_ $44. ge Fy t $ 1 | $ icked. New process $60.50 sacked New Orleans: [Demand trend steady 
245 on na i | 
BARLEY FEED Louisville: Demand fair: trend steady: | D ACTIVATED ANIMAL STEROL, "Cin te: $10 

Baltimore: Demand fair; supply ample, supply ample; ton POWDERED rend steady 
$48@ 50. St. Louis: Demand good; supply limited; | Kansas City: Demand fair; trend steady; Sen Francisco: Demand fait ipply fal 

Chicago: Demand fair; supply ample 10%¢@ Ib. in carlots, when available 11@ | supply adequate; 10%@ Ib. $10 cwt A sete PDIyY Fase 
$39@41. 11%¢ Ib in ton lots; 1 1 p Ib le | New York: Demand good trend steady Boston: |» and nproved upply ample 

Indianapolis: Demand slow; trend lower than ton lots supply ifficient; 1,500 ICU pr. gr. 10@ 1001 t ! pply amp! 
= BUTTERMILK-CONDENSED 4 lots, f.0.b. warehouse; 3,000 Minneapolis: Wit! upplic ren 
parley ‘ omewhat ree, price eld firn 

Milwaukee: Demand and supply fair; pul Chicago: Demand ‘ ipl ample Cincinnati: Demand fair: trend steady: 7 60 
verized, white $54; feed $50; needles $1@ $3.75 ewt. in ecarlot supply ample; 1,500 ICU Ds 11@12%¢ pr : _ i ind about § 

1.20 bu. Ogden: Supply average 100-11 gm 3,000 ICU 18¢ Ib., warehouse Be ffalo: 
or i fair adec ate 

Portland: Demand slow; trend lower; sup drum j upply adequa 
viy ample; rolled $72, grouna $70 Indianapolis: lLemand low trend ut A AND D FEEDING OTL Louisville: D 

New Orleans: Demand fair; trend easier; changed upply ampl 100-Ib. ba $4.6 Seattle: Demand trend easy; sup Bocas 4. lov enc eady 
supply ample; pulverized feed barley $51.50 in barrels $3.90 |} ply ample 0 D, 2 A 22¢ Ib., 300 D Chicago: I ‘ fair pr lequat 
@s62 Buffalo: | ind slow; trend stea ul | 1.500 A 19¢@ Ib 300 D, 750 A 17¢ Ib, all $ a al ipp adequate 

San Francisco: Demand improved; supply ply ample i% |} @x-warehouse lrums included ay nd good: trend unchanged 
ample; rolled $69, ground $68 Louisville: Demand fair; trend steady; | New York: 300 ICU, 750 A 15% @17%¢;: Bd : +f . { unchang 

Seattle: Demand fair; trend down; sup supply normal; $ ev 00 ICU, 1,500 A 17@20¢; 300 ICU, 2.250 A Phil 1 hi om -_ ar 
ply ample; 70 whole barley sacked, $72 Boston: Demand and supply fai It 19 ¢ 300 ICU, 3,000 A 22@25%¢e; $10 nade en 
ground barley sacked, $72 rolled barley Philadelphia: Demand dull ipply fair | 600 I l , 1,500 A 18@20¢; 600 IC U. 3,000 DRIED WHEY 
sacked, all per ton, ex-warehouse, $4.75 A 23@27¢ 

Philadelphia: Demand dull; supply fatr; San Francisco: Demand fair ipply ¢ Milwaukee: Demand fair; supply ade ul “a — " nd good; trend unchanged; 
pulverized $49.50, $5.35 cwt quate 85 D, 100 A_ $1.50; concentrated j umm ple 6 

— light; $47 CALCITE CRYSTALS AND FLOUR in off 300 D. res 24¢; 300 D, 1,500 Orleans: low; trend steady 

en: Supply average; rolle« 7@72, 26¢ 00 (dD. 2,25 2 upply ad $5.50@6.25 
whole barley $62@67 (All prices net, including freig! ind tax) Chicago: Demand fair; supply light: Kansas City Demand fair trend un 
. New York: Crystals $13.24, flour $9.49 straight A feeding oll, with 10,000 units chang py ideq $ straight 

BLOOD FLOUR Baffalo: Crystals $13.9 flour $10 vitamin A per gram, 9%@10¢ a million grade t pf vt. fortified 

New Orleans: Demand slow; trend easier, Toledo: Crystals $15! flour $11 units of vitamin A, Le, packed tn 55-gal Cincinnati: Ibemand fair; trend steady 
supply ample; $80@84 local plants Boston: Crystals $14 flour $10.¢ drur f.o.} Chicago, drums Included upply lequate $5.15 @5.50 

Louisville: Demand = siow trend weak; Limecrest, N.J.: Crystals $9.50, flour $5.74 Minneapolis: Straight A feeding ofl 13¢ Francisco: Demand steady supply 

RE 0. per million; 85 D $1.08 1.; 300 750 $f 
BLOOD MEAL Cincinnati: Demand fair; trend steady; A 21¢ Ib.. single drum lots 

Portland: Demand slow, trend unchanged, supply ample; $8@9 ton Boston: Demand quiet; supply ample; *hilade iphia: Demand dull; supply fair 
supply ample; $120. Minneapolis: Prices depend on potency of 6 Dm. 1 ) A 22¢ Ib.; 300 D, 2,250 A 24¢: $6.7 

New Orleans: Demand slow; trend easier; | Mx; KI .6 and 26-Ib. MnSO, $15.40, platy 00 D, 1,500 A 21¢; 300 D, 750 A 17¢ Boston: Demand light; supply ample 
supply adequate; $80@84 local plants calcium $9.40 ton 5 KI $13 | Hbuffalo: Demand slow trend steady; % ¢ it 

Cincinnati: Demand fair; trend steady, Los Angeles: Demand good; trend steady; | su juate 000 A 18% @18%¢ tanks Sate Su average; $6.9 er 100 Ib 
supply adequate; $120@130. supply adequate; $10.72@12.73 irum lots 19@19%¢; 300 A 20% @21%¢ | bi 

Chicago: Demand fair; supply adequate; Seattle: Demand and trend steady; sup 4,500 A Buffalo Demand tre stead 
$115 Ply good; $12 ton, ex-warehouse, truck 22%¢ in ta lots 24@ t 518@S5. 206 

San Francisco: Demand slow; supply am lots Mé; 750 A 16@16%¢ In tanks, 60-drum ‘Louisville Demand faltr trend steady 
ple; $5 per unit of ammonia; screened $4.95 CHARCOAL S 16% @16%¢: 750-300 17% @17%¢ in le: $110 ton 
per unit of ammonia New Orleans: Der 1 light; trend steady) ks, drums 19% @19\%¢; 300’s 21% @22¢ Large supplies and fairly 

Seattle: Demand slow; trend steady; sup- upply adequate bags oak charco ? f s offer sed prices 
ply ample; $90 ton, f.0.b. local packing $1.75 0-Ib. bags poultry char 1 § DICALCIUM PHOSPHATE below p citeahha all 
plants, Demand very slow. San Francisco: Demand tead) supply | Cincinnati: 18 phosphorus $85 around $6 50 cwt 

isville: Demand poor; trend weak ample; $59.50 | East St. Louis: 18% phosphorus, $85 ton, Chicago: De mand fair; supply adequate; 
supply ample; $85@90 Chicago: Demand good supply ample | bagged, f.o.b. cars. $5.50 ewt. tn carlots 
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: 
Buy A 
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FISH MEAL 


Portland: Lemand slow; 
supply ample new crop 

New Orleans: Demand good; 
$134@138 on 60%. 


supply adequate 


Atlanta: [remand fair; trend steady; 
supply light; 60% $135 f.0.b. ports 
Cincinnati: Demand fair; trend steady; 


supply tight; $148@155 
San Francisco: Demand good; 
protein; 


spot $2.50 per unit of 
per unit of protein 


Los Angeles: 


supply light; $2.50 a 


ply improving 
dock, new crop 


$2.50 Alaskan 


good; trend steady; 
init of protein, sacked 
Seattle: Demand fair; trend down; sup- 
$2.50 per unit protein, ex- 
Alaska 
Boston: Demand good; supply adequate; 


herring meal. 


$133@134, f.0.b. shipping points 


Indianapolis: Den 
changed 


60% $163 


Ogden: Supply 
f.o.b. coast 6 


East Coast ports 


ply ple; $145 ton 

Minneapolis: 60% 
70 herring $195.6 

Chicago: Deme 
60% protein $130 f.o.b 
blended 
73 protein $2.50 per 


and only fair 
supply sufficient; 65% 
Milwaukee: Demand fair; supply scarce; 
average; 
$171@173 
Buffalo: Demand fair; 
ply adequate 60% $132.50@133.50, 
Louisville: Lemand slow; trend easy; 
menhaden 


air; 


West Coast $147.50; 


trend un 


trend steady; sup- 


supply adequate 
New England; 60% 


HAY 


Wichita: 
cient; prairie $25 


Demand 


supply ample 


good; 
alfalfa $32@35. 
New Orleans: Demand fair 


timothy and 


supply insuffi 


baled alfalfa $28@30, prairie $25@30 


Cincinnati: Demand 


supply plentiful; No. 1 
first cutting No. 1 alfalfa (new, well cured) 
clover 
timothy 
bright wheat or oat 


$27; No 1 red 
No. 1 clover and 
clover (old) $32@33; 
straw $15. 


New York: Demand steady for top grades; 
timothy, 
3 $25@29. 


trend unchanged; 


ly weak; 
No. 1 $28@30; U.S. No 


supply 
No. 1 $43@44, No. 2 $33@39, No 

Los Angeles: Demand 
supply ample; 
2 leafy 


poor; trend steady; 


timothy (old) 27; 


(now) $26 
mixed 50% 


fair; 


good; trend slight 
beled alfalfa U.S 


1.8. No, 2 green $24.50@25.50, and U.S. No 


2 $23.50@24.5 


green 


Philadelphia: Demand 


mand slack; 
Ply good; $33 ton delivered 
ington common points, truck lots, U.S. No 


trend down; sup 


dull; supply fair; 


timothy and clover $30@36 as to quality. 


Boston: Demand quiet; 
$35 @ 37. 
Ogden: Supply average; $1 bale 


No. 2 timothy 


21 ton in the barn. 
Buffalo: Demand 
easier; supply ample; 


$34@36, No. 3 $29@30; 


@19, No. 2 alfa 


fair; 


$164 


trend 


all basis Erie County points 


Louisville: liemand 


slow trend easy; 


EHYDRATE 


ALFALFA MEAL 


SALES INC. 


KANSAS 


New York 
Chicago 
Kansas City 
St. Louis 
Omaha 
Columbus 


trend unchanged; 


trend higher; 


supply fair; 
August $2.40 


$2.20 per unit, 


basis 
sup- 


$156 @158; 


herring meal 
unit of protein 


trend steady; 
clover $43@ 44, 


fancy 


25.50 @ 27.50; 


Western Wash- 


supply adequate; 


steady to 
No. 1 $45@46, No. 2 
No. 2 timothy $18 
a $27@28; straw $13@14, 


supply ample; some new hay coming in at 
around $30 for timothy; $35 alfalfa, but 
deliveries very light so far; old hay, No. 1 
timothy, mixed timothy and clover, or clo- 
ver $40; No. 2 $35; alfalfa, $45 and $42 


Straw, wheat $20, oat $22, rye 


HOMINY FEED 


New Orleans: Demand fair; trend easier; 
supply adequate; $64.50@65 

Kansas City: Demand moderate; offer- 
ings adequate; market nominally around 
$54@656 sacked, Kansas City, with trading 
range probably $53@54 sacked, Kansas City 

Cincinnati: Demand fair; trend higher; 
supply somewhat limited; $62 

Seattle: Demand slow; trend easy; sup 
ply ample; $68 ton delivered, carlots, paper 
bags, 

Indianapolis: Demand slow; trend down- 
ward; supply small but ample; $66 ton, in 
cluding state tags and used bags; ground 
corn $66 ton 


Milwaukee: Demand and supply fair; 
$62.50. 
Omaha Demand strong; supply fair; 


$47.50 bulk, $52 sacked. 

Boston: Demand good; supply fair; $68.50 

Buffalo: Demand fair; trend steady; sup- 
ply adequate; yellow $65.50@66.50, white 
$64.50@65.50, both basis Boston 

Louisville: Demand slow; trend easier 
supply ample; truck lots as low as $57, 
carlots $59.50. 

Chicago: Demand stronger; supply ample; 
$58.50@59. 

Memphis: Demand fair; trend steady; sup 
ply tight; white $59, yellow $61. 


LINSEED OIL MEAL 


Minneapolis: Prices firmed up this week 
as a good interest developed in forward 
delivery material from the jobbing trade 
and to some extent from mixers. By the 
end of the period the spot basis was brought 
up to about the former deferred price level, 
with deferred offerings withdrawn by some 
crushers, Quotations: solvent extraction $57, 
bulk, Minneapolis; expeller $60; flax screen 
ings oil feed §37 

Chicago: Linseed oil meal held near un- 
changed levels in a slow trading market 
in the central states. lemand was slow, 
but supplies were not pressing. Quotations 
July 15: Solvent $66@67, expeller $69.50 
@70 

Wichita: Demand slow; supply sufficient; 
34% $90. 

Indianapolis: Demand poor; trend lower; 
supply sufficient; 34% $77. 


Milwaukee: Demand fair; supply fair; 
34% $70, 36% $67. 
Portland: Demand good; trend higher; 


supply limited; Montana $88 delivered; im 
port $75@80. 

New Orleans: Demand light; trend easier; 
supply Umited; 32% or higher protein §80@ 
£0.50 

Kansas City: Demand fair; market steady 
to slightly lower; old process $59.50@60 
bulk, Minneapolis; new process $56@56.50 
bulk, Minneapolis 

Cincinnati: Demand poor; trend steady; 
supply adequate; old process 32% $76 

San Francisco: Demand fair; supply fair; 
imported $75.50. 

Los Angeles: Demand fair 
supply ample; $73@74 

Seattle: Demand slack; trend steady; sup 
ply good; $88 ton delivered, carlots, domes 


trend steady 


tic 34% expeller $78 ton ex-dock truck 
lots, imperted meal 
Omaha: Demand good upply ample; 


$850 90 sacked. 
Philadelphia: Demand and supply fair; 


Boston: 
$77.95@81 


Demand poor supply good; 


DEHYDRATION 


McGehee 
Compan 


616 East First Street 


KANSAS CITY, MISSOURI 
Ash Abou! Our 


for AGRICULTURE and INDUSTRY 


OFFICES: 


Memphis 
Norfolk 
Nashville 
Enid 
Minneapolis 
Louisville 


San Francisco 
Vancouver, B. C. 
Winnipeg 

Los Angeles 
Washington, D.C. 


Fort Worth 
Buffalo 
Toledo 
Houston 
Galveston 
Portland 


Buffalo: Demand slow. trend stea 1D 
ply ‘ 
Bost 

MALT SPROUTS 

New Orleans: | i w; trend steady 
sup} amy i 

Cincinnati , a trend teady 


ed § 


aukee; liemand f ipply u 


an: k 
Milw 
Chicago 
ited No 
Boston: |) 
Buffalo: rend stea 
sup! sh 1 $i N $ 
@42, basis | 


MEAT SCRAPS 

Wichita: leemand good ipply adequate 

50% f t no 

offerings 

Portland: | ind goed; trend firm; sup 
i 


lite $ 
New Orleans emand slow; trend steady 
supply adequate 87 ocal 


good 


ings al t adequate and bone 


supply adequate 0 $84.50 ton 

New York: Demand good; trend steady 
supply moderates 5 $94 per 
sack; 55 bull 

Los Angeles: Lemand good; trend firm 
supply adequate $1 nit protein, equ 
alent $96@97 

Seattle: trend stead ul 
ply imiple $s te 1 t ‘ ware 
house, 560 protein 

Omaha: ind 


! et good 

$1.40 per protein unit, « er 1 50 $85 

Buffalo: Demand good: trend stead sul 
ply fair; $88S@90 

Louisville: Demand fair t good; trend 
steady supply ample $550 99, pork crach 
lings $96, 

St. Paul: A stronger market developed on 
good demand and rather limited suppl 
Quotations meat and raps $9 
@ 100 

Chicago: Demand 
50% protein $8085 $9% 


MILLET 
St. Louis: ver 


tremely limited, recleaned and icked Early 
Fortune $ cw nominal, St Lou 


— 
4 
= 


MILLFEED 

Minneapolis: The millfeed market firmed 
up as interest picked up and offerin re 
mained moderate, Quotation 
standard midds $4848 50 flou midd 
$52, red dog $52.50 

Kansas City: Market firm with demand 
and offerings adequate; bran $41 1 
sacked, Kansas City; shert $47 1 
sacked, Kansas City 

Omaha: bemand good on short fair on 


bran; supp! adequate; $41) bran $4 
shorts 

Wichita: Demand fair; supply about off 

ets demand Kansas Clty July 
Iran $4! £41.50, shorts $4704 
were about unchanged, compared ith the 
preceding week 

Chicago: Bran and standard nm is. trad 
at a fair pace in the central states durir the 
week endir Jul 16, but flour 
and red doe met a low lemat 
changes were net gnificant (juotation 
July 1 lira $4 tandagrd nn 
$50.50@51 id $504 iad 
$57@ 

St. Louis: | ind) fair ppl amp 
bran $45 horts $51.50@ Lou 
switching limit 

Cincinnati: Liermand poor trend ad 
supply lequa bran $51.5 

Indianapolis: [hemand slow; trend steady 
to higher uppls ufficlent ft winte 
wheat bran $ tandard mide 
feed $57, era hort $60, red 

Louisville: ne trend 
supply ar ! $50 mixed ed $ 


midds, or hort $56.6 


Kansas City Toledo 


St. Louis Columbus 
Chicago Fort Worth 
Buffalo Portland 


Omaha 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From &very Grain Producing Area in United States 


ONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 


FEEDSTUFFS, July 18, 1953——63 


Buffalo: Ali millfeeds showed a weaker 
ne t « week; drop in demand for dairy 
eeds f better grade middlings still 
in good demand fer poultry feed but they 


also were forced down with others; mill 
feed production has been at fairly high 
ra quot ns Standard bran §48.75@ 
i9 quick Aug.-Oect, $2 higher; standard 

lds. $50.7 51.75 quick, $2 to §3 higher 
! ugh © ber, flour midds, $67.75 prompt, 


no deferred offers; red dog $68.75@69.756 
New Demand slow; trend un- 
‘ ed; supply good; bran $54, standard 
midds, $55 

Philadelphia: Demand dull, supply ample; 
bran $55, standard midds. $67, red dog $64. 

Boston: Demand scattered; supply tight; 
pring bran $54, midds, $56.50 

New Orleans: lhemand fair; trend easier; 
supply plentiful bran §$51@561.75, shorts 


lower, 
gray 


mphis: lemand fair; trend 
supply ample wheat bran §47.75, 
horts $54, standard midds, $62 
Seattle: slow; trend steady; sup 
ply good; $52 ton delivered common transit 


Vortland: improved; trend slight 
ly lower; supply ample; $53 

Ogden: Supply average; to Utah and Ida 
ho: Red bran and millrun, blended, white 
$54, midds. $59. To Denver: Red bran and 
millrun $61, midds, §66. To California: Red 
bran and millrun, $61.50, midds, $66.50 f.0.b 

‘ and Los Angeles 

Demand fair, 
$59. Red bran $59 
Los Angeles: liemand good 


supply fair; 


trend unset- 


tled supply adequate; bran or standard 
millrun $59.50@60.50 
MINERAL FEED 
Wichita: lbemand heavy; supply inade 
quate; all-purpose with todine 60-Ib. blocks 
$91.50, 100-1b. bags $85, f.0.b. plant 


Portland: good; trend unchanged 
upply 44; cubes 60's $2.60 
San Francisco: Lemand steady; supply 
vod; all-purpose with todine §70 
apolis; Demand steady; trend un 
supply ample; mineral feed with 
odine $51, in 6-ton lots $49, In 10-ton lots 
f.o.b. Indlanapolis 
Milwaukee: Demand and supply good; $75, 
$90 ton 
lemand steady; supply good, $54 
ex- warehouse truck lotsa, high phosphorus 
nuxture $38 warehouse, truck lotsa, com 
petitive brands 


we 


changed 


Sioux City: 50-lb. mineral blocks, 8.2% 
pho rus $91 7.5% phenothiazine sheep 
mineral blocks 64 each 

MOLASSES 


Portland: Demand good, trend unchanged 


upply ample $23 
Demand fair; supply ample 
10%¢ gal. in tankears, fob New Orleans 
Kansas City; Market slightly firmer with 
most offerings now at 10%¢ gal, New Or 


INDEPENDENCE, KANSAS 


Elk Valley Dehydrated 
ALFALFA MEAL 


Dehydrators + Blenders 


Galveston Nashville 
Enid Louisville 
Minneapolis Memphis 
Norfolk Houston 
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leans, minimum; demand fair; West Coast 
23 ton 
Atlanta: Citrus molasses——demand poor; 


supply ample; $12 Florida mills 


Cincinnati; Demand fair; trend steady to 
higher; supply adequate; 10%¢ gal New 
Orieans 

Indianapolis: Demand light; trend un 
changed, supply plentiful; 60-gal drum 
$14.10, drum included; bulk, 50-gal. §11.19, 
ton $38, barrels extra 

Milwaukee: Demand fair; supply ample; 
10%¢ Ib 

New York: [remand fair trend steady; 
supply ample; 11%¢ gal 

San Francisco: Wemand good; supply 
good; $2 

Lows Angeles: Demand moderate trend 
steady; supply ample; $23 ton, f.o b. tank 
cars, Los Angeles Harbor 

Seattle Demand steady trend steady 
upply good; $23 ton in tank car lot $8.80 
per 600-lb. tron drum 

Koston: Demand steady; supply plentiful; 
12¢ wal in tank cars 

Baffalo: Demand fair; trend steady; sup 
pl adequate Buffalo, tanks $26.25@26.50 
600-1b drums $9.50@9.55; Albany, tanks 
$20.46 20.50, 600-1h, drums $548.05; Balti 
more or Yonkers, tanks $19.60@19.65, 600 
Ib. druma $7.75 @7,80 

Loulsville: Wemand slow; trend steady 
supply normal; 10%¢ gal tank car lotsa, 
fob ew Orleans 

Minneapolis: Market steady to stronger 
10% @W1ileé¢ gal., f.o.b New Orleans; $23 West 
Const 

Memphis: Demand fatr trend lower 
supply ample blackstrap 10%¢ gal tank 
ear, fob. New Orleans 

NIACIN 

New York: $9 kilo. 

OAT PRODUCTS 

Portland: Demand slow; trend unchanged 
supply ample; rolled $74, ground §72 
cleaned $74 

New Orleans: Demand fair trend up 
lightly; supply adequate pulverized white 
eats $61@77; pulverized oats $58.50; pulver 
ived mixed feed oat $54 

Cineinnath; Demand fair; trend steady 
upply adequate; reground oats $2324 
pulverized white oats $50@52 rolled outs 
890095 

Philadelphia: Demand dull; supplies fatr 
on pulverized and domestic oatfeed, light 
on Canadian oatfoed; pulverized white 
oats $57; Canadian oatfeed $29, domestic 

Milwaukee: Demand and supply fair, pul 
erized, white $48, feed $46, molasne out 
feed $35, reground outa 3% $1819, 5% 
$20@21 

Indianapolis: Demand slow, trend trregu 
lar supply plentiful; pulverized 
white pulverized oats $51, crimped oats $75 
steel cut oats $100, rolled oata $95, recleaned 
No. 2 white oats 80@85¢ bu 

St. Louis: Demand slow upplies ample 
pulverized white oats $55, choice $56, re 
ground oat feed 21 

Boston: Demand quiet; supply tight; white 
pulverized $55, reground oatfeed $3031 

Buffalo: Demand fair; trend steady up 
ply adequate; reground oats $214 pul 
verized white oats $53@64, basis Kuffalo 
pulverized mixed feed oats $4 mat 
mixers pulverized white oata $59@69, Ca 
nadian steamed crimped oats $63@64, basi 
New York or toston 

Louisville; Demand slow; trend steady 
supply ample; reground §24 rolled wat 
groats and feeding oatmenl fine 
xround white oats $83@84, or pulverized 


white oats $51q@62 


Minneapolis: Demand was reported good, 
with most prices about steady. (Quotation 
Feeding rolled oat $88@91, standard pul 
verized $60.50, feeding oat meal $50, re 
ground oat feed $18@20, steamed crimped 
oate $63.60 

Chicago: Demand fair to good; supply 
ample; reground oatfeed $1818.50 fine 
ground feeding oatmeal $80; feeding rolled 
oate $89 

Memphis: Demand fair; trend steady; 
supply tight; 3% % protein, reground oat 
feed $26.60, 


OYSTER SHELL 


Portland: Demand good; trend unchanged; 
supply ample; western shell §27, eastern 
shell $33.60, granite grits $24, crystal grits 
$24 

New Orleans: Demand good; trend « 
supply plentiful; $9.26@10.25 local 

San Francisco: Lemand fair; supply 
ple; local $13, eastern $24 

Los Angeles: Demand good; trend steady; 


supply ample; local $13@15, eastern $24 

Boston: Demand and supply good; paper 
$21.44 

Louisville: Demand fair; trend steady; 
supply ample; $20.50 ton 

PEANUT OIL MEAL 

New Orleans: Demand fair; trend firm 
supply ample; 45% $61@66 southern mill 

Atlanta: Demand slow; supply ample; 
45% $66.50 Georgia mills $61.50 Alabama 
milla 

Milwaukee: Demand fair: supply searce 
26% $63, 45% $83 


PEAT MOSS 
Portland: Demand good, trend unchanged 


supply ample; $2.75 

New Orleans: Demand fair; trend steady 
eupply lieht; 160-lb. baled German mo 
$2.75@3.10 

New York: Demand heavy; trend steady 
supply limited Canadian $3.1003 m 
ported $2.50@2.70 

Chicago: Demand good supply ample 
standard bale 

San Francisco: Demand fair; supply am 
ple $3.15 bale 

Los Angeles: Demand good; trend steady 
supply ample; Canadian $5.25 bale 

Philadelphia: Demand fair, supply amp! 
$2.50 f.o.b. plier 

Boston: Demand steady; supply adequate 


$2.65@2.75; Led. $2.85@3.10 bale 


POTASSIUM IODIDE, U.S.P. 


St. Louls: Demand and supply good 
100% pure potassium iodide U.S.P., 100-Ib 
lots $2.17 In fiber drums; 25-Ib, lots $2.20 
in fiber drums; 6-Ib. lots $2.27 In bottles 
f.o.b. St. Louts 90% potassium todide cal 
cium stearate mixture, 225-Ib. lots $2.06 In 
leverpak drums; 100-Ib. lota $2.08 in fiber 
drums; 26-lb. drums $2.11; 6-lb. bottles 
$2.18, St Louts. 


New York: Demand normal; trend steady; 
supply ample; 200-Ib. lots $2.15, 100-Ib 


lots $2.17, 25-Ib. lote $2.20; potassium todide 
chalk mixture, 
lots 


250-lb, lots 100-1b. 


$3.08, 26-1b. $2.11. 


$2.06, 


RICE BY-PRODUCTS 
New Orleans: Demand fair: trend stead 
suppl tight bran $45 Lou 1 
Atlanta: Demand falr ipply light; 
$44 Arkar 
Memphis 
ipply t 
Arh is 
San Franciseo: 1) lg 


bran § 
RIBOFLAVIN 
Demand gor 


tained fr 
ed for 8.000 and 


Terre Haute 
ple; 10¢ 
freight a 
dried ferr nt on at 

New York: Demand good; trend 
supply ample 10¢ gm. equ 
allowed, 


er bo 
16,000 pote 


freight 


alent 


SOFT PHOSPHATE WITH 
COLLOIDAL CLAY 

Chicago: $2 carlots 
Kansas City: $21.50@22, 
St. Louis: $21.10@21.50 
Des Moines: $22.25@22.50 
Philadelphia: $21.25@21.50 
Minneapolis: $25.75 


carlots 


carl 
cariots 


SORGHUMS 

Cincinnati fair 
SCREENINGS 

Minneapolis 

and seller 

larly 


he ies $ 
nm grour flax er 
ieago: | fair lentiful 


Canad 


Ch 
dian 

New 


Orleans 


Cincinnati ij rand’ te 
upp ‘ 
lk 


better ho New Philadel 


SOYBEAN OIL MEAL 
Wichita uff 


Portland: | w: t 1 weal ip 
ply a ple 
New 
i 
Kansas City Stre t in 1 
with we ‘ I 
to pat the I ‘ le mea 


Orleans: Lema t 1 ea 


bulk, 
Atlanta: i i1 
$77.50 Car ‘4 ‘76 M j I 


Valle 
Indianapolis na er 


Milwaukee and i f il 
$4 i4 

Cincinnati: nd fair nd st 
lower equate bulk Le 
catur 
San Prancisco emand f pply am 
ple 

Los Angeles: I) ur 1; trend steady 
supply adequat $ Decatur 
equ iler 
Seattle: Ly t i eady ij 
ply a $ t Ju pme 

Omaha id | ample 


Philadelphia ind Ip} ample 
$64 bulk Deecatu 
Boston i fair ple 


Ogden: ul i 
Buffalo: trend easier 
ply ample i1 0 i4 $61 

50 lhe itu ba 

Louisville: | nd fair trend teady 
uppl il 

Minneapolis 
with « ina 
ful (Juotatior 
and $66 for expe 

Chicago: 
and tender ! en J op 
tion eft 


n 


‘ vere ff 


$7 

Decatur: | eauat 
11% $66.50@867 ton. bu 
Memphis: Demand fair; trend stead i 
jacked, M 


SUNFLOWER SEEI 

Demand satisfactory 
and gre) $ 

grey $19 


St. Louis: 
limited large bla 
medium bhlack and 


black $14 ewt 


SUNFLOWER SEED MEAL 


Los Angeles: Demand fair; tren 1 stea 

A ‘ regrou 
TANKAGE 

Wichita: Demand 1 DI idequate 


60 $80 fob. 
New Orleans 
upply ad inte f 

Kansas City: | ind 
tle 60 er 
icked, K 

St. Louis: Der fair ulequate 
60% $78.50 paper 
bars, $82. 50@8 n burlap t 


Milwaukee: 
0% $8 


firmer 


Cincinnati: Demar 

supply a 
Omaha: ry ind nd 

bulk $79 sacked 
Buffalo: ind w: trend eady 

ply ample ligeater 

Louisville: Demand ¢ trer , 


Ouotat 


Chicago: Demand fair upply a 
protein $82 


exjuate 


WHEAT GERM 
tr uf S74 
trend strong 


Chicaro: Ma 
New Orleans: 
er; supply adequate 


Demand fair 
$75 @76 


Cottonseed Meal, 
Grain Shipped to 
Drouth Region 


WASHINGTON—U:S. Department 

Agriculture drouth committees 
July 10 had ordered 7,738 
tons of cottonseed meal, USDA re- 
ported this week. Shipping instruc- 
tions had been issued by USDA com- 
modity offices for 2,550 tons, and 300 
tons had been shipped by that date. 

A total of 18,253 tons of cotton- 
seed pellets had been ordered, ship- 
ping instructions issued for 13,318 
tons and 3,710 tons had been shipped. 

Corn shipments under the program 
up to July 10 totaled 181 cars. A 
total of 506 cars had been ordered. 
Three cars of wheat had been shipped 
against 17 orders and one car of oats 
against orders for 373 cars. 


of 
through 


Drouth Plan 


ntinued from 1) 
area, there must be 800 Ib. of cotton- 
seed meal and another 800 Ib. of corn, 
or presumably carbohydrates. at the 
bargain prices USDA has set. That 
would leave feed manufacturers 400 
Ib. to a ton in which they could main- 
tain some formula identity. 

However, under the contemplated 
regulations, manufacturers would 
have to list precise amounts of the 


page 


other ingredients in the feed. Also, 
some officials are reported to have 
urged the requirement that USDA 


specify the other ingredients which a 
mixer could use. 

It was thought that, since 
gency feeds carry reduced 
only to designated counties, 
feed firms outside the designated 
areas would not be able to get CCC 
ingredients at the 50% rate reduction 
for relief shipments. Later, PMA de- 
cided it would deliver its ingredients 
to all feed manufacturers in the 
drouth region even though they are 
not located in designated counties. 
CCC would pay the full freight rate 
into these plants even though it 
would not get the 50% rate reduction. 

PMA officials say that they take 
the open-formula step reluctantly, 
acting under a requirement that they 
meet all possible contingencies which 
might arise later if the General Ac- 
counting Office were to challenge the 
program. They say that GAO would 
look with disfavor on any closed 
formula even if the precise amount 
of reduced-price ingredients were cer- 
tified. 

However, attorneys here with ex- 
perience in dealing with the govern- 
ment and GAO say they are certain 
that a contract could be written 
which would comply with all GAO 
standards. 


emer- 
freight 


rates 


¥ ¥ 

Committee Named 
WASHINGTON Ezra Taft Ben- 
son, secretary of agriculture, this 


week announced a committee consist- 


ing of four members of Congress and 
seven U. S. Department of Agricul- 
ture representatives to advise in ad- 
ministration of drouth emergency 
and other disaster programs. 

The committee will consider ques- 
tions regarding designation of disas- 
ter areas and will recommend admin- 
istrative policies to be followed. 

Robert L. Farrington, acting direc- 
tor of Agricultural Credit Services in 
USDA, will serve as chairman. The 
members of Congress who will serve 
are Sen. Clinton P. Anderson of New 
Mexico, Sen. Andrew F. Schoeppe! of 
Kansas, Rep. Page Belcher of Okla- 
homa, and Rep. W. R. Poage of Texas. 

Other members of the committee 
are: Robert B. McLeaish, administra- 
tor of the Farmers Home Administra- 
tion; Marcus B. Braswell, deputy ad- 
ministrator of the Production and 
Marketing Administration; A. T. Es- 
gate, acting governor of the Farm 
Credit Administration; Clarence M. 
Ferguson, director of the federal ex- 
tension service; J. C. Dykes, deputy 
chief of the Soil Conservation Service, 
and Ralph S. Roberts, director of 
finance for USDA. 

Meanwhile, Secretary Benson re- 
ported this week that there has been 
“substantial recovery” in cattle prices 
in drouth areas since the USDA in- 
itiated its emergency program. 

“Making feed and credit available 
to cattlemen has helped them to 
avoid marketing cattle and calves 
that were not nearly in market con- 
dition,’’ Mr. Benson said. ‘‘Moreover, 
as feeders and grazers in other areas 
were told of the stock available, they 
stepped up their buying.” 

Mr. Ferguson, director of exten- 
sion work, told Mr. Benson that 
names of cattlemen with surplus hay 
and feed and others with cattle they 
cannot feed are flowing into and out 
of the drouth area. And, he said, 
everything possible is being done to 
explain to feeders outside the area 
the advantage of buying feeder cat- 
tle now. 

Mr. Ferguson said county agents 
are helping locate sources of hay and 
feed, explaining drouth effects, en- 
couraging beef consumption and poll- 
ing advice on herd management. 


SCHUSTER FEED CO. 
FORMED IN ST. LOUIS 


ST. LOUIS — Shirl J. Schuster, 
formerly manager of the St. Louis 
branch of the Nellis Feed Co., has 
announced the opening of a feed 
brokerage office in St. Louis. 

The company, Schuster Feed Co., 
has offices in the Merchants Exchange 
Building, Phone Central 9400. Mr. 
Schuster said that his firm although 
independently owned, will be affili- 


ated by leased wire with leading 
brokers in principal markets. 


V. L. FISHER RETIRES 
BUFFALO—V. L. Fisher, Dr. Sals- 
bury Laboratories, has retired from 
the feed products business and is now 
making his home in Eustis, Fla., 
where he has purchased a home and 
a half acre ranch. 


Chicks Placed in Principal Broiler Areas 


(in thousands) 


Cenn Virginia, W. Va., 

Week and Del-Mar- Shen. North North N.W. 

ending Maine va Valley Carolina Georgia Arkansas Texas 
1,018 3,140 971 1,100 2,891 1,179 1,542 
May $. 1,175 2,990 955 1,158 2,849 1,111 1,566 
May 16 1,028 2,968 874 1,129 2,853 1,023 1,506 
May 23 962 2.924 897 1,176 2,688 1,065 1,447 
May ) 1,202 2,901 901 1,120 2,711 1,054 1,495 
June 6 1,161 2,896 945 1,110 2,790 1,097 1,461 
June 13 1,161 2,829 1,011 1,091 2,705 1,066 1,472 
June 20 1,182 2,848 975 1,121 2,699 1,016 1,405 
June 27 901 2,601 990 1,074 2,646 1,018 1,355 
July 4 1,050 2.888 812 1,047 2,528 1,012 1,297 
July 11 1,073 2,749 868 1,039 2,475 891 1,340 
Week --Total ef Areas—, 

ending Alabama Mississippi Florida Indiana California*® 1963 1962 
659 855 219 834 1,345 14,408 12,549 
May $ 62 836 196 779 1,237 14,237 12,438 
May 16 698 850 234 840 1,202 14,003 12,398 
May 23 720 890 214 803 1,209 13,786 12,083 
May 30. 72 845 175 807 1,223 13,932 11,601 
Jume 6 ...... 699 $31 197 768 1,120 13,894 11,601 
BB 734 861 194 820 1,106 13,924 12,110 
684 866 198 797 1,115 13,740 12,389 
Oe ‘ssevvne 603 737 184 784 1,096 12,793 12,266 
July 4 78 747 187 663 1,019 12,809 11,749 
497 649 183 677 1,026 12,441 11,625 


*California not tmcluded in total] of areas. 
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Benson Explains 
New Emergency 
Loan Procedure 


WASHINGTON—Methods of mak- 
ing emergency livestock loans to 
farmers and cattlemen who need fed- 
eral credit to buy feed and pay oper- 
ating expenses were outlined this 
week by Ezra Taft Benson, secretary 
of agriculture. 

The special loans were authorized 
by Congress in new disaster credit 
legislation approved July 14 by Presi- 
dent Eisenhower. 

This credit will be extended only 
to established producers and feeders 
of cattle, sheep and goats who have a 
reasonable chance of working out of 
their difficulties but cannot obtain 
the funds, they need from private or 
cooperative credit sources. Loans will 
not be made to enable a man to go 
into the livestock business or to carry 
on commercial feed lot operations. 

Heaviest demand is expected from 
the drouth-stricken Southwest, but 
loans to caitlemen are not limited to 
the disaster area. 

Application blanks will be available 
from the Farmers Home Administra- 
tion offices soon. In acres of heaviest 
demand banks, production credit as- 
sociations, national farm loan asso- 
ciations, as well as the local offices of 
the FHA will have the blanks. All 
applications will be passed on by 
special livestock loan committees to 
be appointed by Secretary Benson. 


Livestock Loang 

Loans will be made in amounts of 
$2,500 and more, at 5% interest for 
periods up to 3 years for the. pur- 
chase of feed, seed and other operat- 
ing expenses. They can be renewed 
if renewal is found to be in the best 
interest of the farmer and the gov- 
ernment. The loan funds cannot be 
used to refinance debts the farmers 
already owe. 

When a farmer applies for a live- 
stock loan, his creditors will not be 
asked to subordinate their claims to 
the government, Mr. Benson said. 
However, they will be expected to 
give standby agreements for a long 
enough period to enable the farmer 
to have a reasonable chance of re- 
covery. 

The secretary will set up special 
loan committees to serve a whole 
state or a few counties, depending on 
the demand for this credit. Each com- 
mittee will consist of at least three 
local persons having recognized 
knowledge of the livestock industry. 
Most loan approvals will be handled 
by the local committees. However, 
whenever an applicant’s total indebt- 
edness would exceed $50,000, final ap- 
proval will be by the Secretary of 
Agriculture. Authority for making 
livestock loans extends for two years. 


Other Loans 

The legislation passed by Congress 
also provides a supplemental source 
of emergency credit for established 
farmers — not limited to livestock 
operators—in areas designated by the 
President as major disaster areas. 
When the Secretary of Agriculture 
finds that farmers in these areas have 
felt the force of an economic dis- 
aster —such as a substantial price 
decline — to the extent they cannot 
get needed credit from local sources 
to carry on farming operations, he 
can authorize loans to meet that 
need. 

Emergency loans to help farmers 
hit by economic disaster will be simi- 
lar to the disaster loans now being 
made by the Farmers Home Ad- 
ministration to farmers who have 
suffered production losses from 
natural disasters as drouth, flood and 
windstorm. New loans will be made 
only during the period of the emer- 
gency. Lending will be handled by 
the Farmers Home Administration of- 
fices. Credit will be available at rates 
and terms to be established by the 
secretary. 


The new legislation also provides 
that in the future whatever expense 
the government bears in supplying 
feed and seed in disaster areas will 
be borne by a disaster loan revolving 
fund under the jurisdiction of the 
Secretary of Agriculture. In the past 
this expense had been carried by the 
President’s emergency fund. 

The other two new programs will 
also be financed out of the disaster 
revolving fund. About $16 million is 
available at the present time. A re- 
quest for additional funds is being 
made. 


J. D. Jewell Plans 
New Feed Mill 


at Gainesville, Ga. 


GAINESVILLE, GA.—Plans for a 
$300,000 feed mill and warehouse to 
serve the broiler industry in north 
Georgia have been announced by J. D. 
Jewell, Inc. 

The capacity of the plant will be 
approximately 100,000 tons of mash 
feed a year, officials said. They said 
it will be an almost automatic plant. 

Production at the plant will begin 
“in seven or eight months,” officials 
said. 

The mill is to be nine stories high 
of slip-form reinforced concrete con- 
struction. It will be equipped for bulk 
feed deliveries to trucks as well as 
for handling sacked feed. The mill is 
to include two three-ton mixers and 26 
storage bins with capacities of 35 
tons each. Mr. Jewell said the plant 
will be almost dustless. 

A pneumatic system will unload a 
30-ton carload of dry material such 
as corn in four minutes and a car 
of soybean oil meal in two hours, of- 
ficials said. They said that only five 
men will be needed to operate the 
mill, requiring less than one man- 
hour per ton of feed. 

The plant, to be built near the 
present feed warehouse area, also will 
manufacture concentrates for smaller 
mixing plants operated by the Jewell 
organization at Toccoa and Hiram. 

Mr. Jewell, through a field crops 
division, is promoting the growth of 
yellow corn in the area to partially 
supply the new feed mill’s needs. 

Paul Berg, consulting engineer, 
Fort Wayne, Ind., designed the plant. 
The contract for building construc- 
tion has been awarded to Sullivan, 
Hagerty & Long of Birmingham. 

Mr. Jewell is a major broiler 
grower. 


FIRE DESTROYS NATIONAL 
BY-PRODUCTS CO. PLANT 


MASON CITY, IOWA—The Mason 
City plant of the National By-Prod- 
ucts Co., Des Moines, was destroyed 
by fire July 15. The loss was esti- 
mated at $50,000. 

The fire broke out when the plant 
was closed for the day. Losses in- 
cluded feeds, hides and dead animals 
waiting to be rendered. 


ADA ALLOCATES $2,500 
FOR MARKETING STUDY 


KANSAS CITY—An allocation of 
$2,500 to Kansas State College for a 
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DROUTH MAP—The extent of the southwestern drouth ts illustrated by the 
pasture condition map provided by the U.S. Department of Agriculture in 
its current crop report. The situation a year ago is shown in the lower map. 
As may be seen, pasture feed conditions varied widely over the country on 
July 1, from extreme drouth to excellent in much of the northern part of the 
country. The average condition for the U.S. as a whole was 76% of normal, 
the lowest condition since 1936, although only 1 point below a year ago, Con- 
ditions declined 9 points during June, compared with the 10-year average 
seasonal upturn of 1 point. Total hay production this year, USDA reports, is 
expected to’be somewhat more than 105 million tons, although the harvest 
is more uncertain than usual because of the drouth, Total supplies of hay, 
including the carryover, would be about 120 million tons if the forecast proves 
correct. This would be almost as much in relation to livestock to be fed as in 
the years 1945-51 and a little more than in 1952. However, the abundant 
supplies are a long ways from the drouth region. 


pointed to assist in setting up the re- 
drating industry was voted this week | search project which will be carried 
by the directors of the American De- | out by the agricultural economics 
hydrators Assn. The plan was ap- | department of the college, A produc- 
proved at the semi-annual meeting of | tion and storage survey is being con- 
the board held at the Stanley Hotel, | ducted at the present time by the as- 
Estes Park, Colo., July 14 sociation as the first step in the 
An ADA committee has been ap- | marketing study. 


marketing study of the alfalfa dehy- 


HIGH CAROTENE 
Landby’s DEHYDRATED ALFALFA MEAL (tow Finer) 
Packed in 50-Ib. papers or 100-Ib. burlap bags. 
A. J. LANDBY 
LANDBY DEHYDRATING CO. res. 156 


Established 1940 PLANT AT SWIFT, MINNESOTA 


SOLD BY MEN WHO UNDERSTAND YOUR NEEDS 


Products of American Industry 


NEW ENGLAND BY-PRODUCTS CORP. 177 MILK STREET BOSTON, MASS. 


Distributors For Gorton-Pew Fisheries Company, Ltd. By-Products Div. 
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Number of Cattle on Feed in Corn 
Belt Area Up 8% from Year Ago 


WASHINGTON—The number of 
cattle on feed for market in the 11 
Corn Belt states on July 1 was esti- 
mated to be 8% larger than a year 
earlier, the U.S. Department of Agri- 
culture reports. 

The number on feed, estimated at 
2,565,000 head, is the largest July 1 
figure for the post-war years, and it 
compares with a total of 2,375,000 
head on July 1, 1952. 

Considering information available 
on several important states outside 
the Corn Belt, it appears that the 
number of cattle on feed July 1 for 
the whole country was up 4 to 5% 
from July 1 last year, compared with 
an increase of 16% on Jan. 1 and a 
12 to 14% increase on April 1. 


Most Show Increases 

In the eastern Corn Belt, the num- 
ber on feed is 5% larger than a year 
ago, while the western Corn Belt 
shows an increase of 10%. All Corn 
Belt states show the same or more 
cattle on feed than last July. Feed- 
ing operations are up substantially 
from a year ago in Nebraska, which 
showed an increase of 24%, and in 
Ohio, which showed a gain of 20%. 
Feeding was 17% above last year in 
South Dakota. Other increases in the 
Corn Belt were: Wisconsin, 15%; 
Missouri, 10%; Iowa, 6%; Michigan, 
5%; Illinois and Minnesota, 4% each. 
In Indiana and Kansas, numbers were 
unchanged. 

The number of cattle on feed July 
1 in the three important feeding 
states—lIllinois, Iowa and Nebraska 

was 1,667,000 head. This is 9% more 
than the 1,527,000 head on feed July 
1 last year. 

The high July 1 inventory in these 
states compared with July 1 last year 
reflects the higher level of feeding 
this season, USDA said, but heavy 
marketings of fed cattle since Jan. 1 
have reduced the relative increase 
compared with last season. On Jan. 1, 
numbers on feed in the three states 
were 30% above a year earlier. On 
April 1, they were 21% higher. 

The number of cattle placed on 
feed in the three states during the 
past three months was estimated at 
445,000 head, 2% more than in the 
April-June period last year. State 
inspected inshipments of stocker and 
feeder cattle and calves into the 
three states during April-June were 
1% more than a year earlier. The 
20,000 head of short-fed cattle placed 
on feed after April 1 and marketed 
before July 1 was 29% below a year 
ago. 

During the April-June period, 35% 
more fed cattle were marketed from 
the three states than for the same 
period last year. Feeders marketed 
their cattle during the three months 
at a somewhat faster rate than they 
had intended on April 1. All of the 
increase in numbers on feed in the 
three states was in light weight cat- 
tle. During the next three months, 
feeders in these states expect to mar- 
ket 73% of the number on feed July 

California Report 

In California, the quarterly survey, 
which is being made for the first 
time in 1953, showed 333,000 cattle 
on feed on July 1. This compares with 
327,000 head Jan, 1 and 211,000 head 
April 1. Cattle feeding operations in 
Colorado on July 1 were 25 to 30% 
below a year ago. 

Reports from Corn Belt cattle feed- 
ers on the length of time cattle had 
been on feed showed a smaller per- 
centage of the total on feed less than 
3 months. They also showed a small- 
er percentage as being on feed over 
6 months, while the percentage on 
feed from 3 to 6 months was up from 
last July. 

About 76% of the July inventory is 
expected to be marketed before Oct. 
1 if July intentions are carried out. 


The percentage of the total cattle in- 
tended for market in July and August 
is larger than reported a year a 
whereas the percentage for Septer 
ber is below a year ago. California 
feeders intend to market 87% of the 
number on feed on July 1 by the end 
of September 

Strictly short term feeding is at 
the lowest level in several seasons 

Shipments of stocker and feeder 
cattle into the Corn Belt during 
April-June were greater than a year 
ago. Total shipments for the three 
month period from public stockyards 


and “directs” into the nine states for 
which such records are available were 
3% above the same period last year. 
Inshipments since January were 5% 
smaller than the same period last 
year, with increases being registered 
in January, April and June, and de- 
creases in February, March and May. 
NUMBER OF CATTLE ON FEED— 
ILLINOIS, IOWA, NEBRASKA 


July 1 April 1, July 1, 

State 1953 1953 1952 
Illinois 85.000 513,000 370,000 
lowa 901,000 1,163,000 850,000 
ebraska 381,000 551,000 307,000 
states. 1,667,000 2,227,000 1,527,000 


Senate Ratifies Three-Year 
Extension of Wheat Agreement 


WASHINGTON—The Senate July 
13 ratified a three-year extension of 
the International Wheat Agreement, 
thus assuring continuation of world 
wheat and flour trade under a pro- 
gram similar to that carried out dur- 
ing the four years of the agreement 
which expires July 31 

The deadline for formal ratifica- 
tion of the pact by nations which 
signed the draft of the new agree- 
ment this spring was July 15. Other 
nations which have signed the IWA 
have not disclosed any intention to 
turn down ratification, official sources 
Say. 

The U.S. ratification was expected 
to bring about a last minute rush on 
the part of the signatory nations 
which have not given final legislative 
approval of the new agreement. 

Under terms of the agreement the 
U.S. guarantees to export wheat and 
flour each year within a range of 
$2.05 bu. at the top and $1.55 at the 
minimum. The U.K. has refused to 
participate in the renewed agree- 
ment, and thus the U.S. export share 
will be reduced in the new pact from 
the 253-million-bushel quota in effect 
this year. Canada, Australia and 
France are the other exporting na- 
tions participating in the pact 

Pending formal approval of the 
pact by the Senate, the U.S. Depart- 
ment of Agriculture has had in opera- 
tion a temporary subsidy program 
since June 30. Through this program 
subsidy payments have been avail- 
able on wheat and flour shipments 
for the new IWA year. However, only 
limited sales have been transacted. 

At the outset, the cost of the sub- 
sidy program to the U.S. under the 
new agreement is running consider- 
ably less than under the old agree- 
ment with its lower ($1.80 bu.) maxi- 
mum price. Subsidy rates, which make 
up the difference between the maxi- 
mum IWA price and the domestic 
market, under the temporary pro- 
gram have been lowered sharply. 
This resulted from a lower domestic 
market price as well as the higher 
maximum agreement price 

The major share of the remaining 
1952-53 International Wheat Agree- 
ment import quota of 16,260,000 bu. 
is ~shared by four Brazil, 
Greece, Germany and Mexico 

These nations have the following 
import balances, as reported by the 
U.S. Department of Agriculture Bra- 
zil, 1,342,000 bu.; Greece, 2,893,000 
bu.;: Germany, 7,352,000 bu., and 
Mexico 3,548,000 bu. Greece’s balance 
was reduced considerably recently by 
the switching of part of that nation’s 
quota to Egypt for wheat purchases 
and to the Philippines for flour pur- 
chases. 

Compared with the 1951-52 crop 
year sales of flour from U.S. mills 
under the pact have dropped from a 
total of 33,035,000 bu. wheat equiva- 
lent to 32,712,000 in the 1952-53 crop 
year. This small gap could be closed 
before July 31, 1953, if U.S. mills 
were to book some of the unfilled 


nations 


flour quotas mentioned above. On ap- 
proximately this date in 1952 the 
U.S. export quota was 685,000 bu., 
whereas this crop year the unfilled 
balance is 7,567,000 bu. 

On the basis of the recent Greek- 
Egyptian swap of an unfilled quota, 
it is seen that there may be further 
possibilities in this type of transaction 
which could boost the flour export 
total if negotiated. 

A comparison of flour buying in the 
important world market areas dis- 
closes the loss to U.S. mills of more 
than 225,000 bu. of flour in wheat 
equivalent during the current IWA 
year. On the other hand, that net 
loss was displaced by the emergency 
purchasing of flour for Austria this 
year, but this type of emergency busi- 
ness is hardly a satisfactory replace- 
ment of regular Dutch business. 

It is believed that under the re- 
duced export quota of the U.S. for 
the new IWA crop year the flour 
percentage of the total export busi- 
ness will be increased. The big areas 
where gains could be recorded are 
in the Philippine and Dutch markets 
but the outlook in that latter nation 
is not hopeful particularly under our 
current import controls on dairy prod- 
ucts. 


HENRY W. WHICKER DIES 

GRAND FORKS, N. D.—Henry W. 
Whicker, 66, traffic manager of the 
North Dakota Mill & Elevator Assn. 
since 1938, died recently in a Grand 
Forks, N. D. hospital. He had been 
confined there for several weeks. His 
widow, a daughter and three sons, 
survive. 


Markets 


(Continued from page 2) 
Prices were about steady this week 
with the exception of carbohydrate 
feeds, which are slightly higher. Pro- 
tein concentrates are about un- 
changed. 


Southeast 


Although consumer demand is re- 
ported as rather spotty by most feed 
manufacturers, the consensus is that 
sales are progressing fairly well. The 
mainstay of formula feed production 
is the steady demand for poultry 
mashes which are bolstered by good 
prices being obtained for broilers at 
the commercial poultry centers. 

There are no seriously dry spots, 
and most sections have had sufficient 
rains to insure abundant grass. A few 
areas report milk surpluses which 
make for reductions in dairy feed 
demand. Cattle are being fed almost 
entirely on grass, and cattle supple- 
ments are moving slowly. 

Supplies of domestic fish meal are 
pretty tight, and prices have ad- 
vanced several dollars a ton during 
the past few days. A limited amount 


of imported fish meal is scheduled to 
arrive late this month which will re- 
lieve the supply situation. 

The trade is viewing cautiously the 
plentiful supplies of ingredients which 
will become available with harvests— 
holding inventories low and watch- 
ing developments. Many are of the 
opinion that local corn will be avail- 
able at low prices when harvested. 
Bumper oat and wheat crops have 
apparently well taken up available 
storage which will not enable corn to 
go into government loan as freely as 
wheat and oats did. 

A bumper hay crop is in the offing 
for most sections of the Southeast. 
The cotton crop is progressing nicely 
in all sections with the most southerly 
mills expected to begin crushing be- 
fore August is half over. 


Ohio Valley 


The formula feed business con- 
tinued at about a normal mid-sum- 
mer pace this week in the Ohio Val- 
ley, with no appreciable changes in 
tonnages sold, prices or availability of 
ingredients. Mill operations likewise 
were mostly being continued on a 
five-day basis, with some plants re- 
porting lesser schedules because of 
employee vacations. 

A -considerable improvement in 
business is expected, however, follow- 
ing the end of the wheat harvesting 
season this week in this area. It is re- 
ported that substantial tonnages of 
the valley’s wheat harvest are being 
marketed on a cash basis, which 
means that many farmers will be in 
a position to stock up on formula 
feeds during the period immediately 
ahead. 

That they will find this necessary 
is further indicated by the continu- 
ing high level of poultry placements 
on farms in this area, which seems 
justified by the good poultry and egg- 
feed ratios. These are likely to pre- 
vail indefinitely, largely because of 
the high level of employment at top 
wages in practically all of the valley’s 
manufacturing plants. 

Ideal growing weather—a combina- 
tion of temperatures in the 90’s and 
ample rainfall—indicates, as of now, 
that practically all farm crops here- 
abouts will be bountiful this year. 
With plenty of money in their pockets, 
consumers are voicing no objections 
to retail prices for all kinds of foods, 
and this situation will place valley 
farmers in the happy situation of 
having ample funds to invest in ex- 
pansions of their poultry facilities. 


Central States 


Formula feed business continues at 
about a normal summer pace in the 
central states, with perhaps some 
slight pickup in volume apparent over 
a week ago. No big movement is re- 
ported, with replacement of inven- 
tories responsible for the slight ad- 
vance. 

Feed manufacturers report a fairly 
balanced tonnage moving, with poul- 
try and turkey feeds providing the 
bulk of the business, backed up by 
hog and cattle feed. Feed men were 
pleasantly surprised at the recent 
United States Department of Agricul- 
ture report showing a postwar record 
number of cattle on feed in the corn 
belt states. Another encouraging fea- 
ture among the week’s development 
was the upturn in cattle prices. 

A slight advance in price for feeds 
was reported for the current week, 
estimated at around 50¢. An order 
backlog of around two days is re- 
ported. 


Northeast 


A sharp drop in the demand for 
dairy feeds featured the situation in 
the formula feed market in the 
Northeast this week. Some of the 
mills cut down production schedules 
to compensate for the dairy decrease, 
but all reported a good demand for 
poultry feeds. 

Mills expressed surprise that the 
dairy demand for formula feeds 
turned down so suddenly. Good milk 
demand over a long period of time 
encouraged farmers to increase their 
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Thompson, The Tommy, Co. .......... 41 
Transit Grain Co. .. - 


Ubiko Milling Co., The ........ 22 
Ultra-Life Laboratories, Inc. ......... b4 
Union Bag & Paper Corp........ sanee 
Uniom Ge. 
Union Special Machine Co.............. 
United Distributing Co. 
United Mineral Products Co. .......... 
U. 8. Industrial Chemical Co..... 46 
Universal Grain Corporation .......... 26 


Van Dusen Harrington Co. 
Virg'nia-Carolina Chemical Corp. ..... 
GO. 
Vita-Vex, Inc. eee 
Vy Lactos Laboratories, Inc. .......... 


W-W Grinder Corporation ............ 63 
Wallace & Tiernan Co., Inc......... is 
Ward Fesd Co. ...... 
Warren-Douglas Chemical Co., Inc. .. 
Warren Feed & Grain Co......... sooo 
GO. 
Wene Poultry Laboratories 
Wenger Mixer Co. ........... 
Western Condensing Co. .............. 
We-Toast Bread Oo. .......... 
White Laboratories, Inc. .............. 
Whitmoyer Laboratories, Inc 
20 
Wisconsin Alumn! Research Foundation 
Wittig Feed & Grain Co., Inc.......... 


dairy herds to over normal sizes. Now 
there seems to be a movement on 
foot to reduce the size of the milk 
herds, keeping the best milk produc- 
ing animals and getting rid of the 
culls. To meet the increased costs of 
operating their farms, due to high 
labor costs, the owners are resorting 
to heavier pasture feedings. 

Some ingredients tended to show a 
firmer price structure during the 
week, although there did not appear 
to be any shrinking of offerings avail- 
able. Reports indicate that some in- 
gredients had been sold down too 
sharply and that a turn-about was 
over-due in them. 

Considerable agitation is develop- 
ing in this area over the possibility 
of restricting the importation of 
Canadian oats which are extensively 


used throughout this section for the 
preparation of all types of formula 
feeds, due to their heavier weight. 


Pacifie Northwest 


There was no particular feature to 
the formula feed business during the 
week, and trading continued quiet. 
Country millers and elevator opera- 
tors are starting to receive the first 
of the new crop grains, and within 
another two weeks the harvest will 
be in full swing. 

New crop barley from eastern 
Washington is being offered for de- 
livery within 10 days at a discount 
of about $5 ton from spot (which 
would be old crop). Local oats are 
maturing rapidly, and barring heavy 
rains between now and harvest time 


this will be one of the best oat crops 
western Washington has had for 
some years. The price of oats seems 
to be headed downward also, and con. 
tinuing pressure by Canadian grains 
on the local market will prevent any 
strength in grain quotations in the 
Puget Sound area, even if the weight 
of new crop domestic grains were 
not about to fall on the local market. 
Formula feed business held steady, 
but all classes of the trade are buy- 
ing only as needed, and for quick de- 
livery. Steadily declining grain, pro- 
tein, hay and other prices over a 
period of months have tended to dis- 
courage ownership of anything, and 
buyers are pursuing a very cautious 
attitude until such time as prices 
show signs of leveling out. 
Meanwhile, prices of formula feeds 


and ingredients continue to get closer 
and closer to what the trade at one 
time called “normal,” and while busi- 
ness is difficult at the present time, 
there is considerable comment to the 
effect that the feed business should 
benefit in the long run, because feed- 
ing ratios should become progres- 
sively more favorable. 

Hay quotations continued weak, al- 
falfa meal moved down a couple of 
dollars a ton and most of the proteins 
about held their own, with buyers 
requesting quick shipment on out- 
standing contracts. Formula feed 
prices held up fairly well, but pri- 
ately feed men admitted that they 
look for lower prices during the next 
several weeks, because drops in grain 
due to new crop arrivals cannot be 
ignored. 
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“feed results will prove me right 
Leaf gives chicks that added might.” 


“MISTER ALFALFA” 


CarO-Green’s most modern feed ingredient—a low-fibered alfalfa (18% 
maximum) containing concentrated values of: 


Protein (20% minimum) 
Vitamin A — (125,000 1.U.’s per pound minimum ) 
Vitamin K 
Riboflavin 
Xanthophyl 
Unknown growth factors 


— and the many other naturally occurring leaf elements. 


Its fine uniform granular texture, available the year around, means improved 
dispersion in mixed feeds. 


Especially designed for use in High Energy rations and for improved feed efficiency. 
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